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Inland Marine Lines 
Show Large Premium 
Increases For 1946 


Production Up Nearly 25% for 
Many Companies; PPF, Transit 
and Fur Income Is Expanding 


LOSS RATIO IS INCREASING 








Personal Property Floater Gener- 
ally Unprofitable; Better Ex- 
perience on Other Lines 





As 1946 draws to a close inland ma- 
rine underwriters estimate that pre- 
mium income for the year may exceed 
that of 1945 by approximately 25% on a 
national average. This is a somewhat 
higher estimate than was given six 
months ago and the ratio of gain will 
be the highest in many years if actual 
figures bear out the preliminary re- 
ports, based on income received during 
the first ten and eleven months. 

This maintains a trend which has con- 
tinued without interruption for at least 
a decade. Ending of the war last year, 
plus strikes and other interruptions to 
reconversion to a peace time economy 
have not brought about the expected 
slowdown in inland marine production. 


Net May Reach $142,000,000 


Net inland marine premiums last year 
amounted to around $114,000,000 com- 
pared with $97,500,000 in 1944, gain of 
about 17%. In 1943 net premiums were 
$81,500,000 so that the 1944 increase was 
approximately 20%. Premiums in 1942 
totaled $70,500,000 and in 1941 they were 
only $63,000,000. A depression low of 
$29,000,000 was reached in 1933, which 
followed a previous high of around $50,- 
000,000 in 1929 and 1930. If the rate of 
increase for the first half of this year 
is exceeded net income for stock carriers 
or the entire year 1946 may reach $142,- 

One of the main reasons for the pres- 
ent growth of inland marine income is 
the personal property floater. Now be- 
ing sold in practically every state in 
the country it is gaining popularity both 
with producers and assureds. Property 
owners have sufficient money to pay for 
adequate insurance protection and pro- 
ducers are selling the idea of broad cov- 
erage to an increasing number of their 
clients and prospects. During the last 
few years there is no question but that 
the public in general has become far 
More insurance conscious than ever be- 
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villahae Uhings 
deserve the best in protection 


“Joday a trusted employee . . . 
“Tomorrow a clever embezzler ? 


Statistics show that business owners face in- 
creased losses from dishonest employees. The 
financial security of the employers in your area 
deserves the best in protection . . . especially 
during these times of new and unproved person- 
nel, and the stronger temptations resulting 
from today’s unsettled conditions. 


Here is a vast source of increased premiums. 
Capitalize on it by offering a London and 
Lancashire Blanket Fidelity Bond. It provides 
assurance at all times that all employees are 
covered by a company universally known for 
its strength and service. 


tute London ano Lancashire 
GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. © ORIENT INSURANCE COM. 
PANY @ LAW UNION & ROCK INSURANCE COMPANY, LID. @ SAFEGUARD INSURANCE 
COMPANY OF NEW YORK . STANDARD MARINE INSURANCE COMPANY, LTD. 
(Fire Deparment) ° LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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The Announcer 


Some radio listeners hear the comedian, or the band, or the 
singer, or the play, or the sports reporter. But others listen for 
the radio announcer. All of us keep hearing a great many different 
radio announcers and sometimes succumb to the come-hither in 
the magic voice of one of them. 


In this case the announcer listened to the magic voice of one 
of our underwriters, and signed the application. That is how it 
was that our latest quality rating list included the occupation of 
“radio announcer.” 


Why, we wondered, was it a new occupation for that _per- 
sistency rating list? In the course of time one hears the voices of 
dozens and dozens of radio announcers from all parts of the 
country, and every one with a voice of selected appeal, and yet as 
a group they had not reached the inner ears of many underwriters, 
the inner ears that spot prospects. And back of the announcer’s 
front, in all those radio stations, there are dozens, perhaps thou- 
sands of performers of all kinds, and probably as many more 
engineers and other technicians. 


Prospects never broadcast invitations. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 
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Metropolitan Brings 
E. C. McDonald Here 
In Group Sales Duties 





Has Been in Charge of Company’s 
Head Office in Canada 


for Six Years 
GLEN J. SPAHN SUCCEEDS HIM 


H. L. Rhoades and W. S. J. Shep- 
herd Made Third Vice Presi- 
dents; 6 Others Promoted 


Leroy A. Lincoln, president Metro- 
politan Life, announced this week that 
Edwin C. McDonald, vice president in 
charge of the company’s Canadian head 
office in Ottawa for the last six years, 
will return to the Metropolitan’s home 
office in New York where he will assume 
important new duties in connection with 
the sales activities throughout the United 
States and Canada of the company’s 
Group insurance division. 

Currently, Mr. McDonald is president 
of the Canadian Life Insurance Officers 
Association, a group embracing the fifty 
Canadian, British and American com- 
panies actively doing business in the 
Dominion. He is also a director of the 
Royal Bank of Canada and of the 
Canadian Chamber of Commerce. 

Glen J. Spahn, second vice president, 
now associated with the company’s field 
management in its home office, has been 
appointed to succeed Mr. McDonald in 
charge of the Canadian head office. Mr. 
Spahn takes over his new duties with 
a broad background of Metropolitan ex- 
perience. 

Mr. McDonald’s Career 


Of Scotch-English ancestry, educated 
at Culver Military Academy and Ohio 
State University, Mr. McDonald was an 
officer in the Marine Corps in World 
War I and his son was an officer in the 
Marine Corps in World War II. After 
his discharge from the service Mr. 
McDonald became actuary and later an 
officer of the Life Insurance Service 
Bureau of Chicago, an organization giv- 
ing consulting, conservation and actu- 
arial service to a group of twenty-five 
life insurance companies in the Middle 
West. He took an agency of an Illinois 
insurance company and later became 
supervisor of agencies. The old Inter- 
Southern Life of Louisville asked him 
to organize and manage a Group depart- 
ment, which he did, and he was elected 
an officer of the company. 

Mr. McDonald’s association with the 
Metropolitan started in 1925 as a Group 
representative specializing in the sale 
of Group pension programs. For some 
years he was stationed in Chicago and 
became successively an annuities ad- 
viser and associate sales manager of the 
Group division. In 1930 he was elected 
assistant secretary of the Metropolitan 
and transferred to the home office and 
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HARLOW G BROWN 76 WILLIAM STREET, NEW YORK 5, N. Y. 


VICE PRESIDENT 


December 20, 


A Holiday Welcome to H. Malcolm Teare 


I'm glad to welcome into the Continental Assurance 


family H. MALCOLM TEARE as our new General Agent in New York 
City, located at 500 Fifth Avenue. Mr. Teare, who is already 


on the job, rounds out the general agency forces of our com- 
pany in Greater New York territory. 


At this holiday time I'm thinking appreciatively of the 
outstanding production job which Continental's field forces 


in the East and New York in particular, have accomplished to 
date. 


Your record is far more than we ever expected for a 
company recently entered in this state, and we are truly 
grateful. My best to you all in 1947. 


Most Sincerely, 


Ps lh sian = Ly 


oe a ay pa i a ae 


HARLOW G. BROWN, 
Vice President 
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Legislative and Lewal yea of 
Reviewed by Bruce E. Shepherc 


Excerpts from the annual review of legislative activity during 1946 and also legal 


cases of more than usual importance that have 
Shepherd, Manager of Life Insurance 


p sat by Bruce E., 
iven herewith : 


S.E.U.A.-Stimulated Proposals 


A new enactment in Mississippi pro- 
vided for the equalization of taxes on 
foreign and domestic companies. ‘Two 
measures—in Massachusetts and Mis- 
sissippi—to repeal the retaliatory law 
failed, as did one in New York to ex- 
tend for one year, to July 1, 1947, 
pe A of officers, directors and 
trustees of New York companies from 
personal liability for taxes and fees paid 
under laws which subsequently are held 
to violate the commerce clause of the 
Federal constitution, and one in Rhode 
Island to subject agents of domestic 
companies to the same licensing require- 
iments as those of foreign companies. 

In Massachusetts and Rhode Island, 
legislative approval was given to the 
continued study by legislative commit- 
tees of the insurance and tax law 
changes deemed necessary because of 
the S.E.U.A. decision and Public Law 
15. A bill in New York to create such 
a committee failed. A new law in Mis- 
sissippi authorized a joint legislative 
committee to make recommendations to 
correct imperfections in the tax laws, 
while one in Louisiana provided for a 
revision of the insurance laws. 


Other Tax Measures 


Congress again froze social security 
taxes at 1%. Missouri enacted a new 
law imposing a tax of 4% on the aggre- 
gate yield of intangible personal prop- 
erty. The provisions of this law are 
confusing but may be clarified during 
the 1947 session. 

Louis'ana tax proposals, which failed, 
would have removed the provision for a 
reduction to 1/3 of the premium tax if 
1/6 of a company’s assets are invested 
in prescribed Louisiana securities and 
would have altered the basis of munici- 
pal and parochial taxation by providing 
that premiums would be taxable where 
the business was written instead of 
where the risk was located. A measure 
in Alaska, which failed, would have im- 
posed a sales tax on services specifi- 
cally including sales of insurance. 


Investments 


In Congress, the Frazier-Lemke Farm 
Moitgage Moratorium Act was extended 
to March 1947 and the rent control 
power of O.P.A. was continued until 
Jene 30. 1947. 

The New York Emergency Deficiency 
Judgment and Mortgage Moratorium 
laws were extended to July 1, 1947. 
Other New York enactments froze 
commercial rents. The Association’s 
Committee on Affirmative New York 
Legislation closely followed investment 
legislation considered by the New York 
Legislature. Favorable amendments to 
the law were made to permit investment 
in income-producing real estate and to 
remove restrictions on investments in 
housing projects. 

Many bills dealing with rent control 
and eviction proceedings failed in va- 
rious states. Louisiana measures, which 
failed, would have imposed a 1% tax 
on the sale price of real estate and an 
annual license tax of $600 to $6,000, de- 
pending on volume of business, on lend- 
crs of money on security of Louisiana 
real estate. 

Other measures affecting life insur- 
ance company investments were enacted 
ir Jdaho, Louisiana, Massachusetts, 
Missouri covering such subjects as 
liberalization of investment laws, loans 
to veterans under Servicemen’s Read- 
justment Act, and investments in hous- 


» been considered during the year as re- 
Association of America, are 


ing projects and in income-producing 
real estate. 

A subcommittee of the Legislative 
Committee has under consideration 
preparation of appropriate legislation on 
the acquisition and holding of real 
estate in foreign jurisdictions. 

Standard Valuation and Nonforfeiture 
Legislation 

Progress continues in the enactment 
of this legislation. It became law in 
Louisiana. It was introduced in New 
York, but failed, due to unusual cir- 
cumstances outlined in a Joint General 
Bulletin issued last April. The Com- 
mittee on New York Valuation and 
Nonforfeiture Legislation has given con- 
tinued study to this problem and is 
hopeful for the passage of this legisla- 
tion at the next session of the New 
York Legislature. 

In Virginia the law was amended to 
provide that policies shall contain a 
brief and general statement of method 
used in calculating cash surrender values 
and paid-up nonforfeiture benefits, and 
io postpone the mandatory operative 
date from January 1, 1948 to April 1, 
1948. 

Twenty-four states have now adopted 
the Standard Legislation. The present 
status of the various states is shown in 
an appended table. 

roup Insurance 

Group life, accident and health insur- 
ance legislation was enacted in six states 
—( ‘alifornia, Massachusetts, Louisiana, 
New Jersey, New York and Virginia. 
Subjects covered included such matters 
as cash sickness compensation, wage 
deductions, insurance on associations of 
employers ‘and other types of organiza- 
tions, creditor group insurance, etc. Un- 
successful group insurance measures 
were introduced in a number of states. 

The Group Insurance Committee has 


During the 
culminated a 


met on frequent occasions. 
first part of the year it 
two-year program of cooperation with 
the Life Committee of the National As- 
sociation of Insurance Commissioners in 
developing modern Group life insurance 
legislation, Such model legislation, re- 
flecting a compromise of many views, 
was finally adopted by resolution by the 
NAIC in June at its Portland meeting. 
Compulsory Health Insurance: 

Compulsory health insurance lesisla- 
tion was enacted in California where a 
special session of the legislature was 

called for this purpose. Such measures 
failed in several other states, as did a 
measure in Congress to provide for a 
national compulsory health insurance 
program. Other measures, which failed, 
would have provided for medical and 
hospital plans or extended unemploy- 
ment insurance benefits to unemployed 
persons on account of sickness and acci- 
dent disability. 

The Group Insurance Committee 
closely followed compulsory health in- 
surance and cash sickness compensation 
measures. The passage of the California 
law occasioned many conferences to de- 
velop workable regulations. In addition 
the Committee has been active in con- 
structive work in the cash sickness com- 
pensation field in other states, particu- 
larly in New Jersey. 

Savings Bank Life Insurance 

3ills authorizing savings banks to 
write life insurance failed in New Jersey 
and Rhode Island. The Massachusetts 
law was amended to permit the writing 
of policies “combining decreasing term 
insurance in an amount not exceeding 
$2,000 with life or endowment insurance 
in an amount not exceeding $1,000 exclu- 
sive of dividends or profits and in which 
the term insurance shall decrease in 
amount at regular intervals so that no 
part of said term insurance shall be in 
force beyond 20 years from the date of 
issue of the policy.” 

In New York, a bill to increase the 
savings bank life insurance limit on any 


Litigation and Other Legal Matters 


surance regulation was directly involved 


From the standpoint of litigation, this 
year has been of significant interest, 
since during 1946 there came before 
the S. Supréme Court for decision, 
cases involving the right of the state to 
regulate out-of-state insurance com 
panies and to impose discriminatory and 
retaliatory premium taxes. There also 
were other cases of importance in which 
the Association took an active part. 

Cases Arising Prior to 1946 


Premium Tax Cases Resulting from 
SEUA Decision. The validity of dis- 
criminatory premium taxation and re- 
taliatory tax laws under state statutes 
became the subject of litigation. The 
Association, while not participating, fol- 
lowed and bulletined to member com- 
panies developments in these cases. 
Prudential Insurance Co. v. Benjamin, 
decided by the U. S. Supreme Court last 
June, led to the abandonment of similar 
suits in a number of other states. In 
this case, it was held that the South 
Carolina premium tax, which was ap- 
plicable only to foreign companies, was 
not an unconstitutional discrimination 
against interstate commerce. The re- 
taliatory phase of state premium taxa- 
tion was also before the U. S. Supreme 
Court, which in June affirmed without 
opinion the Kansas Supreme Court’s de- 
cision (In re Insurance Tax Cases), 
which had sustained both the premium 
tax and retaliatory statutes. 

Robertson v. California (U. S. Su- 
preme Court). The legality of state in- 


in this landmark case. An unlicensed 
agent of a non-admitted company had 
challenged the California licensing laws 
as an unconstitutional interference with 
interstate commerce. The Supreme 
Court affirmed the right of the state to 
regulate the admission of foreign com- 
panies and the licensing of agents. The 
Association did not directly participate 
in the case, but the results of our re- 
search were put at the disposal of the 
California officials. In addition, the 
Association’s California attorneys, Le- 
land B. Groezinger and Francis R. 
Kirkham, of the San Francisco law firm 
of Pillsbury, Madison and Sutro, were 
retained to cooperate with the Cali- 
fornia officials in the preparation and 
revision of the brief. 

Georgia Intangibles Tax. This litiga- 
tion originated in 1937 when Fulton 
County attempted to impose a tax on 
the notes and credits of foreign insur- 
ance companies, which were secured by 
land in that county. Grover Middle- 
brooks at Atlanta has represented mem- 
ber companies. In the past, temporary 
restraining orders were obtained in be- 
half. of approximately twenty-six com- 
panies, while a few were favorably con- 
cluded in the lower court. During the 
last year, efforts have been continued 
to work out a basis of compromise in 
the remaining cases. In November, the 
Penn Mutual case was argued before the 
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one life from $3,000 to $7,500 was 
threatened but did not materialize. Dur- 
ing the year, a number of conferences 
have been held between representatives 
of the New York companies and officers 
of New York savings banks in an effort 
to arrive at some plan that would enable 
the savings banks to broaden the scope 
of their operations. The companies sug- 
gested that the banks be authorized to 
form a life insuragce company or com- 
panies and become authorized to act as 
their agents. This suggestion was not 
found altogether agreeable to the sav- 
ings banks and it is possible that they 
may seek an extension of their limits at 
the next session of the Legislature. 
Policy Loan Interest Rate 

Bills to prescribe policy loan interest 
rates appeared in Massachusetts, with 
no rate specified, and in New York with 
3% specified, but were not enacted. 

Unclaimed Funds 

Massachusetts enacted a law which 
provides that domestic life companies 
shall pay into the State Treasury, for 
the benefit of World War II veterans, 
amounts of $10 or more held by the 
company under matured endowment 
policies and unclaimed for 7 years or 
more, or payable under other types of 
policies where the insured has attained 
the limiting age under a mortality table. 
A similar law was enacted in New Jer- 
sey, applicable to funds due and payable 
by domestic life companies under life 
or annuity contracts or supplemental 
contracts. In Kentucky, Massachusetts, 
Missouri, New Jersey, New York and 
Rhode Island bills to enact various 
types of legislation relating to unclaimed 
funds failed. 

Miscellaneous 


In Congress, probably the most im- 
portant enactment was the Crosser bill, 
amending the Railroad Retirement and 
Railroad Unemployment Insurance Acts, 
so as, among other things, to broaden 
its provisions to include sickness and 
maternity benefits in unemployment 
benefits. The measure was opposed by 
the Association both because of its po- 
tential effect on group accident and 
health insurance and because it was felt 
it might set an undesirable precedent in 
the social security field. The bill passed 
the House by a small majority after 
much parliamentary maneuv ering which 
ended in the rejection of a report of 
the House Committee on Interstate and 
Foreign Commerce recommending 
amendments to eliminate most of its 
undesirable features. The Senate Com- 
mittee held no hearings on the measure 
and it was passed by the Senate with 
some modifying floor amendments which 
were accepted by the House. 

Massachusetts enacted a provision to 
permit life insurance companies to in- 
clude in juvenile policies provisions for 
waiver of premiums if the “holders” be- 
come totally and permanently disabled, 
“holder” being defined as any person 
other than the insured who is owner 
of a policy insuring the life of a minor. 
A new Virginia law, patterned after old 
Section 55-a of New York Insurance 
Law, exempts policy proceeds from 
creditor claims. It limits the exemption 
to $10,000, however, where the right to 
change the beneficiary or assignee is 
reserved. Other enactments in various 
states included the exemption of pension 
trusts from the rule against perpetuities 
G.I. loans to minors, and conversion of 
annuity contracts to life or endowment 
insurance. A variety of miscellaneous 
proposals of interest to life insurance 
failed in a number of states. The sub- 
jects included annual statement informa- 
tion, incontestability, and penalty for 
failure to pay claims promptly. 
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New Business Set New 
All-Time 1946 Record 


ASSETS REACH $48 BILLIONS 
Dave E. Satterfield, Jr., Executive Di- 
rector of Life Insurance Association 
Gives Results at Annual Meeting 





With life insurance purchases expected 
to set an all-time record of $23,500,000,000 
in 1946, total life insurance in force at 
year-end will probably reach a new high 
of $174,000,000,000 owned by around 73,- 
(00,000 policyholders, Dave E. Satterfield, 
Jr., executive director and general coun- 
sel of the Life Insurance Association of 
America, announced last week in making 
his annual report to theassociation’s mem- 
bership at its fortieth annual meeting at 
the Waldorf-Astoria Hotel in New York 
City. 

“The 1946 purchases will be about 47% 
above last year’s amount of $15,933,- 
000,000 and more than 30% above the 
previous peak volume of $17,995,000,000, 
reached in 1929,” Mr. Satterfield said. 
“The total in force at the close of 1946, 
made up of $116,000,000,000 in Ordinary 
policies, $30,000,000,000 in Industrial poli- 
cies and $28,000,000,000 in Group con- 
tracts, will represent an increase of 
nearly 12% during the year and nearly 
40% in the past five years. aie 

“United States legal reserve life in- 
surance companies will have paid in cash 
or credited to policyholders and bene- 
ficiaries during 1946 a total of about $2,- 
800,000,000. This will be a new high an- 
nual volume for such benefits. Similar 
disbursements over the past ten years 


have averaged nearly $2,600,000,000.” 
Investment Trends 


Discussing the investment side of the 
life insurance business, Mr. Satterfield 
continued: “At the 1946 year-end, the as- 
sets of United States legal reserve life 
insurance companies will total approxi- 
mately $48,000,000,000. A 47% growth in 
the volume of such assets and a pro- 
nounced shift in their distribution among 
investment classes have characterized 
the past five years. Investment trends 
during 1946, however, present some sig- 
nificant contrasts to those of the pre- 
vious four years and reflect changes in 
capital needs and investment opportuni- 
ties which have attended our economic 
transition from war to peace. 

“Life insurance company holdings of 
United States Government securities, 
which expanded so tremendously under 
the impact of war and aided so con- 
structively in the achievement of victory, 
continued to expand during most of 
1946, but at a greatly retarded rate and 
probably now have passed their post-war 
peak. At the end of 1946, they will ap- 
proximate $21,500,000,000, only about 
$917,000,000 above the 1945 year-end to- 
tal. This estimated net increase for 1946 
is less than one-quarter as large as the 
corresponding 1945 increase of $4,051,- 
000,000. The percentage of assets in- 
vested in Federal obligations at the end 
of 1946 will be about 44.8%, more than 
double the corresponding ratio of 20.8% 
at the end of 1941. It will, however, re- 
present a decline from the 46.0% at the 
end of 1945, This will be the first annual 
downtrend in this ratio in more than a 
decade and a half. 

“Despite the beginning of a trend away 
from Government bond investments, evi- 
denced in 1946, life insurance companies 
undoubtedly will continue for many 
years to be large holders of Federal se- 
curities. 

“The reduced volume of life insurance 
funds flowing into Government bonds 
during 1946 has been accompanied by an 
increased flow of such funds into pri- 
vate enterprise, especially by way of 
corporate security investments. The bulk 
of the 1946 net increase in corporate se- 
curity investments has been in securities 
of corporations other than railroads and 
public utilities. Such investments will 
have advanced to an estimated total of 
$4,150,000,000 at the end of 1946, repre- 
senting an increase in the year of about 
$1,618,000,000, and will be at an all-time 


Proposed Legislation 
Viewed by Panel Speakers 


Sustained interest in the efforts to 
obtain legislation as proposed by the 
All-Industry Committee and the Com- 
missioners’ Committee was urged upon 
everyone in the life insurance business 
by the speakers at a panel discussion at 
the fortieth annual meeting of the Life 
Insurance Association of America at the 
Waldorf-Astoria Hotel last week. 

The swiftness and multiplicity of 
events are such today that normal re- 
actions may be dulled and_ sustained 
ardor diminished, the speakers said. 
“No ‘last chance’ to avoid Federal su- 
pervision has, in the past fifteen years, 
been given by the Congress to any 
other unit of American business, and 
failure to accept the Congressional in- 
vitation, fully and completely, might 
result in the business never again being 
confronted with so favorable a view,” 
was the conclusion. : 

The history of the entire situation in- 
volved in the insurance business follow- 
ing the Supreme Court decision holding 
insurance to be interstate commerce was 
reviewed as well as the present status 
ot the proposed model laws. 

The leaders of the panel discussion 
were John Barker, vice president and 
general counsel, Berkshire Life; Berke- 
ley Cox, association general counsel of 
the Aetna Life, and Howard C. Spencer, 
general counsel, Home Life of New 
York. 


LIAA Directors Elected 


As announced in The Eastern Under- 
writer last week, Gerald S. Nollen, chair- 
man of the board of Bankers Life of 
Iowa, was elected president of Life 
Insurance Association of America at the 
meeting in New York last week. New 
members of the board of directors also 
elected are George Willard Smith, presi- 
dent New England Mutual Life retiring 
president; James Lee Loomis, chairman 
of the board, Connecticut Mutual Life; 
James A McLain, president Guardian 
Life of New York; M. Albert Linton, 
president Provident Mutual Life; Robert 
E. Henley, president Life Insurance Co. 
of Virginia; and W. T. Grant, chair- 
man of the board, Business Men’s As- 
surance, 








high ratio of 8.7% of assets. Public util- 
ity investments, with an estimated 1946 
increase of $633,000,000, will reach a new 
high total of $6,100,000,000 at the end of 
the year. Investments in railroad se- 
curities will have decreased about $100,- 
000,000 during 1946 to an estimated total 
of $3,025,000,000. Mortgages, including 
both farm and city, showed improved 
trends during 1946. Farm mortgages at 
year-end will have increased by about 
$24,000,000 to about $800,000,000 and city 
mortgages will have increased by about 
$340,000,000 to an estimated total of $6,- 
200,000,000. 
Tests To Be Met 

“The year 1946 has been, in many 
ways, one of the most critical in the re- 
cent history of the American people. 
In the tremendous task of translating 
our national economy from a war time 
to a peace time basis, we have sur- 
mounted immense difficulties and have 
made significant gains. But the most 
crucial tests are still to be met, for we 
have not yet achieved an approximate 
balance between demand and supply in 
the various parts of our economy and 
inflationary pressures remain strong. 

“To consolidate the gains made and to 
make further progress toward our peace 
time goals of achieving and maintaining 
a stable, balanced economy, with em- 
ployment, production and national in- 
come at relatively high levels, are vital 
tasks ahead. The degree of our success 
will affect the welfare not only of the 
people of America but also of other 
peoples throughout the world. In the 
years ahead, the strength of America 
must serve as a bulwark to secure the 
peace of the world. 

“During this critical time of transi- 


Smith Urges Stand on 
Sound Fiscal Policy 


BEFORE LIFE ASS’N MEETING 





New England Mutual President Suggests 
Companies Coordinate Activities 
Into One Great Mechanism 





Urging a sound fiscal Federal policy, 
George Willard Smith, president of Life 
Insurance Association of America who is 
also president of New England Mutual 
Life, told the annual meeting of that as- 
sociation at the Waldorf-Astoria in New 
York, Friday, last week, that as stewards 
for millions of policyholders, life insur- 
ance management has a direct interest 
in the handling of the Federal debt and 
all other national fiscal problems and 
must actively join in efforts to keep the 
future fiscal program sound. 

“Many things depend on the prudent 
handling of the Federal debt,” Mr. Smith 
said. “It will be a major force in deter- 
mining the purchasing power of the dol- 
lar. It will be a potent factor in setting 
the level of the interest rates received 
on investments, and hence upon the cost 
of insurance. It will exert a powerful in- 
fluence on business activity and the level 
of national income. All of these are of 
prime importance to life insurance as an 
institution, to life insurance companies 
individually, and to our policyholders. 

“Life insurance executives will be 
dodging their true responsibilities if they 
fail to realize the challenge. We should 
not hesitate to make our voices heard in 
favor of sound fiscal policy and this 
would include strong advocacy of reduc- 
ing Federal expenditures to less than 
Federal income, and of postponement of 
Government projects that are not vitally 
needed.” Aaa 

Several other major responsibilities of 
top management were reviewed by Mr. 
Smith, including coordination by each 
company of all its varying activities into 
one great mechanism for the production 
and protection of security for the public; 
planning for the greatest possible safety 
of the company structure; support for 
the supervisory responsibilities of Insur- 
ance Commissioners, with backing for 
proper amendments to insurance laws 
necessary because of changing condi- 
tions; safeguarding of life insurance as 
an institution of public service. 

“Seventy-three million policyholders 
are today providing financial security for 
themselves through one hundred and 
seventy-four billions of life insurance,” 
Mr. Smith continued. “This will lift a 
very definite future burden from our 
state and national Governments and from 
the taxpayers, since most of these 
policyholders and their dependents will 
not be in need of Government assistance. 
During the past five years, ending this 
December, the average annual payments 
at death were $1,188,000,000. Average 
yearly payments under matured endow- 
ments were $352,000,000; the average 
paid under annuities and for disability 
was $279,000,000; and the amounts paid 
tc policyholders who surrendered or 
lapsed their policies averaged $309,000,- 
000. On top of this, the average amount 
paid annually as dividends to policy- 
holders was $451,000,000. All of these 
add up to the enormous total of over 
$2,500,000,000 a year flowing to policy- 
holders from insurance companies.” 





tion, American life insurance is demon- 
strating anew its great capacity to serve, 
faithfully and creatively, vital needs of 
family and business life in the American 
community. Its 1946 record reveals new 
high levels of achievement and service 
and indicates how the institution, as a 
whole, through the performance of its 
broad economic and social functions, is 
aiding constructively in translating our 
American economy to a peace time basis 
and in enhancing the capacity of Ameri- 
cans, as individuals and as a community, 
to achieve their post-war goals.” 


Meyer Urges Support 

Of International Bank 
INVESTMENTS BY LIFE Cos. 
Hopes for Legislation to Permit Use of 


Life Insurance Funds for Purchase 
of Bank’s Securities 





Active support of the International 
Bank by the life insurance companies of 
this country was urged today by Eugene 
Meyer, president of the bank, who re- 
cently announced his resignation effec- 
tive December 18, in an address before 
the fortieth annual meeting of the Life 
Insurance Association of America at the 
Waldorf-Astoria Hotel. 

“The life insurance companies as a 
group possess a very large aggregation 
of investment funds and the bank de- 
sires your active interest and support,” 
Mr. Meyer said. “The bank needs long- 
term funds in order to carry out the 
purposes for which it was created and 
the life companies, of course, want long- 
term investments. While the life insur- 
ance business is not authorized under 
existing state laws to invest in the 
bank’s obligations, the bank hopes that 
the necessary legislation will be adopted. 
It has felt, however, that the matter was 
one that should be dealt with by the 
regularly constituted authorities in this 
country.” 


_ Addressing a direct appeal to the life 
insurance executives for their interest in 
the international problems, Mr, Meyer 
said, “The insurance companies of the 
nation are an important factor in its 
social security. Under the supervision of 
the state authorities, they invest the 
funds for which they are trustees. Their 
first duty is to their policyholders and 
their first consideration must be the 
safety of capital and income. But they 
also have a social responsibility to pro- 
mote the public interest whenever pos- 
sible without jeopardizing the security of 
their investments. Surely, the promotion 
of better world conditions is a matter of 
real importance to those the life com- 
panies represent. 

If we want to enjoy the kind of 
economic society in which individual 
men can thrive and live comfortably, we 
cannot retreat into our own rich land 
and cease to care how the rest of the 
world lives. We cannot do that because 
there is no way of shutting ourselves up 
and keeping the rest of the world out. 
The spread of economic disease beyond 
our shores will eventually infect us. The 
deterioration of the economic conditions 
under which men live inevitably leads to 
political illness, which will surely involve 
us unless it is cured. In other words, 
we cannot be the only happy and pros- 
perous country on the face of the globe. 

“The International Bank was con- 
ceived as an opportunity for business and 
labor and technicians in all countries to 
work together toward a more prosperous 
world. It is a great opportunity for the 
people of the world—not merely for the 
people of the borrowing countries, but 
for those in the lending countries as 
well. We shall not have peace unless 
economic conditions are bearable and 
backward economies are helped to go 
forward.” 

Participation in the bank’s success is 
not limited to the direct purchase of its 
securities, Mr. Meyer added. “One of 
the principal functions of the bank is to 
promote private foreign investment,” he 
continued. “The bank can help to fill the 
gap which now exists between wide 
spread and urgent needs and available 
private resources on reasonable terms 
Its operations, however, are not a sub- 
stitute for healthy private investment 
The loans it makes will contribute to the 
strength and stability of the borrowing 
countries and improve the climate for 
private lending. They should help alsc 
to bring about conditions under which 
private trade may be restored and ex- 
panded.” 
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Nestiwestern Mutual 
Plans Eastern Meeting 


AT WALDORF-ASTORIA JAN. 3-4 





Producers from New England, Middle 
and South Atlantic States to 
Attend; Program Prepared 





The twenty-ninth annual Eastern re- 
ional meeting of Northwestern Mutual 
ife producers in the New England, mid- 
le and south Atlantic states will be held 
‘anuarv 3-4 at the Waldorf-Astoria 
fotel, New York. The program will fea- 
sure sales ideas, new programming de- 
elopments and timely business insur- 
ance ideas. 

A delegation of speakers from the 

ome office in Milwaukee will be headed 
by M. J. Cleary, president, who will re- 
view the company’s progress during the 
past year and discuss prospects. New 
celling plans, the new agent’s compensa- 
tion plan and similar topics will be dis- 
cussed by Grant L. Hill, vice president 
ind director of agencies, while Elgin G. 
'assel will review Guertin legislation and 
discuss the new policy contract which 
the company is putting into effect Janu- 
ary 1. New developments in the field of 
business life insurance will be explained 
by William Minehan, executive assistant. 
Proven sales plans and ideas will be dis- 
cussed by successful fieldmen. 

The company will be host to the agents 
at a banquet and entertainment January 
3, at which Edmund Fitzgerald, vice 
president, will be toastmaster. 

A special session will be held for gen- 
eral agency cashiers and key employes 
on problems connected with such opera- 
tions. Chester W. Adamson, assistant 
secretary, and Joseph Schwinn, of the 
same department, will speak and lead 
discussions on such matters as relate to 
office procedure with the new personnel 
rating plan, changes in policy contract, 
and agents’ compensation plan. 

General agents in the Greater New 
York area are cooperating with the gen- 
eral committee, of which A. C. F. Fink- 
biner, Philadelphia, is program chairman, 
and A. J. Johannsen, New York, heads 
the arrangements group. L. J. Evans, 
essistant director of agencies, is home 
office liaison member of the committee 
in charge. 





Security Mutual Observes 
Sixtieth Anniversary 


Leverett Saltonstall, United States 
Senator from Massachusetts, speaking 
at a dinner last week commemorating 
the sixtieth anniversary of the Security 
Mutual Life, Binghamton, N. Y., traced 
contributions of life insurance to the 
nation’s growth in terms of the indi- 
vidual security created and the vast sums 
invested by insurance companies. Senator 
Saltonstall’s address was preceded by a 
message of congratulations by Robert 
L. Hogg. executive vice president, 
\merican Life Convention. Frederick D. 
Russell, president of the company, was 
toastmaster. Mr. Russell told of the 
company’s growth since its incorpora- 
tion in 1886. Currently, he pointed out, 
the company has assets exceeding $44,- 
000,000 and insurance in force of ap- 
proximately $170,000,000. 





HOWARD POTTER PROMOTED 

Howard Potter has been promoted to 
superintendent of agents in the B. F. 
Helmbrecht Agency; representing the 
Mutual Benefit H. & A. and United 
Benefit Life in Buffalo. He was form- 
erly agency supervisor. Charles Hogg, 
an agent for two years, succeeds him 
in that post. 





CEDAR RAPIDS GENERAL AGENT 

Pacific Mutual Life, Los Angeles, an- 
nounces the appointment of Frank Fram- 
bes as general agent at Cedar Rapids, 
lowa. With Pacific Mutual since March, 
1944, Mr. Frambes has been a large per- 
sonal producer and has been engaged in 
the field of agency supervision. 








Every Homeowner 
and Homebuyer’ 
Needs the New 
GUARDIAN 


Mortgage Policy 


However heavily insured he may be, every homeowner or home- 
buyer who has a mortgage needs the protection the new 


Guardian Mortgage Insurance Policy provides. 


For instance, at age 30, for only $2.90 a month, the policy- 
holder gets full coverage on a $5,000 20-year mortgage—plus 
cash surrender values, loan values and dividends. Meanwhile, 


he’s adding to his permanent insurance estate. 


The new booklet, “Your Home for Keeps,” is telling prospects 
the facts about this increasingly popular new policy. Write for 


your copy. 


*Unless he’s already mortgage-free. 


THE 


GUARDIAN 


LIFE INSURANCE COMPANY 


OF AMERICA 


50 Union Square, New York 3, N. Y. 


A Mutual Company Established 1860 


Guardian of American Families for 86 Years 








H. M. Teare Appointed 
By Cont’] Assurance 


AS GENERAL AG’T IN NEW YORK 
His Appointment Completes 1946 De- 
velopment Program of Company in 


This Area; Hall Joins Agency 


Continental Assurance Co. of Chicago, 
through its vice president, Harlow G. 
3rown, announced this week the ap- 
pointment of H, Malcolm Teare, as gen- 





Matar Studio 
H. MALCOLM TEARE 


eral agent with offices at 500 Fifth Ave- 
nue, New York. This appointment 
rounds out the Continental’s general 
agency facilities in the Greater New 
York area for the year 1946, during 
which an outstanding production job has 
been done by representatives of the 
company. 

Mr. Teare will observe his twentieth 
anniversary in the life insurance busi- 
ness in 1947, having started with the 
Bankers Life Co. of Iowa as a soliciting 
agent. He demonstrated sales ability 
from the very start and his production 
qualified him as a member of that com- 
pany’s President’s Premier Club in the 
years 1932 to 1937 inclusive. He served 
as club president in 1933 and 1940; as 
vice president in 1936-37, and as vice 
president-treasurer in 1934. Before en- 
tering life insurance Mr. Teare was ad- 
vertising manager of the Elizabeth (N. 
J.) Daily Times. 

For the past three years he has de- 
voted his time as a life insurance broker 
at 217 Broadway. Married, Mr. Teare 
makes his home in Newton, N. J. 

First appointment to his staff at 500 
Fifth Avenue is that of Leroy R. Hall 
who joins the Teare agency after several 
years as office manager for the William 
J Dunsmore agency of the Equitable 
Life Assurance Society and prior to that 
was with the home office of that com- 
pany. A Purdue University man, Mr. 
Hall is a member of the Masons and of 
the Veterans Seventh Regiment. Mar- 
ried, he resides in Sunnyside, Long Is- 
land, with his wife and son. 


EXPANDS GROUP DEPARTMENT 

Walter G. Gastil, manager of the 
Southern California agency, Connecticut 
General, in expanding the Group depart- 
ment of his agency has placed Robert 
Gault in charge of the Group work in 
San Diego on a full-time basis. Robert 
Beegle has been given similar responsi- 
bility in Long Beach, and George Simp- 
son has been added to the staff. 


STOESSELL AGENCY SEMINAR 

The Walter J. Stoessell Agency, Na- 
tional Life of Vermont, Los Angeles, 
held a seminar in Beverly Hills, Cal., re- 
cently at which Reuel L. Olson, tax 
counsel, was the chief speaker, having 
for his subject “Mutual Insurance Plans 
for Partnerships of Professional Men.” 
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On August 12, 1896, George Cormack dis- 
covered gold at Klondike Creek in the 
Yukon. When word reached the United 
States the following June, thousands of 
adventurers went North to seek their 


fortune. 


Another event in 1896, which went un- 
heralded at the time, was perhaps even 
more important in the social and economic 
development of America. It was the in- 
auguration of a new and unique system of 
benefits for agents which encouraged career 
life underwriting. ‘The growth and develop- 
ment of life insurance during the past half- 
century has depended largely upon agency 
progress, and “‘Nylic for Agents,” which 
began in 1896, was an important step for- 
ward in improving the standards of life 


insurance service. 


The New York Life Insurance Company 
has had -fifty years of experience with this 
special agency plan. ‘Throughout those 
years the essential principles of the plan 
have remained the same, although, from 
time to time, the Company has made adjust- 


ments in it to suit changing conditions. 


This year, on the Golden Anniversary of 
““Nylic for Agents,” the Company has made 
still further changes in this unique system 
of benefits which make it appeal especially 
to young men and women who contemplate 
making a lifetime professional career in the 


field of life underwriting. 


NEW YORK LIFE 
INSURANCE COMPANY 
51 MADISON AVENUE ¢ NEW YORK 10, N. Y. 
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Advertising Program 
Of Institute Outlined 


FAMILY FINANCES STRESSED 





Henry C. Flower, J. Walter Thompson 
Vice President, Addresses 
New York Meeting 





A sincere effort to help American fam- 
ilies handle their money wisely and to 
protect the home from the maladjust- 
ments that stem largely from misman- 
agement of the family money represents 
the basic platform of the new advertis- 
ing program of the life insurance com- 
panies, Henry C. Flower, Jr., vice presi- 
dent of J. Waiter Thompson Co., 
declared at the annual meeting of the 
Institute of Life Insurance at the Wal- 
dorf-Astoria last week in reporting on 
the objectives and public response to the 
program. 

There are two ways of reaching the 
public, Mr. Flower said, and the new 
campaign is designed to combine both 
methods, appealing to the thought lead- 
ers of the country through understand- 
ing, and to the general public through 
rendering them a service. And the area 
in which this understanding and service 
are developed, he said, is that area which 
touches the lives of people most closely 
—the home and the family. 

Mr. Flower said that the campaign had 
brought a response more spontaneous 
and more genuinely enthusiastic than 
any in his experience. The most signifi- 
cant evidence of the impact that it has 
achieved is the way in which people are 
reading the advertisements as a series 
and are writing in for copies of the fam- 
ily messages they may have missed. 

Mr. Fiower emphasized that while the 
advertising could build a friendly feeling 
toward the business, the really impor- 
tant factor in determining the public at- 
titude was the quality of personal con- 
tacts. Advertising, he said, could estab- 
lish a friendly communication, but its 
effectiveness could be offset unless the 
contacts of agents and home office peo- 
fle .were keyed to a friendly, helpful 
spirit. 

Mr. Flower characterized as a healthy 
development the recognition given by so 
many life i insurance companies that pub- 
lic relations is a top executive function. 
He suggested that the men charged with 
public relations responsibility meet from 
time to time for discussions of mutual 
problems and techniques. 





INSTITUTE ADMITS THREE COS. 


The applications of Atlantic Life of 
Richmond, Great American Reserve of 
Dallas, and Hoosier Farm Bureau of In- 
dianapolis, for membership in the Insti- 
tute of Life Insurance were approved by 
the board of directors last week. This 
brings to seven the number of companies 
elected to membership this year and 
brings the total to 132 U. S. companies, 
representing approximately 97% of the 
assets of all United States legal reserve 
companies, and ten Canadian companies. 
The four companies admitted to mem- 
bership earlier this year are the Life, 
we ag Co. of Virginia, Mutual 

Benefit Life of Newark, Northwestern 
Mutual, Milwaukee, and the Standard 
Life of Indiana. 





Eastern Life Agents to 


Meet at Boca Raton, Fla. 


Leading agents of the Eastern Life 
of New York will hold their 1946 con- 
vention at the Boca Raton Club in Boca 
Raton, Fla., leaving New York Decem- 
ber 29 for an eight-day stay in Florida. 
Several business sessions will be held, 
and plans for 1947 outlined. 

The party will be headed by Jacob 
Ish-Kishor, vice president and secretary, 
and Harry Yarin, vice president and 
superintendent of "agencies. Several of 
the agents will be accompanied by their 
Wives. 

The company reports increased new 
business for 1946 with a considerable 
gain of insurance in force. 


Organization Heads at Institute Meeting 








Left to Right—Cecil J. North, president, Life Insurance Agency Management 
Association; Leroy A. Lincoln, chairman, Institute of Life Insurance; Dwight L. 
Clarke, president, American Life Convention; George Willard Smith, immediate 
past president, Life Insurance Association of America; Harry Cole Bates, former 


president, Association of Life Insurance Counsel; 


Edwin C. McDonald, president, 


Canadian Life Insurance Officers Association. 





Board Members, Directors 
Elected by Institute 


At the annual meeting of the Institute 
of Life Insurance last week at the Wal- 
dorf-Astoria Hotel, Leroy A. Lincoln, 
president, Metropolitan Life, was re- 
elected chairman of the board of the 
Institute and the following were elected 
as members of the board of directors 
to serve until 1950: 

Paul F. Clark, president, John Han- 
cock; Franklin D’Olier, chalcone of 
the board, The Prudential; F. W. Hub- 
bell, president, Equitable ‘ite of Iowa; 
J. H. Lithgow, vice president and gen- 
eral manager, Manufacturers Life; 
Charles F. Williams, Cincinnati, presi- 
dent, Western and Southern Life. 

New members of the executive com- 
mittee, all elected from the present board 
of directors, include Harry W. Manning, 
managing director, Great-West Life; 
Arthur M, Collens, president, Phoenix 
Mutual; E. W. Craig, president, National 
Life and Accident. j ; 

Reelected to the executive committee 
were Claris Adams, president, Ohio State 
Life; Col. D’Olier, James A. Fulton, 
president, Home Life of New York; 
John A. Stevenson, president, Penn Mu- 
tual Life. 


BECK HEADS BUFFALO COUNCIL 

Arthur L. Beck, general agent of the 
National Life Insurance Co., was elected 
president of the Buffalo Life Insurance 
Trust & Banking Council at a recent 
meeting. 





INSTITUTE BOOKLET 

“You Are Important” is the title of 
an illustrated booklet for life insurance 
people working in the home and field 
offices, which is being released by the 
Institute of Life Insurance. Designed as 
a way of bringing to employes a full 
awareness that each employe has a ne- 
cessary and important part to play in 
public relations, the booklet deals with 
the receptionist, the telephone operator, 
the typist, the stenographer, and many 
others in the offices. Copies of the book- 
let are being made available to the life 
insurance companies at cost, with the 
suggestion that the booklet be dis- 
tributed to all employes of home and 
field offices. 





JEFFERSON STANDARD SCHOOL 


Jefferson Standard Life’s seventh sales 
training school for new agents was held 
at the company’s home office in Greens- 
boro, N. C., December 9-13. The sales 
training schools were started in June, 
1945, and since that time more than 200 
agents have attended. Classes are con- 
ducted by various members of the home 
office staff. 





INFLUENZA IMMUNIZATION 


More than 60% of the home office 
employes of the Bankers Life of Des 
Moines voluntarily took the immuniza- 
tion shots for influenza during the past 
week, according to Dr, A. Johann, 
vice president and medical director of 
the company. 








110 East 42nd Street 


LIFE REINSURANCE 





North American Reassurance Co. 
LAWRENCE M. CATHLES, President 7 


New Bork 17, N. V. 

















Boslon | 


( nsurance 
\ Company 


55th YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 


A company of high character and 
standing. It is known for its con- 
servative management and strength. 


Jay R. Benton, President 
Everett H. Lane, Secretary-Treasurer 


HOME OFFICE 
Boston, Massachusetts 





Combined American Co. 
Enters Life Field 


W. Clement Stone, president of the 
Combined American Insurance Co. of 
Dalias, announces the expansion of the 
company’s activities to include the life 
field as well as accident, health and 
hospitalization insurance. The company 
enters the life insurance business with 
its combined protector policy, which is 
designed especially to attract buyers of 
small policies among employed persons 


and to facilitate the development of life 
insurance salesmen among its health and 
accident agency personnel. 

Last June the company increased its 
capital from $25,000 to $125,000 and 
amended its charter so as to sell all 
forms of life insurance as well as acci- 
dent and health insurance. The com- 
pany is also taking steps to become 
licensed in the several states and is 
planning an expansion program. 

The combined protector is an endow- 
ment-at-age-85 policy on non-medical 
application in amounts that five and ten 
dollar semi-annual premiums will pur- 
chase at ages 15 to 50 inclusive, but it 
will be offered only to persons actively 
working for wages or profits. As a 
companion policy, the company will offer 
its combined family protector policy, 
which will be issued upon medical and 
non-medical application on the same plan 
and at the same rates. This policy will 
be issued at ages 0 to 60, inclusive, to 
cover all members of a family under 
one contract in amounts ranging from 
$100 to $1,500 on any one life. In 
addition the company will subsequently 
offer a full line of Ordinary policics. 
All policies initially offered will be non- 
participating. 


MINNESOTA MUTUAL REPORT 
The Minnesota Mutual Life reports 
substantial gains in both examined and 
paid business at the close of November. 
Examined business totaled $110,808,526, 
a gain of 70% over the previous year. 
Paid volume is $100,801,760; 66.1% great- 
er than in 1945. Insurance in force 
stand at $416,250,860. During Decembcr 
the sales force of the company is stag- 
ing a special President’s Month Cam- 
paign in honor of T. A. Phillips, presi- 
ent. 








R. C. DAVIS MADE GENERAL AGT. 

Pacific Mutual Life has appointed Ra’ 
C. Davis as general agent at Gran 
Rapids, Mich. Mr. Davis has been on 
oa field staff at Grand Rapids since 
943, 
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Equitable Society’s 

New Michigan Agencies 
AGENCY MANAGERS APPOINTED 
Lundgren and Eklund to Head Detroit 


Offices; Beckers at Flint; Thykeson 
at Grand Rapids; Hohn at Saginaw 





The territorial division of the State of 
Michigan into five new agencies, effec- 
tive January 1, was recently announced 
by the Equitable Life Assurance Soci- 
ety. The appointments of the new 
agency Managers were announced at in- 
stallation luncheons in Detroit, Grand 
Rapids, Saginaw and Flint. The mem- 
bers of the respective agencies attended 
the luncheons on successive days last 
week with Alvin B. Dalager second vice 
president and Llewellyn G. Owens, 
agency assistant, Chicago, representing 
the home office. a 

The Detroit area has been divided 
between two of the new agencies, with 
Clifford L. Lundgren and Coy G, Eklund 
becoming the new agency managers 
there. Of the other three newly formed 
agencies, Martin J. Beckers_ will head 
one, with headquarters in Flint, Ralph 
M. Thykeson, with headquarters in 
Grand Rapids, will head the second, and 
Wyman J. Hohn, with headquarters in 
Saginaw, will head the other new agency. 

Clifford L. Lundgren joined the Equi- 
table in one of the New York agencies 
in 1928. He was awarded the CLU 
designation in 1932, He was_ formerly 
associate agency manager in Detroit. 

Coy G. Eklund joined the company’s 
Ryan agency, Detroit in 1938. In 1945 
he was made assistant agency manager 
in Michigan, 

Martin J. Beckers, formerly of the 
South Dakota agency, joined the com- 
pany in 1931. He served successively as 
field assistant and district manager in 
the agency. ; 

Ralph M. Thykeson became associated 
with the Equitable in 1927 and was pro- 
moted to field assistant at Albert Lea in 
1932 and to unit manager in 1942 at St. 
Paul. 

Wyman J. Hohn joined the company 
in 1933, becoming associated with the 
Michigan agency. In 1936 he became a 
field assistant and in 1945 was appointed 
district manager in the Michigan agency 
with headquarters in Saginaw. 


Officials Bar Real Estate 


Speculative Investments 


National Association of Insurance 
Commissioners at its meeting in New 
York last week adopted a _ resolution 
saying that the Commissioners ‘“recom- 
mend to states contemplating enlarging 
the field of investment for domestic life 
insurance companies to permit invest- 
ment in urban redevelopment and 
suburban housing, that until experience 
shall have demonstrated its feasibility, 
enabling legislation should be limited to 
a fixed term of years and the invest- 
ments themselves by any one company 
limited to a point where non-liquid and 
liquid investments shall retain a relation 
to each other which will be safe to 
policyholders and the public but in no 
events to exceed 5% of its admitted 
assets and that the matter of such in- 
vestments be referred back to this com- 
mittee for further study and more de- 
tailed report along these lines.” 








MUTUAL LIFE LEADERS 


The Oakland agency of the Mutual 
Life of New York led the company’s 
seventy-four agencies in the country in 
volume of insurance sold during Novem- 
ber, Roger Hull, vice president and 
manager of agencies, announced. The 
agency, managed by A. C. Nelson, also 
held third place in the number of poli- 
cies sold during the month. The Grand 
Kapids agency, managed by Charles E 
lirown, headed all company agencies for 
the month in number of policies sold, 
and was third in volume, 


NATIONAL LIFE OF VT. GAINS 

Sales of the National Life of Vermont 
have risen to a total of $99,211,153 during 
the first eleven months of this year as 
compared with $68,849,622 during the 
same period last year, a gain of 44.10%. 
New sales for November were $8,929,344, 
a gain of 33.97% over November a year 
ago. The gain in insurance-in-force for 
the first eleven months has been $77,- 
721,543, giving the company a total in- 
force of $818,310,241. 


BANKERS LIFE SALES SCHOOL 

Eight salesmen from five agencies of 
the Bankers Life of Des Moines were in 
attendance at a district sales training 
school in Denver, December 9 through 
13. The school, first in the series of four 
for the company’s new salesmen, was di- 
rected by T. H. Tomlinson, manager of 
sales promotion, assisted by Roy A. 
Frowick, educational supervisor. 


EQUITABLE OF IOWA INCREASES 

November new business of the Equi- 
table of Iowa was $11,734,864, a gain of 
42.2% over November of last year, ac- 
cording to an announcement by R. E. 
Fuller, agency vice president. Total sales 
for the first eleven months of 1946 were 
$109,161,188, 65.8% over the same period 
of last year. Life insurance in force 
was increased in November by $8,507,152 
to a total of $827,173,717. 





GERIATRICS: HELPING OLDER PEOPLE ENJOY LIFE LONGER. 


MNal oll iclal- wien Z-tin 


Main duct 


Islets of Langerhans 


of 
eXolatelg-toks 


HUMAN PANCREAS — body’s source of Insulin. 


Insulin, produced in the pancreas in the Islets 
of Langerhans (hundreds of thousands in 
number) is secreted directly into the blood 
stream and is carried to all parts of the body 
where it is an important and necessary aid in 
the utilization of sugars. When the pancreas 
ceases to secrete insulin in sufficient quanti- 
ty, the result is the condition known as dia- 


betes mellitus. 





Semi-schematic drawing by Jean E. Hirsch 


Longer life for people past 40 


Estimates indicate that about four 
million Americans will develop dia- 
betes during their lifetime. On this 
basis, your chances of getting it are 
about one in thirty. If diabetes runs 
in your family the chance is greater. 


But, if you do get it you still have 
every reason to count on a comfort- 
able, normal life span. In 1920, dia- 
betes was still a fatal ailment, killing 
its victims usually within one year. In 
1921, with the discovery of the miracle 
drug insulin, the killer was disarmed. 
Its conquest gave one of the earliest 
hints of benefits to come through 
geriatrics — the science of helping 
older people enjoy life longer. 


Diabetes results from a deficiency 
of insulin. It is on the increase among 
older people, particularly women, in 
part because of richer diets and less 
vigorous lives, in part because people 
are living longer. At any age, it is 
easy to control diabetes through in- 
jections of insulin; in fact, life insure 


This is a reproduction of NwNL’s current national advertisement 


ance is being sold to diabetics taking 
insulin. The diabetic can even have 
hope of an arrested case, where his 
Own pancreas reactivates to furnish 
again the body’s full requirement of 
insulin. 

Great strides are being made in 
alleviating many such disabilities more 
common to later life. Progress already 
made in geriatrics promises to the 
man or woman of 40 the probability 
of attaining a full three score and ten 
years of pleasure and accomplish- 
ment, free of “old age” diseases and 
free of the fear of them. 


Health is one ingredient for com- 


fort in later years. The other is finan- 
cial independence, founded in a sound 


program of savings and life insurance. 

And as your own good health is a 
matter for competent hands, so is 
your financial planning. Your NYWNL 
agent, paid not primarily for how 
much insurance he sells you but for 
what you keep in force, has a strong 
selfish interest in providing you with 
exactly the right kind and amount of 
life insurance, measured by what you 
need and can afford. He is exception- 
ally able to help you plan wisely for 
a financially comfortable future 
through life insurance. 


FREE PAMPHLET: “Taking the 
‘die’ out of diabetes” tells of accomplish- 
ments of medical science in conquering this 
once-fatal disease. Sent free on request. 
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Sen. Hoey Denounces 
Strikes and Stoppages 


REVISED LABOR LAWS NEEDED 





Equal Rights, Responsibilities and Lia- 
bilities for Labor and Manage- 
ment Called for 





Recurring strikes and work stoppages 
provide America with its only serious 
difficulty in the way of full production 
and complete reconversion, U. S. Sena- 
tor Clyde R. Hoey of North Carolina 
said here December 13, before the for- 
tieth annual meeting of the Life Insur- 
ance Association of America, at the 
Waldorf-Astoria Hotel. 

Declaring that the nation has “procras- 
tinated” too long, Senator Hoey declared 
that our labor laws must be revised and 
modernized to meet present conditions. 
The exemptions granted labor unions 
should be repealed and labor and man- 
agement placed upon the basis, with 
equal rig "09 equal responsibilities, and 
equal liabilities, Senator Hoey said, and 
the same regulations and controls pro- 
vided for other organizations should be 
made applicable to them. 

“Legislation must be provided to pro- 
tect the public interest by prohibiting 
strikes in certain essential industries 
which vitally affect the whole people,” 

Senator Hoey declared. “The right to 
strike is not an absolute right—it is only 
relative. When the right to strike is 
denied, full and complete protection must 
be provided to safeguard the rights of 
labor and guarantee full and fair com- 
pensation, as well as good working con- 
ditions. 

“With some reasonable solution of our 
labor problems and the removal of the 
remaining war-time restrictions and 
regulations as rapidly as possible, Amer- 
ica should experience a period of unusual 

growth, progress and prosperity. The 
days ahead should be a golden era of 
invention and advancement, with increas- 
ing educational and health facilities for 
all the people, and enlarged opportuni- 
ties for the youth of the land. Science, 
research and discovery have already 


Atherton Warns Business 


Of World Responsibility 


The decisions of private business men 
in the United States today control the 
lives and fortunes of men all over the 
world, the Hon. Ray Atherton, U. S. Am- 
bassador to Canada, declared before the 
Life Insurance Association of America, 
at its fortieth annual meeting in New 
York last week. 

Warning that unless a sober, abiding 
sense of responsibility is linked ‘with the 
economic power of private business the 
worst fears of foreign critics will be 
realized, Mr. Atherton said that in this 
case Americans will, in truth, appear to 
the world as capricious anarchists. The 
picture whick the world has of the U. S. 
is highly important, he said, because the 
picture rather than the reality conditions 
the actions of other nations towards us. 

“There is considerable concern abroad 
over the role America will play in the 
economic future of the world,” Mr. 
Atherton said. “Our acceptance of politi- 
cal internationalism is generally ac- 
knowledged; our adherence to a consis- 





made valuable contributions to the 
health and happiness of the human race, 
and we are now upon the eve of even 
greater achievements. 

“There is likewise a sound basis for 
real optimism with reference to our in- 
ternational affairs. Of course, we have 
the several groups who are continually 
talking war and predicting dire results 
to follow every peace conference. They 
do everything possible to stir up discord 
and to foster strife by ill-advised criti- 
cisms and wholesale denunciation of our 
former allies and even of our own for- 
eign policy; but notwithstanding all of 
this, we are making definite progress and 
we continue to advance toward the goal 
of universal peace. It is a long and diffi- 
cult path to travel, but with patience and 
firmness we shall lead the nations of the 
world in this high adventure. The peo- 
ple of America are dedicated to the task 
of achieving world peace in this genera- 
tion, 


New LIAA Directors Elected at Annual M eeting 





Left to Right: James Lee Loomis, James A McLain, M. Albert Linton, W. T. 


Grant and Robert E. Henley. 
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tent policy of economic internationalism 
is frequently doubted. These doubts 
have been expressed at great length, in 
language both elaborate and _ scientific, 
by foreign statesmen, scholars and ex- 
perts. 

“There is doubt as to our intentions 
and there is doubt as to our ability. It 
is questioned whether we sincerely pro- 
pose to help build a generous, coopera- 
tive, prosperous world-trade system. It 
is questioned whether we can maintain 
that degree of domestic economic sta- 
bility which alone will permanently sup- 
port healthy trade. In short, foreign 
opinion fears that we may be selfish 
about tariffs and that we may suffer a 
bad depression at home.” 

Citing one of the last prayers written 
by the late Lord Keynes, Mr. Atherton 
said that foreign fears may have been 
grossly exaggerated that the United 
States cannot conduct a balanced world 
trade. He said also that there is equal 
possibility that foreign fears concerning 
the stability of the American domestic 
economy are likewise exaggerated. 

“We-have had, are having, and may 
continue to have trouble with strikes,” 
Mr. Atherton said. “The gigantic and 
unprecedented job of reconverting the 
world’s most highly developed, most 
complicated, most powerful and most 
free economy from total war to peace in 
a little over a year has not been easy or 
uneventful. But in the month of Octo- 
ber production of American mines and 
factories was 82% higher than during the 
five-year period just before the war; that 
does not look like failure, like frustra- 
tion, like inflation or like depression. 

“The actuality of America today is 
hopeful enough, promising enough, pro- 
ductive and rich and strong enough, but 
this picture is not always projected 
abroad. Foreign observers are not used 
to our way of doing things. They do not 
understand our habit of perpetual crisis 
and perpetual confidence. They mistake 
normal excitement for chaos, and Amer- 
ican frankness for despair.” 





Pru Change in Naval and 
Military Risks’ Status 


Military and navy personnel, hereto- 
fore subject to special ratings, are now 
considered as standard risks by The 
Prudential. Only men on submarine 
duty and those exposed to aviation haz- 
ards are excluded from standard risk 
classification. 





CHICAGO APPOINTMENTS 
The John Hancock has appointed 
Richard L. Newhafer and Gerald Ryan 
home office Group representatives in 
Chicago, 

















WILLIAM J. YOUNG 


William J. Young, formerly assistant 
treasurer of The Fidelity Mutual attach- 
ed to the real estate and mortgage in- 
vestment department as announced in 
last week’s issue of The Eastern Un- 
derwriter, has been elected comptroller 
of the company. Samuel H. Evanson, 


assistant comptroller, has been advanced 
to associate comptroller, and John D. 
Hicks, senior bookkeeper, to assistant 
comptroller. 

Starting as a mail clerk in the cor- 
respondence department, Mr. Young was 
transferred to the actuarial department 
in 1912 and subsequently headed the 
payments to members division. In 1932 
he was transferred to the real estate and 
mortgage investment department where 
he became first secretary of the depart- 
ment and in 1944 assistant treasurer. 
His promotion to comptroller results 
from the recent death of vice president 
and comptroller, J. R. Sykes. Mr. Young 
served abroad during World War I in 
the ambulance service, and was active 
throughout World War II in civilian 
defense operations, 

Mr. Evanson began his business career 
with the Goodyear Tire and Rubber 
Co. and joined the accounting depart- 
ment of Fidelity in 1922. In 1929 he was 
placed in charge of the audit group of 
the department and in 1944 was appoint- 
ed assistant comptroller. Mr. Hicks also 
came to Fidelity in 1922. Starting as a 
clerk, he became a bookkeeper in the 
accounting department in 1925 and for a 
number of years has been senior book- 
keeper, general accounts. 





MUTUAL LIFE DIVIDENDS 

Dividends to policyholders of Mutual 
Life, amounting to $15,650,000 for 1947, 
have been recommended to the com- 
pany’s board by President Douglas. 
Dividends in 1946 amounted to $14,250,- 
000. In general, Mr. Douglas explained, 
the new dividend scale is the same as 
for 1946, except that certain adjustments 
have been made in the d'vidend formu- 
lae, in order to maintain an equitable 
distribution to the entire body of pol- 
icyholders. The total amount of divi- 
dends recommended for 1947, he said, 1s 
larger than in 1946 primarily because 
of the greater amount of insurance now 
in force. 
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Marks Becomes Partner 


In Freid N. Y. Agency 


Isadore Freid, general agent for New 
England Mutual in New York City, has 
taken into partnership his associate 
David Marks, Jr.. CLU. The change will 
be effective January 2 and the firm will 
be known as Freid & Marks. 

Mr. Marks was born in Newark, at- 
tended Lehigh University and began his 
insurance career immed ately thereafter. 
He received his CLU designation in 
10940, and was president of the New 
Jersey CLU chapter in 1941. A Charter 
member of the New Jersey Trust Coun- 
cil, he was a director of this state’s As- 
sociation of Life Underwriters from 1938 
to 1942. 

Mr. Freid was educated in New York 
and, after one year at the New York 
University Law School, transferred to 
the New York College of Pharmacy 
where he was graduated. He served in 
the U. S. Navy during the war with 
Spain and joined New England Mutual 
in 1906. He was appointed general agent 
in 1925. President of the company’s 
agents association in 1937, he is a 
charter and past president of the Mid- 
town Managers Association. 





Morgan to Mutual’s Home 
Office; Rice Succeeds Him 


Effective January 1, Thomas P. Mor- 
gan, Jr., who for years has been man- 
ager of the Washington, D. C., agency 
of the Mutual L‘fe, and is one of the 
most distingu'shed insurance managers 
in the country, will go to the home office 
to devote his entire time to the com- 
pany’s mortgage lending program and to 
estate plan work. 

He is succeeded as manager in Wash- 
ington by Charles P. Rice, who has been 
at the Mutual Life’s home office since 
1944 assisting in the supervision of the 
company’s educational and training pro- 
eram for agents. He joined the com- 
pany in 1929 as a representative of the 
selection department of the home office, 
end on March 1, 1943, he became an 
agent in the Memphis agency. 





New St. Louis Manager 

Gordon F. Cantelon has been ap- 
pointed branch manager of Great-West 
Life in St. Louis. He joined company 
in 1940 as a Group supervisor at Chi- 
cago and following year was made su- 
pervisor of A. & H. at head office, Win- 
nipeg. After war service he returned 
to the company as a branch supervisor 
at Chicago, subsequently being made a 
branch supervisor in Indianapolis. He 
succeeds W. Stanley Stuart in St. Louis. 





New Associated Comptroller 

Vincent F. Lechner, who joined the 
Mutual Life in 1915, has been appointed 
associated comptroller. Two adminis- 
trative assistants in the company’s comp- 
troller’s department were also promoted. 
Russell Wetmore was named assistant 
comptroller and will supervise the activ- 
tiles of the prem‘um dividend division. 
Thomas Burgess, J1., was appo‘nted aud- 
tor and will continue his present assign- 
ment of building an independent audit 
livision. 

The Mutual Life also announced the 
appointment of Milton Bradgate as ad- 
linistrative assistant in the comptroller’s 
department, 


E. H. Hezlett to Retire 

Edward H. Hezlett will retire as vice 
president and general manager of Pan- 
\inerican Life January 1, but will con- 
tinue as a member of the company’s 
soard. At one time he was vice presi- 
- and actuary of Connecticut General 
fe, 


MADE ASSISTANT MANAGER 

Robert J. Lawler, Jr., has been ap- 
pointed an assistant agency manager of 
the Buffalo agency of the Equitable Life 
Assurance Society. 














Irvin Bendiner’s Last 
Message 


Because of a considerable de- 
mand the above named article has 
been reprinted from The Eastern 
Underwriter of November 15 and 
is available practically at cost. Mr. 
Bendiner’s last message was writ- 
ten shortly before his death and 
was addressed to his fellow life 
underwriters concerning the plan- 
ning of their own life insurance. | 











Alex M. Knapp Gen’! Agent 
Mutual Benefit, Baltimore 


\lex M. Knapp, CLU, for many years 
essistant to the company's Baltimore 
general agent, becomes general agent 
there on January 1. He succeeds Leon- 
ard A. Spalding who retires after forty- 
three years’ service, A graduate of Yale, 
Mr. Knapp went with the Mutual Ben- 
efit in 1939 in Baltimore. He was as- 
sstint chief of Air Staff Intelligence 
Converse Studio ‘ith rank of Major when discharged 





ISADORE FREID DAVID MARKS, JR. irem Army service. 













































































Fidelity came into existence about the same time as the tele- 
phone. It antedates the trolley car, the automobile, the modern 
skyscraper. When Fidelity started to do business, wireless teleg- 
raphy and radio were unthought of; airplanes and submarines 
were but dreams. 

Age alone is not conclusive, but coupled with success it indi- 


cates wise management and offers a foundation of confidence. 


The Fidelity Mutual Life Insurance Company 
The Parkway at Fairmount Avenue 
PHILADELPHIA 
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Litigation and Other Legal Matters 


(Continued from Page 3) 


Supreme Court of Georgia. The de- 
cision is expected in January, and, it is 
believed, will provide a basis for a dis- 
position of the remaining cases. 

Guerin v. New York Life (New York, 
Supreme Court, Appellate Division). 
The unfavorable opinion of the lower 
court, handed down in April, 1945, was 
reversed by the Appellate Division last 
June. There was involved the question 
of whether a policy loan is void for 
usury where the company, in making a 
new loan, deducts the interest on an old 
loan from the last anniversary of the 
policy to the date of the new loan. Be- 
cause of the importance of the case, the 
Association employed James D. Ewing, 
of the New York City law firm of 
Alexander and Green, who filed an 
amicus brief. 

John Hancock v. Dressel (Ohio, 
Court of Common Pleas, Franklin 
County). This case also was favorably 
concluded when, last April, the Super- 
intendent of Insurance of Ohio was per- 
manently enjoined from disapproving 
group policy forms on the ground that 
they did not conform to the standard 
grace provisions required by the statute 
of ordinary life policies. Since no ap- 
peal was perfected within the allowable 
time, the decision became final. The 
Association retained Webb I. Vorys, of 
Vorys, Sater, Seymour and Pease, at 
Columbus, to conduct a test suit, when 
the Ohio Insurance Department, pur- 
suant to an Attorney General’s opinion, 
disapproved Group life insurance policy 
forms which did not provide for a full 
month’s grace period. 


Cases Arising During 1946 


Kindleberser v. Lincoln National 
Bank of Washington (U. S. Court of 


Appeals, District of Columbia). Last 
April the United States Court of Ap- 
peals for the District of Columbia held 
that ‘the language of the creditors ex- 
emption statute of the District, which 
was of a type generally prevailing, over- 
rides the usual policy provision by 
which the proceeds revert to the in- 
sured’s estate if his primary beneficiary 
predeceases him. The Association re- 
tained counsel, Albert Hirst of New 
York City, to file an amicus brief in 
support of a petition for rehearing. The 
National Association of Life Under- 
writers has also cooperated in this case 
through its Washington counsel. The 
petition, however, was denied last Sep- 
tember. The Association is assisting in 
a review in the United States Supreme 
Court by way of certiorari. 

Prudential Ins. Co. v. Commissioner 
of Internal Revenue. This case arose 
last spring when the Collector of In- 
ternal Revenue at Baltimore served a 
deficiency assessment on the Prudential, 
as transferee, for additional estate tax in 
respect to proceeds held at interest for 
beneficiaries under policies in connec- 
tion with which the insured selected the 
option and the beneficiaries had no 
right of withdrawal. The facts were 
parallel to those of a test suit, John 
Hancock v. Commissioner, decided in 
1942 by the Court of Appeals of the 
District of Columbia, which the Asso- 
ciation defended with a favorable out- 
come. In that case, a forceful opinion 
was written by Judge Fred M. Vinson, 
now Chief Justice of the United States 
Supreme Court. When efforts to con- 
vince the government officials of the 
unsoundness of their position in the 
Prudential case proved unavailing, the 
Association retained Paul F. Myers. of 
the Washington, D. C. law firm of 
Williams, Myers and Quiggle, who in- 
stituted suit. At a subsequent con- 
ference, however, the Internal Revenue 
officials receded from their position, 
with the result that the suit was 
dropped. 

Missouri Unemployment Compensa- 
tion. The status of general agents and 
their clerical employes under the Mis- 


souri Unemployment Compensation 
Law became a troublesome problem to 
the companies when the Unemployment 
Compensation Commission sought to 
assess contributions. The Kansas City 
law firm of Morrison, Nugent, Berger, 
Hecker and Buck and the St. Louis law 
firm of Jones, Hocker, Gladney and 
Grand were retained, and several suits 
were filed. However, the suits were dis- 
continued as a result of a compromise 
effected with the Unemployment Com- 
pensation Commission whereby the 
companies agreed to accept the act for 
clerical employes of general agents 
as of January 1, 1943. 


Activities Before Government 
Departments 


As in the past, the Association’s staff 
had many contacts with officers of gov- 
ernment. 

The taxability of costs of both group 
insurance and pension trust insurance 
to the employe has been a subject of 
perennial discussion with the Bureau of 
Internal Revenue. The problem is still 
unresolved, but further conferences have 
been had with the Washington author- 
ities. 

In the field of premium taxation, two 
important matters were favorably con- 
cluded. In Florida, several companies 
had received demands for payment of 
premium taxes on dividends applied to 
purchase paid-up additions, to shorten 
the endowment or premium-paying 
period, and on premiums waived under 
disability provisions. The Association 
prepared a memorandum which was 
submitted by Laurence F. Lee to the 
Florida officials, with whom a member 
of the Association’s staff had separate 
conferences. The Florida Department 
has not since sought to apply the pre- 
mium tax to these items. 

In Georgia, a somewhat similar situa- 
tion developed. The Deputy Insurance 
Commissioner had requested several 
companies to pay the premium tax on 
dividends applied to purchase paid-un 
additions, to shorten the premium-pay- 
ing or endowment period and also on 
returned annuity considerations. The 
Association submitted a memorandum in 
opposition and a staff officer took part 
in a conference with Georgia officials, 
following which the Georgia Depart- 
ment advised the Association that it 
had abandoned its claims. 

In North Carolina, tax officials have 
written some companies to request pay- 
ment of a premium tax on considera- 
tions returned to annuitants. The Asso- 
ciation is taking the matter up with the 
Commissioner of that state and a mem- 
orandum will be filed. 

In Alabama, the new franchise tax 
blank asked information apparently in- 
tended to be used in establishing a ratio 
to determine a company’s capital em- 
ployed in the state. The allocation for- 
mula proposed contained practical ob- 
jections from the standpoint of insur- 
ance companies. An officer of the Asso- 
ciation participated in a conference with 
a representative of the Alabama Depart- 
ment of Revenue, which was attended 
also by members of the fire and cas- 
ualty groups. In consequence of this 
conference, the Alabama franchise tax 
department excepted insurance com- 
panies from application of allocation 
formulas. 

In Texas, the premium tax return re- 
quired that out-of-state companies re- 
port the amount of investments, similar 
to those prescribed by Texas, in the 
state in which it had its highest per- 
centage of admitted assets invested. 
Since this was an unnecessary burden 
from the standpoint of companies pay- 
ing the maximum Texas rate, the Asso- 
ciation was able to obtain a ruling from 
the Insurance Department to the effect 
that this portion of the return need not 
be filled in. 

In the field of municipal taxation, the 
City Council of Savannah, Georgia, 


amended its premium tax ordinance in 
December, 1945 by increasing the rate 
from 1% to 2% and extending the tax 
to renewal premiums. The Association 
assisted in the preparation of arguments 
to restrict the tax to new premiums 
only and the ordinance was amended 
last April to that effect. Subsequentlv. 
however, in May, the City Council re- 
pealed the amendment for reason of its 
asserted lack of clarity. A member of 
the Association’s staff conferred with 
Savannah officials and, pending revision 
of the ordinance, it was agreed that the 
tax is to be imposed on new business 
only. 

In Michigan, the Department of In- 
surance announced its intention of pre- 
paring regulations covering the subject 
of correction, alteration or modification 
of applications at the home office. The 
proposed regulations were made avail- 
able for study. In cooperation with the 
American Life Convention, the Associa- 
tion made a comprehensive survey of 
company procedure, the results of which 
were. made available to the Michigan 
Department. In its early form, the 
proposed regulations would have im- 
posed burdensome requirements without 
any commensurate advantage to policy- 
holders. Through discussions with the 
Department, these difficulties were sub- 
stantially eliminated. 

In connection with the cash sickness 
compensation law in California, which 
became effective on December 1 of this 
year, a member of the Association’s 
staff worked closely with California ad- 
ministrative officials in helping to frame 
regulations under the act. 

During the year, a subcommittee of 
the National Association of Insurance 
Commissioners completed its model 
draft of revised Group Life Insurance 
Definition and Standard Provisions to 
replace the 1917 definition and standard 
provisions. In this technical field, the 
Association, at the request of the Na- 
tional Association of Insurance Com- 
missioners, sent to all state insurance 
departments for study its memoranda 
setting forth the recommendations of 
group-writing members as to which 


there was concurrence of view, as well: 


as a discussion of more controversial 
extensions of group insurance as_ to 
which no general agreement exists. The 
technical assistance of a member of the 
Association’s staff was of valuable 
assistance to the Commissioners. 

The Joint Committee on Blanks of 
the Association and the American Life 
Convention continued to cooperate with 
the Committee on Blanks of th Na- 
tional Association of Insurance Commis- 
sioners, Further progress is beins made 
on the new form of annual statement. 
Standard Valuation and Nonforfeiture 





Legislation—December, 1946 

Has Been Not Requires 
enacted necessary enactment 
California Alabama Arizona 
Delaware Arkansas District of 
Illinois Colorado Columbia 
Indiana Connecticut Idaho 
Kentucky Florida Kansas 
Louisiana Georgia Minnesota 
Maine Iowa New York 
Maryland Mississippi | North Dakota 
Massachusetts Nevada Ohio 
Michigan Rhode Island Oklahoma 
Missouri South South Dakota 
Montana Carolina Texas 
Nebraska Utah 
New Washington 

Hampshire Wyoming 
New Jersey 
New Mexico 
North 

Carolina 
Oregon 
Pennsylvania 
Tennessee 
Vermont 
Virginia 
West Virginia 
Wisconsin 

Thomas Davis, manager of New 


Brunswick, N. J. branch agency of Colo- 
nial Life, recently completed twenty 
years of service with the company. 


Syracuse General Agent 





PHILIP’ R. ‘CHASE 


Appointment of Philip R. Chase, CLU, 
as general agent of the Northwestern 
Mutual Life at Syracuse, has been an 
nounced by Grant L. Hill, vice president 
and director of agencies. Mr. Chase, 
a special agent in the Syracuse agency, 
succeeds the late Henry M. Files who 
died last month. 

Mr. Chase made his first contract with 
the Northwestern in 1927, soon after 
graduating from Ambherst College. 
Prominent in financial, business, civic 
and social service activities at Syracuse, 
Mr. Chase is a trustee of the Syracuse 
Savings Bank, director of the Merchants 
National Bank & Trust Co., vice presi- 
dent of the Syracuse General Hospital 
and identified with other organizations. 
He served two terms as city councilman 
and was president pro tem and chairman 
of the finance committee of the council. 

Mr. Chase is a past president of 
the Syracuse Association of Life Under- 
writers and has held several offices in 
the New York State Association. He 
was vice president of the latter at the 
time he was called into active service 
as a captain in the Army in 1942. He 
was released as a lieutenant colonel in 
January of this year. 





Bankers National Passes 


$125 Million In Force Mark 


Bankers National Life of Montclair, 
N. J., reports that on November 15, the 
volume of insurance in force passed the 
$125,000,000 mark—a goal which. had 
originally been set for December 31, 1946. 

New Ordinary business paid for so 
far this year shows an increase of nearly 
60% over that of 1945, with a gain ot 
insurance in force since last December 31 
of more than $15,000,000. The average 
Ordinary policy in force is $3,750 as 
compared with $3,651 at the end of No 
vember, 1945. 





APPOINT J. HOWARD ALLTOP 


Appointment of J. Howard Alltop a 
assistant to the president of the Ameri 


_ can United Life of Indianapolis has bee: 


announced by George A. Bangs, com 
pany president. Mr. Alltop is a graduat: 
of Indiana University and has been ac 
tive in the Alumni affairs of the school 
for a number of years. He has also bee! 
connected wtih the school of business 
administration of Butler University and 
is a past president of the Indianapolis 
Personnel Association. Before becoming 
personnel director of American United 
Life more than ten years ago, Mr. All 
top was connected with the efficiency 
division of "Eli Lilly Co., Indianapolis 
For several years he has also served as 
a home office agency assistant of Amer- 
ican United Life. 
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eré are 
SEVEN REASONS 


WHY it is more to your advantage today 
(than ever before) to place surplus line bus- 
iness with the Phoenix Mutual Life Insur- 
ance Company of Hartford, Connecticut: 


1 New First Commissions 


Having recently announced new commis- 
sion rates for its own salesmen, the Phoenix 
Mutual is now able to offer correspond- 
ingly high, first year commissions for sur- 
plus line business. 


2 Choice of Renewals 


In most cases, there will be a choice be- 
tween two methods of receiving renewals. 
Both offer more liberal rates than previous 
schedules. And both follow the desirable 
practice of paying high rates in the early 
years — before lapses and claims can have 
their maximum effect. 


3 Persistency Bonuses 


. One of the renewal plans is designed to 


pay you extra compensation for quality 
business of good persistency. This is accom- 
plished through bonuses payable after the 
sixth renewal year. 


4 The Alternate Plan 


The second plan also is attractive — espe- 
cially to surplus line agents who prefer to 
place their business on a “single case” 
basis. It compresses the customary long 
series of renewal payments into three 
years of much larger commissions, 


5 Streamlined Policies 


Before choosing a surplus line company, 
it is important to know that their policy 
contracts will impress your clients favor- 


HARTFORD, CONNECTICUT 





ably. Phoenix Mutual policies always have 
been easy to read, easy to explain and 
easy to sell. 


6 Very Wide Coverage 


Here again, you have no cause to worry! 
Phoenix Mutual policies are most liberal. 
Dividends are paid the first year. Disa- 
bility coverage and Double Indemnity 
are available. And choice of policy forms 
extends from a full line of Retirement 
Income Plans to Terms, renewable to 
age 60. 


7 Well-Known Company 


When you recommend a surplus line 
company, you also want to be sure your 
choice is likely to be approved by clients. 
This gives you a chance to capitalize on 
the national advertising of the Phoenix 
Mutual and a trade name which has been 
a symbol of sound life insurance for nearly 
a century. 
ee ore 


Yes, you will find it very much to your 
advantage to inquire about Phoenix Mu- 
tual’s new commission contracts for sur- 
plus line agents. To get the facts, phone 
the nearest branch office of the company, 
or write at once to the Home Office in 


Hartford, Conn. 


PHOENIX MUTUAL LIFE INSURANCE COMPANY 


ORGANIZED IN 185t 
































Alfred L. Aiken Dies Here at 76 


Former President and Chairman of New York Life Once 
Headed Federal Reserve Bank of Boston and 
National Shawmut Bank 


Former president of New York Life 
and later chairman of the board, Alfred 
L. Aiken, who retired from the company 
in 1942, died Friday last week at Hark- 
ness Pavilion of Presbyterian Hospital, 
New York, at the age of 76. He had 
planned to spend some months in New 
York before returning to his home in 
Carmel, Calif. Mr. Aiken was the son 
of General William A. Aiken and Eliza 
Coit Buckingham Aiken, the grandson 
of the former Civil War Governor and 
Senator from Connecticut, William Al- 
fred Buckingham, and grand-nephew of 
President Franklin Pierce. 

His Disinguished Career 


Few men have had the distinction of 
heading three of this country’s great fi- 
nancial institutions. Although Mr. 
Aiken’s first job after graduating from 
Yale in 1891 was in the life insurance 
business where he was successful in both 
the home office and in the field, he later 
went into banking becoming president 
of the National Shawmut Bank of Bos- 
ton, one of the great banks of the coun- 
try, then when the Federal Reserve 
System was established he was made 
Governor of the Federal Reserve Bank 
for the First District covering New 
England. He resigned in 1924 when he 
joined his old company, New York Life, 
of which he later became president, then 
chairman. 

On both sides of his family Mr. Aiken’s 
lineage in this country goes back to the 
17th century in New England. His ma- 
ternal grandfather was William A. Buck- 
ingham, one of Connecticut’s outstanding 
citizens who was governor of the state 
from 1858 to 1866 and United States Sen- 
ator from 1868 until his death in 1875. 

Mr. Aiken’s boyhood was spent in 
Norwich, Conn., where he was born, and 
he attended the Norwich Free Academy, 
an endowed institution of which his 
grandfather was president of the board 
of trustees. After graduation he went 
to Yale, his college years always remain- 
ing pleasant memories for the friend- 
ships formed there and for the influence 
on his thinking and later reading of 
William Graham Sumner, professor of 
political and social science. Professor 
Sumner was an authority on the period 
of the American Revolution, author of 
many books on the times, among them 
one on Alexander Hamilton. Mr. Aiken 
later became a collector of Hamiltoniana. 


First Position in Life Insurance 


After graduating from Yale in 1891, 
Mr. Aiken took a position with the 
State Mutual Life of Worcester, and 


subsequently entered the New England 
Department of the New York Life in 
30oston, where he became assistant man- 
ager for New England in 1896, 
Transferring from the New York Life 
to the State National Bank of Boston, 
he became, in 1904, treasurer of the 
Worcester County Institution for Sav- 
ings and subsequently was elected presi- 
dent of the Worcester National Bank. 
During these years he was president of 
the Massachusetts Bankers Association 
and president of the Savings Bank Sec- 





Blank & Stoller Studios 
ALFRED L. AIKEN 


tion of the American Bankers Associa- 
tion and a member of its Council. 
Associated With Senator Aldrich 

Closely associated with Senator Al- 
drich in activities relating to the Aldrich 
Monetary Commission, he was, in 1914, 
upon the establishment of the Federal 
Reserve System, elected first Governor 
of the Federal Reserve Bank of Boston. 
In this capacity he took a very active 
part in the setting up of working plans 
for the Reserve System, acting as vice- 
chairman of the Council of Governors 
under Benjamin Strong. During 1917 
and 1918 Mr. Aiken was chairman of the 
First and Second Liberty Loan Commit- 
tees in New England. Following his 
Governorship at the Reserve Bank, he 
became president of the National Shaw- 
mut Bank of Boston. 

Returns to New York Life 

In 1924 he left banking to return to 
the insurance field and to the New York 
Life. As vice president he was directly 
concerned with the construction of the 
company’s home office building at 51 
Madison Avenue. He became president 
in 1936 and chairman of its board in 1941, 
which latter post he held until his re- 
tirement in May of 1943. He was a di- 
rector of the New York Life and a trus- 
tee of the Fifth Avenue Bank and of 
the Franklin Savings Bank of New York 
City. 

Concurrent with his business activities, 
Mr. Aiken was a member of the board 
of visitors of the Harvard School of 
3usiness Administration from its initial 
foundation, and for some years there- 
after; was for many years also a trustee 
of Clark University in Worcester and 
of Wellesley College, trustee of the 
Worcester Art Museum, and member of 
the board of trustees of Boston Sym- 
nhony Orchestra. For many years he 
had been a vestryman of St. James Prot- 
estant Episcopal Church of New York. 
He had likewise been for many years a 
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CO-OPERATION with Brokers 


THAT REALLY PRODUCES INCREASED COMMISSIONS 


1: PENSION TRUSTS — individually planned to fit. 
. FAMILY GUARDIAN — high protection — low cost. 
: DISABILITY INCOME — for those who can qualify. 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 


Phone: WI 7-0631 








uckV You! 


IF YOU KNOW ABOUT 
THIS COMPANY'S 





4‘ 
“Specials 
ALL REGULAR FORMS 


plus 
JUVENILE 
TERM RIDER TO 65 
MONTHLY REDUCING TERM 
NO-CLAIM BONUS (ACCIDENT) 
SPECIAL A&S DISABILITY PROGRAM 
INDIVIDUAL HOSPITALIZATION 
FOREIGN COVERAGE 





“Ask 
us.” 






INSURANCE COMPANY 
IN THE CITY OF NEW YORK 





member of the board of the Pilgrims of 
the United States, a member of the Mil- 
itary Order of the Loyal Legion, of the 
Society of Colonial Wars, of the Sons 
of the American Revolution and of the 
New England Society of New York. 
Shortly after graduation from college, 
he married the former Elizabeth Peck 


Hopkins of orcester, who died in 
March of 1942. Since his retirement 
from business, Mr. Aiken had_ spent 


much time in Carmel, Calif., where, in 
1944, he married the former Mrs. Eras- 
tus Hopkins. Mr. Aiken’s son, William 
Appleton Aiken, is associate professor 
of history at Lehigh University; and his 
sisters, the Misses Mary and Jane Aiken, 
reside in Norwich, Conn. 





SELLING AGENCY 5 YEARS OLD 

The Julius Selling agency, State Mu- 
tual Life, one of the company’s leading 
agencies, is five years old. The occasion 
was celebrated at its offices, 15 Park 
Row, New York, Saturday afternoon. 
A large number of insurance men at- 
tended. Before coming to the United 


States Mr. Selling had been one of the 
principal insurance men of South Ger- 
many. His career has been previously 
printed in The Eastern Underwriter. 





BALTIMORE APPOINTMENT 


The Baltimore Life announces the ap- 
pointment of Robert Lee as a staff su- 
perintendent in its Baltimore No. 4 dis- 
trict. Mr. Lee joined the company as an 
agent in June of this year. 





Life Insurance Underwriter 


Leading agency of progressive easter: 
company requires the services of lif 
insurance underwriter to assist in gen 
eral agency work. Excellent oppor 
tunity—salary and commission. 


Box 1682, The Eastern Underwriter 
41 Maiden Lane New York 7, N. Y 








P. yramids 


of P rogress 


Forty-seven years of steady progress and in- 
creasing rank among the Nation’s leading life 
insurance companies; 

Financial strength, sound management, serv- 
ice to policyholders, agency development and 
field expansion; 

Modern protection at guaranteed low cost 
for every eligible member of the family from 
birth to age 64 years; 

Agents equipped with modern policies for 
every purse and purpose, with premiums pay- 
able weekly, monthly, quarterly, semi-annually 
or annually to suit the policyholders’ con- 
venience. 


THE HOME LIFE 
INSURANCE COMPANY 


OF AMERICA 


President: DANIEL J. WALSH 
Secretary: BERNARD L. CONNOR 
Treasurer: CHARLES T. CHASE 


Executive Offices Philadelphia, Pa. 
SECURITY AND SERVICE SINCE 1899 
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Los Angeles Manager Elect 


John W. Yates (left) and Ray H. Finger 


Life Insurance Managers Association 
of Los Angeles elected the following off- 
cers at its recent meeting: 

John W. Yates, general agent, Massa- 
chusetts Mutual, president; Wooste1 
Gist, general agent, Pacific Mutual, vicc 
president; Weymouth L, Murrell, gen- 
eral agent, Mutual Benefit, secretary- 
treasurer. 





LIFE INSURANCE 





RENEWAL 
R 


ENEWAL PURCHASE COMPANY 


60 Cedar Stréet, New York 5, N. Y. 


EQUITABLE BASIS 


BOwling Green 9-0109 
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On Monday, December 16, the 100 
year old Connecticut Mutual issued the 
first policy of its second century. With 
many agents anxious to have the honor 
of selling the first policy, the company 
officials settled the matter by drawing a 
name from a hat containing the names 
of agents belonging to the company’s 
honor organization, The Dependables, 
membership in which is .limited to 
agents who succeed in earning their 
personal objective in Connecticut Mutual 
commissions. The lucky agent is G. Cecil 
Ford of Baltimore and the policy was 
sold to Peter M. Fraser, president of 


Edward Saxe 
L. to R.: Edward C. Andersen, Vincent B. Coffin, James Lee Loomis, 
George F. BR. Smith and F. O. Lyter. 


the company. In this picture James 
lee Loomis, chairman of the board is 
drawing the name and he is assisted by 
Vice President Vincent B. Coffin. Look- 
ing on, are (left) Edward C, Andersen, 
superintendent of agencies, George F. 
B. Smith, vice president in charge of 
agencies, and F. O. Lyter, superintendent 
of agencies. 

The Connecticut Mutual’s first policy 
in 1846 was issued to Elisha B. Pratt, 
general agent for the company in Boston 
and later a founder and first president 
of the Union Mutual Life Insurance 
Co. 


Ohio Nat’] to Adopt 
CSO Mortality Table 


DIVIDEND SCHEDULE REVISED 





New Series of Policies Issued by Com- 
pany Contains a Number of 
Liberalizations 





Beginning January 1, 1947, all new poli- 
cies of the Ohio National Life will be 
issued on the basis of the Commissioners 
Standard Ordinary (C. S. O.) Mortality 
Table with 24%% interest. The Commis- 
sioners Reserve Valuation Method will 
be used as a valuation basis. Cash values 
in many instances will be available from 
the first year and will never be less 
than the tabular values prescribed in the 
proposed Standard Non-forfeiture Legis- 
lation. Extended insurance, however, is 
based on the more liberal 100% C. S. O. 
table rather than on the 130% table 
permitted by the new legislation. 

Ohio National moved from a 34% to 
a 3% basis on April 1, 1941 and intro- 
duced one plan on the 214% C. S. O. 
Table, October 1, 1945. Although the 
company’s net rate of interest earned is 
still well in excess of 3%, the change to 
21%4% seems advisable, inasmuch as all 
business currently issued is participating. 

The company’s new series of policies 
contain a number of liberalizations. One 
is that new issues will provide that in the 
event the insured’s death occurs while 
he is paying premiums on the instalment 
basis, no deduction of deferred instal- 
ments to complete the policy year will 
be made from the policy proceeds. Sev- 
eral new plans of insurance are con- 
tained in the new rate book, including a 
low premium juvenile policy. a low-cost 
whole life plan issued for $3,000 or’ more, 
and the Select Economic nolicy, a com- 
petitive contract with flexible conversion 
options. 

Although the new premiums are gen- 


NAIC Adopts Real 
Estate Appraisal Form 


A form summarizing appraisal infor- 
mation pertaining to real estate or real 
estate loans was adopted by the Na- 
tional Association of Insurance Com- 
missioners meeting in New York last 
week. 





NAME OLIVER R. ASPEGREN 

Oliver R. Aspegren, II, CLU, has been 
appointed assistant director of agencies 
in the Ordinary department of Common- 
wealth Life, according to an announce- 
ment by William R. Davis, IIT, director 
of agencies. Mr. Aspegren, who entered 
the life insurance business in his father’s 
agency following his graduation from 
college, has served as agent, agency su- 
pervisor, assistant manager and general 
agent, with other companies. In 1941 
he entered the Naval reserve, and has 
recently been released from the service 
as a lieutenant commander. 





erally higher than those previously in 
use, most dividends and surrender values 
are likewise higher, resulting in a very 
favorable net cost. Net costs and “years 
to pay up or to mature” show in the 
company’s new dividend illustrations are 
more favorable than formerly in almost 
all instances. 

The company’s board of directors has 
approved a revised dividend schedule ef- 
fective January 1, for all existing par- 
ticipating policies. Dividends are gener- 
ally increased on low premium insur- 
ance and reduced on the investment type 
of contract. In the aggregate the re- 
vision represents an increase in divi- 
dends on premium paying policies. The 
rate of interest on dividend accumula- 
tions and on non-withdrawable settle- 
ment options remains 2%; on withdraw- 
able options of settlement 24% is being 
continued. 








AN ENTERPRISING 
COMPANY 


It's not enough to have a good product, soundly merchandised by a 


well-trained field force. 


It's the ‘‘extras’”’ that count. 


One of these is 


COVERAGE and the Great-West Life backs up its representatives with 


a wide range of policies to meet every possible insurance need. 


Through its 74 branch and district offices in the United States and 
Canada the Great-West Life has more than One Billion Dollars of Life 





Insurance and Annuities in force. 


THE 


GREAT-WEST LIFE 


ASSURANCE COMPANY 
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Metropolitan Changes 
(Continued from Page 1) 


subsequently was placed in charge of all 
Group insurance sales. 


Spahn Career 


Mr, Spahn was born in Culbertson, 
Neb., and after his graduation from the 
Culbertson High School attended North 
Central College, Napersville, Ill., for two 
years. He received his B. Sc. degree 
from University of Nebraska in 1927. 
During his school and college attendance 





GLEN J. SPAHN 


he was active in sports and while at 
North Central College won major letters 
in football, basketball and baseball. At 
the University of Nebraska he took part 
in activities of the College of Business 
\dministration and was elected the first 
president of its Student Advisory 
Council. 

Except for a period of two months, 
Mr. Spahn’s entire business career has 
been with the Metropolitan, which he 
joined on September 19, 1927, as an 
agent in Rockford, IIl., district. Steadily 
adv: anced, he filled with success the posts 
of general assistant manz ager, assistant 
manager and agency supervisor, until in 
January, 1934, he was appointed manager 
of Madison, Wis., district. In Decem- 
ber, 1935, he was appointed assistant 
superintendent of agencies in the Great 
Lakes territory. His promotion to super- 
intendent of agencies of the Metropol- 
itan’s southwestern territory was made 
in July, 1937. 

In 1941 he was made field personnel 
officer, and in 1944 was appointed third 
vice president. 


Others Advanced 


Other promotions announced this week 
are the following: Herbert L. Rhoades, 
formerly personnel officer, to be third 
vice president and personnel officer; 
Walter S. J. Shepherd, formerly field 
personnel officer. to be third vice presi- 
dent and field personnel officer; J. Edwin 
Dowling, formerly associate manager, 
claims, to be assistant vice president, 
claims; Alfred H. Good, formerly general 
purchasing agent, to be assistant vice 
president, purchasing. 

Also, Harry S. Harbeck, formerly 
manager, Ordinary administration, to be 
assistant vice president, Ordinary’ insur- 
ance; Edward Oliver McConahay, form- 
erly manager, home office building, to 
be assistant vice president, home office 
building. 


Pacific Coast Promotions 


Dr. Charles Coleman Berwick, formerly 
assistant medical director, Pacific Coast 
head office, to be associate medical di- 
rector, Pacific Coast head office, and 
Dr. Earle C. Dewey, formerly of the 
medical division, Pacific Coast head of- 
- to be assistant medical director 

ere. 
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Dinner of Life Managers 
Here Enjoyable Event 


LARGE TURNOUT OF EXECUTIVES 





Many Presidents of Insurance Compa- 
nies at Affair; Professional Enter- 
tainment and No Addresses 





The annual dinner of the Life Mana- 
gers Association of New York, held at 
the Sert Room, Waldorf-Astoria, on 
Thursday night ‘of last week was one 
of the most enjoyable social events of 
the year in life insurance. In the at- 
tendance of nearly 300 were a number 
of top officers of insurance organiza- 
tions and insurance companies. There 
were no addresses, and the entertain- 
ment was by professional artists. 

A. J. Johannsen, general agent, North- 
western Mutual Life, is president of 
Life Managers Association of New 
York. John M. Fraser, general agent, 
Connecticut Mutual, was chairman of 
the dinner committee ; and S. S. Wolf- 
son, general agent, Berkshire, who is 
secretary-treasurer of the association, 
was in charge of the reservations. 

Among Those Present 

Presidents of insurance companies at- 
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Christmas to Come” 


a. DAY NOW and Christmas will be here. What 


to buy for Junior? 


If Junior's still in diapers, he won't care—not this 
year. But a little man with a big future needs a 
little policy with a big future—Junior Estate. 


Until he’s 21, it builds cash values—available if 
needed for schooling. Then, if it hasn't been used 
for schooling, each $1,000 of boy insurance be- 
comes $5,000 of man insurance—Ordinary Life 
with premiums of $9 to $12 per thousand — /ess 
dividends ! 


P. S.-Some dads like a big policy with a bigger fu- 
ture for their children. We issue as much as $15,000 
of Junior Estate—ultimate face amount, $75,000. 
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tending the event were Paul F. Clark. 
John Hancock; E. A. Roberts, Fidelity 
Mutual; George Avery White, State 
Mutual; Carrol M. Shanks, Prudential: 
John A. Stevenson, Penn Mutual; James 
A McLain, Guardian Life; Harrison [, 
Amber, Berkshire; R. E. Irish, Union 
Mutual; J. C. Higdon, Business Men’s 
Assurance; James P, Fordyce, Manhat- 
= Life; E. M. McConney, Bankers I ife 

O. 

Also among those present were Philip 
B. Hobbs, president, National Associa- 
tion of Life Underwriters; Patrick A, 
Collins, president, Life Underwriters s- 
sociation of City of New York; Timothy 
W. Foley, past president, Life Manag rs 
Association; and Clancy D. Connell, for- 
mer president of NALU. 

The professional entertainment at thie 
dinner was furnished by Ming and Ling, 
Chinese hillbillies; Harry Foster Welsh 
as Popeye the Sailor; Al Flosso, come- 
dian and magician; the Mack Triplets, 
female singers from the Latin Quarter; 
Joe Sodja, guitarist from Fred Waring 
program, the Mariners and the Red 
Jacket orchestra. 


New Manhattan Director 


THOMAS M. HUNTER 


Thomas M. Hunter, president of the 
American Transformer Co. of Newark, 
N. J., has been elected a director of 
the Manhattan Life 

Mr. Hunter is a graduate of Clemson 
College, near Greenfield, S. C., where he 
majored in engineering. He is a member 
of the American Institute of Electrical 
Engineers, National Association of Elec- 
trical Manufacturers, National Associa- 
tion of Manufacturers, Chamber of Com- 
merce and Rotary Club. 





Louis Behr Memorial 
A Louis Behr Memorial Grant to the 
Foundation of Cancer Research has been 
announced to all members of the Million 
Dollar Round Table by Harold Parsons, 
chairman. All contributions should be 
made payable to the Foundation of Can- 
cer Research and sent to H. Kennedy 
Mickell, Connecticut General Life, One 

North LaSalle Street, Chicago, III. 





PORTLAND AGENCY EXPANDS 

Operations of the Portland, Maine, 
Ordinary agency of The Prudential have 
been expanded by the opening of a de- 
tached office in Portsmouth, New Hamp- 
shire. Herbert W. Fuller, agency assist- 
ant on the staff of Manager F. Willis 
Fair, has been placed in charge. Mr. 
Fuller, a native of Kittery, Maine, joined 
The Prudential early this year after five 
years of service in the Army. 
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One of the reasons for the amazing 
crowth of Group insurance is the flexi- 
. lity of this form of protection. Home 

vners, labor, management, all are the 

seneficiaries of its unique adaptability to 
vi rae insurance needs. The Pruden- 
ial Insurance Co. of America points to 
ih ree of its group cases which attest to 
the broad scope of this fast-growing 
coverage. 
Cancels Mortgage Debt 
Considerable interest has been shown 
the Prudential’s November 27 an- 
nouncement of a new Group policy 
whereby mortgage borrowers are assur- 
el that in event of death, the entire 
emaining mortgage debt is immediately 
abe automatically cancelled. The Pru- 
dential plan already has been adopted 
y The Dime Savings Bank of Brooklyn 
ior the protection of its clients. 

This mortgage cancellation insurance 

an adaptation of the Prudential’s 

‘croup creditors” insurance plan, in- 
cae by the company in 1928 for 
the use of financial institutions extend- 
ing credit to groups of individuals. The 
Prudential developed the mortgage pro- 
tection coverage with the conscious pur- 
pose of providing borrowers with the 
same kind of safeguard the lender has 
always required through fire _ hazard 
insurance. According to E. Whitta- 
ker, Prudential vice Bate at in charge 
of Group insurance, group creditors in- 
surance is designed for the express ben- 
efit of lower and middle income families, 
who have the greatest need of such pro- 
tection in our economy. 


Doubleday Group 

The traditional form of Group insur- 
ance, conceding nothing to other types 
in flexibility, is that made available by 
an employer to his employes. For al- 
most a quarter century, Doubleday & 
Co. Inc., world’s largest book publish- 
ing house, has offered Prudential Group 
protection to its staff. 

Starting solely with life insurance cov- 
erage in 1923, the plan has grown with 
the company through the years. Today, 
better than 85% of the employe’s ot 
Doubleday and Country Life Press Cor- 
poration are protected by a multi-bene- 
fit Group insurance program which in- 
cludes life, accidental death and dis- 
memberment, accident and sickness, hos- 
pital and surgical expense insurance for 
employes and hospitalization benefits for 
dependents. This program, which is 
constantly being improved and toward 
which the publishing house contributes a 
share of the premiums, recently elicited 
the following statement from Nelson 
Doubleday, chairman of the board: 

“Many letters and conversations with 
our employes testify to the benefits they 
have received from the plan... . They 
are glad to have the opportunity, with 
no bother and very little cost, to protect 
their earnings, savings, and dependents.” 

9,000 United Furniture Workers of 

America 

Just as many individual employers 
have long recognized that Group insur- 
ance is a builder of good will in industry, 
so have more and more trade unions 
come to realize the value of such pro- 
tection to their members. Cooperating 
both with unions and management, The 
Prudential is underwriting an increasing 
number of such welfare plans. Typical 





KEFFER GRANDSON DROWNS 

Bruce Harrison Baird, grandchild of 
Roscoe H. Keffer, former general agent, 
Aetna Life, New York, lost his life by 
drowning in a lake at Lakeland, Florida, 
on Saturday last. Son of Mrs. Betty 
Baird, he would have been three years 
old next March. Mrs. Baird was mother 
of two sons, the surviving one being 7. 





Byrne A. Bowman, Oklahoma City at- 
torney, will address the Oklahoma Chap- 
ter CLU, December 23, on “Partnership 
Insurance.” 


Prudential Group Cases Show 
Flexibility of Such Protection 


is the program initiated by the United 
Furniture Workers of America in Sep- 
tember, 1944. Initially providing life, 
accident, and dismemberment insurance 
and sickness and surgical benefits to 516 
members of one local, the plan today 


protects more than 9,000 workers in 
twelve locals. At the plan’s inception, 
life insurance coverage amounted to 


$516,000; today it stands at more than 
$9,000,000. Other benefits have grown 
in proportion. 

“Group insurance serves working men 
and women by enabling them to acquire 
a substantial degree of financial secur- 
ity at a cost they can afford,” said a rep- 
resentative of The Prudential. “It serves 
management by fostering employe good 
will, which in turn improves productivity. 
It serves home buyers and other bor- 
rowers by preventing a man’s debt from 
becoming a burden on his family in the 
event of his death. The Prudential is 
firm in its belief that the wide adoption 
of the group insurance idea will prove 
to be a vital stabilizing force in our 
national life.” 


PLANNED SERVICE 
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N. Y. Supervisors Hold 
Annual Christmas Dinner 


The Life Supervisors Association of 
New York held its annual Christmas 
dinner last week at the Downtown Ath- 
letic Club. In charge of arrangements 
were Abe Eisen, chairman, Ed Devine 
and Bob Kent. There were no speakers 
and guests included P. A. Collins, presi- 
dent, and Phelps Olds, executive secre- 
tary, Life Underwriters Association of 
the City of New York; Ed Gilhouly, 
president, Brooklyn Supervisors Associa- 
tion; John Ray, president New York 
Chapter CLU; A. J. Johansen, president, 
New York Managers Association; GC. L. 
McMillen, president, Midtown Managers 
Association ; James E. Rutherford, ex- 
ecutive vice president, NALU. A scroll 
was presented to Charles Schiff, immedi- 


LAUER AGENCY LEADS COMPANY 


The Matthew J. Lauer agency, Conti- 
nental American Life, New York, was 
the leading agency of the company in 
new production for November and is the 
leading agency in new production for the 
calendar year to the end of November. 
The agency is the leader on the first 
year premium basis as well as on the 
club credit basis. Abraham Zeeman, of 
the Lauer Agency, is the leading pro- 
ducer among all brokers and managers 
of the company on the first year pre- 
mium basis and on the club credit basis. 





ate past president of the supervisors. 
Officers of the association include: 
Harry Ard, president; George Bobbe, 
first vice president; Brooks Palmer, sec- 
ond vice president; and Arnold Siegel, 
secretary-treasurer. 












Another year is about to pass from the present into the past. And you'll soon see your 
individual accomplishments totaled in impressive Company and Institutional figures. 


But they won't begin to tell the story—the story of what your activities mean, and 
will mean to those who have had your help in their “Search for Security!” 


You may well be proud of what you have done, for yours is a fine work. And we are 
humbly proud that we have been able to help some of you carry it on. 


To you we say “Well Done!” 


And to you and yours, The Prudential extends every good wish for a 


MERRY CHRISTMAS 
AND 
HAPPY NEW YEAR 


} STRENGTH OF, F 
| GIBRALTAR 


Co Our kife 


— Muderuriter 
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GREAT POLICE OFFICIAL 

The death this week of Lewis J. Val- 
entine who was Police Commissioner of 
New York for eleven years, a longer 
period than anyone held that particular 
post, is regretted by all friends of law 
and order. An absolutely fearless public 
servant, and a great disciplinarian he 
performed his duty, ignoring politicians 
no matter how powerfully they had 
reigned. Soon after he took office under 
Mayor LaGuardia, links between crime 
and the police started to disappear. 

In addition to his continuous and suc- 
cessful war on crime and those who had 
been condoning it, he made a great con- 
tribution to the city’s tremendous traffic 
problem and did much, especially in 1936, 
by a constant educational campaign, 
personal talks and with posters and road 
signs, in cutting down the number of 
traffic deaths in this city. Police forces 
of cities throughout the nation, and from 
foreign countries, too, studied to their 
benefit the methods of New York City 
police in handling traffic. 

AN AROUSED PUBLIC OPINION 

Reports are coming from all sections 
of the country of action being taken 
or contemplated by communities to re- 
duce hotel fire hazards. The Winecoff 
Hotel disaster in Atlanta, following 
others this year in Chicago and else- 
where, has finally awakened a public and 
official consciousness to the dangers to 





life which exist in many hotels, in other 
public places and in the home. It is to 
be hoped that the present aroused pub- 
lic opinion will continue until effective 
decisions have been made and_ steps 
taken to enforce them. 

All too often is public indignation 
short-lived. Some subsequent big event 
occurs which draws the attention of the 
people generally and the crusading effort 
quickly loses support. Then those per- 
sons who naturally are reluctant to go 
along willingly with safety movements 
because of the extra costs involved bring 
pressure to curtail legislative and other 
proposals. They seek to keep improve- 
ments to token proportions, and often 
succeed. Later, along comes another bad 
fire and the public asks why obvious 
safety measures were not taken long 
ago; not realizing that its own failure to 
stand squarely behind a sensible and 
constructive program until it was carried 








to fulfillment was largely responsible 
for recurrence of disaster. 
In January the legislatures of nearly 







all states will convene. Insurance men 





should aid in the preparati state : : 

bina one Preparation of esate . L. to R.: Jimmy Carroll, Rise Stevens, Carrol M. Shanks and Frank Gallop 

bills and local ordinances essential to 
obtaining desired objectives with as Rise Stevens of the Metropolitan Opera, a new star on “The Family Hour” of FF 


The Prudential, made an instantaneous hit at her premiere and is sure to be one 
2 : : pees seh 3 

: . . ; of the biggest attractions on the radio. Another new star on “The Family Hour” is 
are now concerned w > gove y 1 : : : } 
2 : tion bills governing Jimmy Carroll, tenor, and he also went over well. Miss Stevens and Mr. Carroll at > 
state regulation of insurance. a reception given in New York where they were presented to Prudential executives, : 
In this connection the Chamber of were photographed with President Carrol M, Shanks of Prudential along with Frank 


much enthusiasm and persistence as they 





: ri ' ; ci ai ; “np Raaniiy Tae a the Lec 
Commerce of the United States is mov- Gallop, who has been announcer during The Family Hour” ever since its first 
. ; ; i ¢ | 
ing to secure prompt and vigorous ac- broadcast in 1941. i 
tion by all local chambers of commerce - . io 
to reduce hotel fire risks. About 1,900 Peter, C. Anderson, who has repre- Mrs. Henry F. Chadeayne, wile a 
local chambers exist - 1 : 7 sented the Home Insurance Co. in {he ‘comptroller of General American d 
‘ r rs exist and in nearly a : ant: 0 - : ; ; 
of a aie Me ; 4 Hammond, Wis., since 1879 and 1s 97, Life of St. Louis, has been elected to 
hem insurance men are among the jg believed to be the oldest insurance the national beard of directors of the 
leading members. The value of insur- agent now active. Born in grog: National Conference of Christians and 
ance support for the local chamber, for 1849 he came to org ee We Psat th Jews. Active in civic affairs, Mrs. 
the local fire and police departments and oe eee ree igre a 1} a a Chadeayne has served on the board of 
; hein a. Assembly. For many years he was 4 the [International Institute, was a vice 
other enforcement agencies in their ef- Mason and an Odd Fellow. president of the Catholic Peace Asso- 
forts to save lives and property, is some- . bat oe ciation and is a member of the board J 
thing which will be valued only in the of Catholic Charities. i 
° * ae: 4 . ann- * * * 4 
gratitude of a people and not in dollars. A. Herbert Nelson, Minnesota mana- . 
ger for Business Men’s Assurance ot John H. Clyne, manager, Phoenix Mu- 
Kansas City, has been offered the posi- tual Life, Albany, has been elected to 





Dr. Hans Heyraann, author of the tion as_ secretary to Governor-elect the presidency of the Delmar Kiwanis 
° = » a | : "7 1 res 

book “Property Life Insurance,” creator Luther Youngdahl. Two years ago Mr. Club for the coming year, 

4 s . ° Je i > - re 4 

of the idea of insurance against ob- Nelson ran for lieutenant-governor im i 





solescence, recently on the faculty of the Republican primary. ] 
Rutgers College as professor of econom- *k * * 
ics and insurance, is now connected with 

Associated Colleges of Upper New York A. W. Barthelmes, Jr., whose father 

being located at Sampson College, Samp- js secretary of the North British & Mer- 


son, N. Y., where he is giving a series cantile in charge of inland marine, has 
of lectures on “World Perspectives and heen awarded the 1911 prize scholarship 
Atomic Energy.” at Tufts College, being selected for this 
ea honor as “a senior of engaging person- 
ality who, from matriculation as a 
Gamble C. Dick, Kentucky state agent freshman to the senior year, has 
of the National Union, is the father.of made the most progress as measured 
Douglas Dick of the cast of the motion both by academic record and by  suc- 
picture “The Searching Wind.” Young cessful participation in extracurricular 
Mr. Dick, who is 26 years old, was activities of enduring worth.” Mr. Bar- 
formerly in the Navy. This is his first thelmes is editor-in-chief of the Tufts 
appearance in motion pictures. He is “Weekly.” He recently returned to col- 
to appear next in “Saigon” which will lege after overseas service in the ETO 
star Alan Ladd and Veronica Lake. as a paratrooper. 





x «  * * * * 


Webb Woodward, new president of A. I. Terhune of the American Foreign 
the Kansas Association of Insurance Jysurance Association, New York. re- 
Agents elected at its recent annual con- cently returned from Europe after a 
vention in Wichita, is one of the better stay of four months in the association’s 
known young insurance men in the Paris office. During his stay on the Con- 
state, operating the Webb Woodward &  tinent he called upon agency representa- 
Co. Agency in Topeka which he founded  tiyes in Belgium and Holland and made 





in 1934. Member of a pioneer Topeka a short visit to the association’s London Mata 
family he started in the business with office. OHN SLE 

the C. G. Blakely & Co. Agency, To- es <2 ene Ae 

peka, in 1932 immediately following his John W. Lamble has been elected a 
graduation from the Wharton School, Kenneth Teasdale, general counsel, vice president of the North Star Rein- 


University of Pennsylvania. Two years Mutual Savings Life Insurance Co., St. surance, fire company affiliate of tlie 
later he organized his own agency which Louis, and a former president of the General Re. For the last four years he 
was operated by the Hussey Insurance Missouri and St. Louis Bar Associations, was associated with the Royal Exchan: e 
Agency for four years during the war was recently chosen chairman of the St. Group and previous to that spent several 
while Mr. Woodward served with the Louis Citizens Cgmmittee on Atomic years with the Fidelity & Guaranty Fire 

AAF. He joined as a private and came _ Energy Information. Allen May, presi- of Baltimore. A native of Liverpool, [ 
out a captain. He is a past president dent, Mutual Savings Life, was named England, Mr. Lamble came to the United 
of the Topeka Association. treasurer for the committee. States about twenty-five years ago. 
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Departmental Examination of 
the Home 

The manner and style in 
jandout on a joint Departmental exam- 
ination of the Home Insurance Co., was 
civen to the New York daily morning 
papers for publication Friday, Decem- 
ber 13, was a manoeuver on the part 
of the New York State Insurance De- 
partment which has caused a lot of com- 
ment in the business. The report was 
first shown to the Home in the second 
week of October. It has been available 
for public inspection since latter part 
of November. 

Examiners of nine states signed the 
report which found the company in 
strong condition, indicated its manage- 
ment had followed a conservative policy 
as to loss reserves and that its surplus 
on December 31, 1944, was $1,817,069 
higher than that shown in the annual 
statement for that year filed by the 
company with the New York Depart- 
ment. However, it criticized the manner 
in which the company had been allocat- 
ing some expenses, and mentioned in a 
critical spirit both Harold V. Smith, 
president of the Home, and George E. 
Allen, former vice president of the 
Home and now director of Reconstruc- 
tion Finance Corparation. 

The handout of the Department re- 
sulted in some sensational headlines, in 
at least two daily papers. Another 
daily paper which had had the report 
since November 20, Journal of Com- 
merce, did not say anything about it 
until after the other papers had printed 
something. The papers playing up the 
report on December 13 said little about 
the strength of the company, but em- 
phasized the allegations about alloca- 
tion of expenses. 

The timing of this particular handout 
for publication December 13, caused a 
lot of concern in the insurance busi- 
ness as it gave its public relations a 
terrific wallop. The Commissioners had 
concluded their sessions at the Commo- 
dore. The Institute of Life Insurance 
had held its annual meeting Wednesday. 
lhe Insurance Federation had met. The 
Life Insurance Association of America 
was holding its annual convention, which 
began Thursday morning. It was a time 
f the year, and the particular week, 
when insurance was putting its best foot 
forward. Both the Institute of Life In- 
surance and the Life Insurance Associa- 
tion of America have public meetings at 
his time of the ycar. At the Institute 
neeting speakers included Chairman 
Leroy A. Lincoln, president of Metro- 
iolitan Life; M. Albert Linton, presi- 
lent of Provident Mutual, who was pre- 
senting information about the Life In- 
urance Med'cal Research Fund; and 
Holgar J. Johnson, president of the in- 
stitute. The Association of Life Insur- 
‘nce Counsel was also in session. The 
Life Insurance Association of America 
was to hear on Friday a number of dis- 
tinguished speakers. 

On Friday morning the Department's 
story about the Home came out and got 


which a 




















in the Herald Tribune 
and the Wall Street Journal. Stories 
of the insurance organizations in ses- 
sion did not get the play they ordinarily 
would have. 

One explanation of the timing is that 
a man came into the New York State 
Insurance Department and looked at the 
report, claiming he was a policyholder 
or a stockholder of the Home. Soon 
there was a suspicion in the Department 
that he was a reporter for PM, looking 
for a smear article, and reporters of 
that paper in public offices are as popu- 
lar as small pox. According to this ver- 
sion, word was carried to Deputy Bohl- 
inger who went in and saw Superinten- 
dent Dineen and it was decided to shoot 
the story pronto. 

The Department may have thought it 
embarrassing if PM came out with a 
story having to do with the New York 
State Insurance Department and other 
papers did not have it. The comment 
made in the handout about George E. 
Allen’s income with the Home (less than 
that reported by magazines and column- 
ists when they were running their flood 
of Allen personality stories a few 
months ago) did not do anything to 
block the promulgation of the story as 
the allegations of the Department would 
not do anything in the way of enhancing 
the Democratic party. 

When the handout reached the daily 
newspaper offices there was consider- 
able conference. Both the Herald-Tri- 
bune and Times began to have it 
scanned by newspaper lawyers for pos- 
sible libel. At the Herald-Tribune the 
story was finally turned over to Eugene 
Dickhuth to rewrite and the Times de- 
cided not to print it. 

The first that officers of the Home 
Insurance Co. knew about the handout 
was when they began to be chased by 
reporters for comment on _ criticisms 


major headlines 


which had been made in the Depart-’ 


ment report. It was late when reporters 
reached officers and there was not time 
to sit down with newspaper reporters 
and thresh out the differences between 
the viewpoint of the Home administra- 
tion and that of the examiners, The 
only statement made to the press was 
the following: 

“Commenting on the allegations made 
by the Insurance Department of the 
state of New York, Harold V. Smith, 
president of the Home Insurance Com- 


pany, expressed amazement ar the 
charges appearing in the press and 
stated: ‘The basic accounting procedure 


followed by the Home Insurance Com- 
pany since iits organization in 1853 has 
been approved each five years by the 
State Insurance Department. Since the 
examiners have stressed in this latest 
report that the Home Insurance Company 
is unquestionably sound financially, the 
sole issue involved simply resolves itself 
into a difference of opinion as to the 
proper method of allocation of expenses. 
When the company has completed a 
careful study of this report a detailed 
reply will be made to the proper state 
officials.” 


The handout was not given by the 
New York Department to the insurance 
trade press. 

It is the custom when examinations 
have been made of insurance companies 
for the report to go to the company 
examined with a letter summarizing the 
criticism made of the company exam- 
ined and saying that if exceptions are 
taken to any of the examination find- 
ings the company may write to the De- 
partment to that effect, furnish a memo- 
randum in duplicate, indicating specifi- 
cally what the objections are and defi- 
nite reasons for the objections; and 
whether or not a hearing is desired on 
any objection. 

The report on the examination reached 
the Home the second week in October, 
and the company asked for sixty days’ 
extension in order to study the allega- 
tions. A thirty days’ extension was 
given. When this expired a request was 
made for another extension and it was 
refused. 

The subject of allocation of expenses 
is now one of the leading topics of dis- 


cussion in insurance company head 
offices. Superintendent Dineen at the 
Commissioners’ convention last week 


presented to the Commissioners a pre- 
liminary report of nearly 300 pages on 
“uniform accounting investigation.” In 
that report, however, nothing was said 
about individual companies. 

* ok x 


Commissioners Get Kick Out of 
Visiting U. N. 

Several of the Insurance Commiss.on- 
ers while here for their convention in 
New York last week paid a visit to the 
United Nations at Lake Success and 
were tremendously impressed. 

The first to go was Commissioner Sul- 
livan of Washington. While standing 
in the lobby of the Commodore Hotel 
Mr. Sullivan was told he was wanted 
on the telephone by the State Depart- 
ment. At the ’phone he was invited to 
attend the United Nations at Lake Suc- 
cess as guest of the State Department 
and was informed a Government car 
would call for him. He was greatly im- 
pressed by the proceedings. 

Another Commissioner who went to 
United Nations as a guest (and he re- 
mained until 1:30 o’clock in the morning 
listening to the debate), was Director 
Parkinson of the Illinois Department. 
One of the th:ngs which most interested 
him was the speed with which the ad- 
dresses were interpreted. If delivered in 
Krench an English interpreter arises im- 
mediately and gives a speedy, lucid and 
forceful repetition of the speaker’s talk, 
often making a better sounding address 
than the man who originally delivered it. 
The French interpreters of the English 
speakers are also masters of their jobs. 

Both Commissioners have told of their 
experiences to many persons since re- 
turning to their capitals and there are 
not two more earnest followers of 
United Nations. 

x «x 


Stassen Meets Insurance Men 

During the conventions last week at 
the Commodore and the Waldorf-Astoria 
—the Comm'ss oners, the Life Insurance 
Association of America and the Insti- 
tute of Life Insurance—Harold Stassen, 
former Governor of Minnesota, was in- 
troduced to many insurance people or 
state insurance officials. 

At the Waldorf-Astoria where he met 
a group of leading life insurance execu- 
tives in a suite on the fourth floor he 
said he was willing to answer any ques- 
tions and a most interesting conference 
followed. 

He gave his posit‘on on many matters, 
and what he said was similar to the 
interview he gave reporters on Tuesday 
of this week when he declared he was a 
candidate for the Pres‘dency. Mr. Stas- 
sen urges amendment to the Wagner 
act; is against big strikes in the future; 
and has a definite program for housing, 
health and small business problems. He 
wants to break up monopolies and dicta- 
torships in unions, but does not want 
extreme powers transferred to the Gov- 
ernment. 

O. J. Arnold, president of Northwest- 





ern National Life of Minneapolis, and 

Alan Kennedy, assistant to Mr. Arnold, 

were with Gov. Stassen when he met the 

insurance people. 

* * 

Kenneth Case of London Recent 
U. S. Visitor 


Recent visitors to this country 
Kenneth Case of London and Mrs. 
Mr. Case is a partner in the firm of 
Ellinger, Heath & Western who look 
after the affairs of Employers Reinsur- 


Pog 
Case. 


ance Corporation abroad. 
Mr. and Mrs. Case visited both the 
home office of Employers Reinsurance 


Corporation in Kansas City and the 
Eastern Department here for discussion 
of matters of mutual interest with J. B. 
Robertson, president of Employers Re- 
insurance Corporation, and D. St. C. 
Moorhead, vice president of Employers 
Reinsurance Corporation, in charge of 
the Eastern department. 


Suggests Company “Pool” to Pay 
Unsatisfied Auto Judgments 

Unsatisfactory workings of financial re- 
sponsibility laws governing automobile ac- 
cidents has led The Financial Post of 
Toronto to investigate the subject. Some 
comments it makes after the investigation 
follow: 

“In some quarters it is suggested that 
Ontario should enact a law similar to 
Manitoba’s which will automatically put a 
motorist off the road until he gives evi- 
dence of financial responsibility up to the 
usual standard limits of $5,000 for injury 
to one person, total of $10,000 for personal 
injury in any one accident and $1,000 prop- 
erty damage. It is suggested that Ontario 
should also adopt the unsatisfied judgment 
fund as operated in Manitoba. But in- 
stead of it being established by collecting 
$1 from each motorist when buying a li- 
cense, it is suggested that court judgments 
which the offending motorist cannot pay be 
paid by the automobile insurance com- 
panies in the province. It is understood 
many of the companies have agreed to this. 

“Such a plan would be similar to Eng- 
land’s. There, however, compulsory auto- 
mobile insurance is in force. It is believed 
that following the experience in Manitoba 
enactment of an act similar to Manitoba’s 
in Ontario would result in about 85% of 
all registered motorists being insured, 
leaving only 15% which might be involved 
in accidents requiring indemnity out of the 
pooled unsatisfied judgment funds of the 
insurance companies. This would provide 
indemnity for the motorist’s first victim in 
a way the present act does not.’ 


Sidewall Sprinkler Tests 


_ Underwriters’ Laboratories, Inc., has 
issued a research bulletin on “Distribu- 
tion of Water by Sidewall Types of 


Automatic Sprinklers.” This thirty-page 
booklet, well illustrated with photographs 


and charts, gives the results of test 
programs involving several different 
sidewall type sprinklers. 
* * 
The Late Harold Watts 
Harold Robert Dixon Watts, 59. for 
many years in charge of the non- 


marine department of L. Hammond & 
Co., Ltd., London, and an underwriting 
member of Lloyd’s, had an unusually 
interesting career. After being educated 
at Magdalen College Choir School he 
went to work on a ranch in Canada for 
a time and upon his return to England 
he joined the staff of A. Bilbrough & 
Co., Ltd. In 1906 he entered the firm 
of L. Hammond & Co., Ltd., and was 
one of the early non-marine brokers 
in the Room at Lloyd’s. During the war 
of 1914-18 he served in the Royal Naval 
Volunteer Reserve and at one time 
commanded a “Q” ship in the Mediter- 
ranean. He rejoined the navy in the 
war just ended and reached the rank 
of lieutenant commander, being sent on 
one occasion on a special mission to 
Turkey. He was elected an underwrit- 
ing member of Lloyd’s in 1922. He 
leaves a widow and two sons, one of 
whom, Captain J. A. Watts, was elected 
an underwriting member of Lloyd’s in 
1945. Another son, Pilot Officer H. W. 
D. Watts, also an underwriting mem- 
ber, was killed while on an important 
mission during the war. 
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J. R. Barry Succeeds 
Late Richard Corroon 


PRES. CORROON  & REYNOLDS 
William J. Reynolds Chairman of Board 
of Group; Wilde Elected Director; 
R. A. Corroon, Jr. Advanced 


John R. Barry, wow was associated with 
the late Richard A. Corroon for more 
than twenty years, succeeds him as 
president of Corroon & Reynolds, Inc., 
operating managers of the insurance 
companies known as the “Corroon & 
Reynolds Group.” Mr. Barry was also 
elected executive vice president of the 
American Equitable, Globe & Republic, 
Merchants and Manufacturers of New 
York, and New York Fire Insurance Co. 

William J. Reynolds, one of the old 
timers of William Street who grew up 
in the insurance business with the late 
Richard A. Corroon, and who was asso- 
ciated with him for approximately forty 
years, was elected chairman of the board 
of Corroon & Reynolds, Inc., and Mer- 
chants and Manufacturers Insurance 
Company of New York; president and 
director of the Globe & Republic and 
pega of the American Equitable and 

New York Fire. 

R. R. Wilde, vice president of Corroon 
& Reynolds, Inc., was elected a director 
of American Equitable, Merchants and 
Manufacturers of New York, and New 
York Fire. 

R. A. Corroon, Jr., who resumed activ- 
ities early this year after approximately 
five years in the United States Army 
as a result of the war, was elected a 
director of Corroon & Reynolds Corpo- 
ration, director and vice president of 
Corroon & Reynolds, Inc., and a direc- 
tor of American Equitable, Globe & 
Republic, Merchants & Manufacturers, 
and New York Fire. 


j. F. Corroon Heads 
Corroon & Reynolds Corp. 


James F. Corroon on Wednesday was 
elected president of Corroon & Reynolds 
Corporation and chairman of the execu- 
tive committee. He has been in the in- 


surance business for more than forty 
years, and was co-founder with his 
brother, the late Richard A. Corroon, of 


the nationally known insurance broker- 
age organization, R. A. Corroon & Co., 
organized in 1905. John R. Barry was 
elected executive vice president, and R. 
\. Corroon, Jr., and W. J. Harrington 
were elected to the board of directors. 


SAMPSON IS SEUA MANAGER 


Succeeds Late Lloyd T. Wheeler in 
Post; Was Manager of Mississippi 
State Rating Bureau 

W. W. Sampson, who has been mana- 
ger of the Mississippi State Rating Bu- 
reau, has been appointed manager of the 
South-Eastern Underwriters Association, 
located at Atlanta. He succeeds the late 
Lloyd T. Wheeler, who before him, also 
had been manager of the Mississippi 
State Rating Bureau. 

Mr. Sampson had been manager of the 
Mississippi State Rating Bureau for the 
past ten years, having succeeded Mr. 
Wheeler in that position. Prior ot that 
time, he was associated with the rating 
bureaus of Mississippi and Oklahoma, 








Insurance Accountants 


Rename Officers at N. Y. 


The Insurance Accountants Associa- 
tion, at its annual meeting in New York 
December 13, reelected all of its officers 
as follows: president, Robert C. Rat- 
cliffe, Royal- “46 Group; Ist vice 
president, John W. Lamble, North Star; 
2nd vice president, Jeremiah M. Dono- 


EUA OFFICERS REELECTED 





President Berry and Other Executives 
Continued; Doremus, Manager After 
Jan. 1, Formally Presented 

President Peter J. Berry and other 
officers of the Eastern Underwriters As- 
sociation who served during 1946 were 
reelected for 1947 at the twentieth an- 
nual meeting held Wednesday, at the 
Bankers Club, New York City. 

Reelected with Mr. Berry, president 
of the Security of New Haven, are vice 
presidents, George H. Duxbury, United 
States manager of the North British 
& Mercantile, and John A. North, vice 
president of the Phoenix of Hartford; 
treasurer, J. C. Evans, vice president of 
the Great American. : 

Frederick W. Doremus, vice presi- 
dent of the American of Newark, who 
becomes manager of the EUA as of 
January 1, was formally presented to the 
members by President Berry. 

Standing committees rendered 
annual reports to the membership. 


their 





Pick Winners Today in 


Fire Prevention Contest 


A committee of four judges will meet 
this morning at 10 o’clock at the Na- 
tional Board of Fire Underwriters head- 
quarters in New York to select winners 
in the international fire prevention con- 
test. More than 2,200 entries were re- 
ceived from municipalities and chambers 
of commerce in the United States and 
Canada, most of them voluminous re- 
ports on fire prevention activities over 
a period of a year. 

Judges in the contest are Frank A. 
Christensen, president of the America 
Fore Group and of the National Board 
of Fire Underwriters; Curtis W. Pierce, 
president of the Factory Insurance As- 
sociation and of the National Fire Pro- 
tection Association; Fred Shepperd, 
managing director of the International 
Association of Fire Chiefs, and A. Leslie 
Ham, manager of the Canadian Under- 
writers Association of Montreal. _ T. 
Alfred Fleming, director of conservation 
of the National Board and originator 
years ago of the idea for this contest, 
plays a leading role in directing the 
contest. 

After the winning cities have been 
selected many of the best entries will be 
on exhibit at National Board head- 
quarters, 85 John Street, New York City, 
for several days. 








van, Travelers Fire; 3rd vice president, 


DeWitt C. Glatz, Phoenix Assurance; 
treasurer and historian, Frederick W. 
Maasen, London Assurance; executive 


secretary, Harold K. Jarvis, Pearl-Amer- 
ican Group; assistant secretary, Luther 
L.. Hansell, Royal-Liverpool Group. 

Elected to the executive committee to 
serve for a term of three yars, were 
Irederick M. Dominick of the Boston 
Insurance Co. and Henry A. Keck of 
the America Fore Group. 


Frederick W. Doremus 
New Manager of EUA 


JOINING ASSN. ON JANUARY 1 





Now Vice President of American of 
Newark; Widely Known as Produc- 
tion and Public Relations Expert 





Frederick W. Doremus, vice president 
of the American of Newark, is retiring 
from that post to become manager of 
the Eastern Underwriters Association on 
January 1. He succeeds to the position 
left vacant recently by the retirement of 
George F. Neiley on account of illness. 
Mr. Doremus is well fitted for his new 
task, being an executive of unusual abil- 
ity, possessing a broad knowledge of 





FREDERICK W. 


public relations problems and also hav- 
ing a wide circle of friends in company 
and production circles. He has had an 
extensive and varied experience in the 
fire insurance business. 

Still under 50 years of age Mr. Dore- 
mus has been in insurance since he was 
a youth. Born in Newark on January 1, 
1899, he entered insurance with the John 
FE. Mayer Agency of Newark in 1913. A 
few months later he went with the 
American as office boy, advancing to be- 
come special agent in eastern Pennsyl- 
vania. 

From 1924 to 1928 he was president of 
the Sylvania Insurance Co. of Philadel- 
phia, which was organized to write au- 
tomobile insurance for Hare & Chase, 
Inc. He rejoined the American as a 
special agent in the Philadelphia terri- 
cat in 1928 and remained there until 
935. 

After a year as assistant secretary, 
he became secretary of the company in 
1936. In 1938 he was made Western de- 
partment manager in Rockford, IIl., and 
served there until 1943, when he became 
vice president and returned to Newark 
in charge of the research and develop- 
ment division. In this post he handled 
inarketing, selling, public relations, re- 
search and advertising. He also super- 
vised the New York State and New Jer- 
sey territories and was in charge of the 
automobile insurance department. 

For many years Mr. Doremus has been 
active in insurance organization work. 
He is a member of the public relations 
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Kemp and Ambos to 
Retire on January 1 

LONG WITH LOYALTY GROUP 

Vice Pres. Kemp Will Have Been 60 


Years in Insurance and Vice Pres. 
Ambos Nearly 50 Years 





Archibald Kemp and Herman Am}bis, 
two veteran vice presidents of the Li y- 
alty Group who long have been held in 
high respect in the fire field, are ret r- 
ing on January 1. Mr. Kemp will thon 
have completed sixty years in insurance 
as he started on January 1, 1887, as an 
office boy in the Western department of 
the Clinton of New York and Provi- 
dence Washington at Chicago. 

Later Mr, Kemp served the Guardian 
Assurance, Hall & Henshaw and lie 
Law, Union & Rock. In 1906 he aided 
in setting the San Francisco claims for 
the last named company. Thereafter 
he was with the Northern Assurance in 
Chicago as general adjuster. His next 
post was with the Camden Fire, serving 
as general agent at the home office. He 
then formed a partnership with Charles 
E. Wickham, New York agent, which in- 
terest he sold some years later to join 
the Cleveland National as secretary and 
manager. 

In 1923 Mr. Kemp went with the 
Firemen’s as assistant secretary at the 
home office in Newark. He was ad- 
vanced to secretary in 1926, second vice 
president in 1928 and vice president in 
1931. He has been active in committee 
work for many years. Following his 
retirement Mr. Kemp plans to make his 
home in California, 

A native of Chicago Mr. Ambos en- 
tered insurance on April 1, 1897, when 
he joined the agency of Critchell, Whit- 
ney & Barbour. In 1901 he became asso- 
ciated with the O. C. Kemp General 
Agency in Chicago. He was with the 
Western department of the Security of 
New Haven at Rockford, IIl., from 1911 
to 1912. He joined the Concordia Fire 
of Milwaukee as an examiner in 1912 
and was subsequently agency superin- 
tendent, assistant secretary, secretary 
and vice president. In 1925, when the 
Concordia Fire became a member of 
Loyalty Group, Mr. Ambos was ap- 
pointed assistant secretary at the home 
office at Newark. He was subsequently 
appointed secretary, second vice presi- 
dent and vice president. Mr. Ambos 
has served on many committees and has 
been active in the handling of agency 
matters in New York City. He will 
make his home in Chicago. 





committee of the National Board of Fire 
Underwriters and chairman of the pub- 
lic relations committee of the Eastern 
Underwriters Association. He is chair- 
man of the advisory committee of the 
public relations department of the Na- 
tional Board, and a member of the ad- 
visory committee of the National Auto- 
mobile Underwriters Association. 

While he was in the Western depart- 
ment for his company, he was a member 
of several committees of the Western 
Underwriters Association, including the 
governing committee, policy revision, 
order of business and grievance. He has 
also been vice president of the Under- 
writers Adjusting Co. and director of the 
Underwriters Salvage Co. 

Mr. Doremus was also one of the or- 
ganizers of the Penn Pond of Blu 
Goose in Philadelphia and was its firs: 
most loyal gander. Mr. Doremus lives 
with his family in Montclair, N. J. 


MILLIGAN LEAVES N. B. POST 


Frazer Named General Manager 0! 
North British and Affiliates at Edin- 
burgh, Scotland 
H. S. Milligan, general manager of th: 
North British & Mercantile Insuranc« 
Co. and its affiliated companies at Edin 
burgh, Scotland, has resigned, effectiv« 
December 31, and has been named @ 

deputy chairman of the companies. 

_In accepting Mr. Milligan’s resigna- 
tion, the General Court of Directors 
named Thomas Frazer, F.F.A., former 
general manager and secretary, as gen- 
eral manager, 
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| - NAIC Amendments to Bill Covering 


Unfair Trade Practices Explained 


In connection with the proposed bill 
covering unfair trade practices which 
«as submitted by the All-Industry Com- 

iittee to the rates and rating organiza- 
ons committee of the National Asso- 
iation of Insurance Commissioners on 
Hecember 3, and amended in several 
laces by the latter, the texts of Sections 
i-4 of the bill are given below. The con- 
roversial amendments made by the 
Commissioners’ committee are in those 
sections. Hearings will be held soon by 
the NAIC committee and the All-Indus- 
ry Committee members in an effort to 
iron out differences in the texts as pre- 
pared by the All-Industry Committee 
and as amended by the NAIC. 

The NAIC committee report, presented 
at the midyear meeting of the Commis- 
sioners in New York last week was signed 
by Commissioners Charles F. J. Har- 
rington, Massachusetts, chairman; J. Ed- 
win Larson, Florida; Newell R. John- 
son, Minnesota; Robert E. Dineen, New 
York, and Maynard Garrison, California. 

Sections 1-4 of the bill, as amended 
by the NAIC, follow: 

“Section 1—Purpose. The purpose of 
this act is to regulate the trade practices 
in the business of insurance, in accord- 
ance with the intent of Congress as ex- 
pressed in Public Law 15—79th Congress, 
by defining, or providing for the deter- 
mination of, all acts, methods, and prac- 
tices which constitute unfair methods of 
competition and unfair or deceptive acts 
and practices in this state, and to pro- 
hibit the same. 

“Section 2—Definitions. (a) ‘Persons’ 
shall mean any individual, corporation, 
association, partnership, reciprocal ex- 
change, inter-surer, Lloyds insurers, 
fraternal benefit society and any other 
legal entity, engaged in the business of 
insurance, including agents, brokers, and 
adjusters, - 

“(b) (‘Commissioner’) shall mean the 
(‘Commissioner’) of Insurance of this 
State. 

“Section 3—Unfair Methods and Un.- 
fair or Deceptive Acts and Practices Pro- 
hibited. No person shall engage in this 
state in unfair methods of competition 
or in unfair or deceptive acts and prac- 
tices in the conduct of the business of 
insurance. 

“Section 4—Methods, Acts and Prac- 
tices Which are Defined Herein as Un- 
fair or Deceptive—(a) The following are 
declared to be unfair methods of compe- 
tition and unfair or deceptive acts and 
practices in the business of insurance: 

(1) Misrepresentations and False Ad- 
vertising of Policy Contracts. Making, 
issuing, circulating, or causing to be 
made, issued, circulated, any estimate, 
illustration, circular or statement mis- 
representing the terms of any policy 
issued or to be issued or the benefits or 
advantages promised thereby, or the 
dividends or share of the surplus to be 
received thereon, or making any false or 
misleading statement as to the dividends 
or share of surplus previously paid on 
similar policies, or making any mis- 
leading representation or any misrepre- 
sentation as to the financial condition of 
any insurer, or as to the legal reserve 
system upon which any life insurer 
operates, or using any name or title of 
any policy or class of policies misrepre- 
senting the true nature thereof, or mak- 
ing any misrepresentation to any policy 
holder insured in any company for the 
purpose of inducing/or in tending to 
induce such policyholder to lapse, for- 
feit, or surrender his insurance. 

“(2) False Information and Advertising 
Generally. Making, publishing, dissemi- 
nating, circulating, or placing before the 
public, or causing, directly or indirectly, 
to be made, published, diss_minated, cir- 


culated, or placed before the public, in a 
newspaper, magazine or other publica- 
tion, or in the form of a notice, circular, 
pamphlet, letter or poster, or over any 
radio station, or in any other way, an 
advertisement, announcement or state- 
ment containing any assertion, repre- 
sentation or statement with respect to 
the business of insurance or with respect 
to any person in the conduct of his in- 
surance business, which is untrue, decep- 
tive or misleading. 

“(3) Defarnation. Making, publishing, 
disseminating, or circulating, directly or 
indirectly, or aiding, abetting or encour- 
aging the making, publishing, disseminat- 
ing or circulating of any oral or written 
statement or any pamphlet, circular, 
article or literature which is false, or 
maliciously critical of or derogatory to 
the financial condition of an insurer, and 
which is calculated to injure any person 
engaged in the business of insurance. 

“(4) Boycott, Coercion and Intimida- 
tion. Entering into any agreement to 
commit, or individually or by any con- 
certed action committing any act of boy- 
cott, coercion or intimidation resulting 
or tending to resulg in unreasonable re- 
straint of, or a monopoly in, the business 
of insurance, 

“(5) False Financial Statements. Filing 
with any supervisory or other public of- 
ficial, or making, publishing, disseminat- 
ing, circulating or delivering to any per- 
son, or placing before the public, to 
causing directly or indirectly, to be made, 
published, disseminated, circulated, de- 
livered to any person, or placed before 
the public, any false statement of finan- 
cial condition of an insurer with intent 
to deceive. 

“Making any false entry in any book, 
rePort or statement of any insurer with 
intent to deceive any agent or examiner 


lawfully appointed to examine into its 
condition or into any of its affairs, or 
any public official to which such insurer 
is required by law to report, or which 
has authority by law to examine into its 
condition or into any of its affairs, or, 
with like intent, wilfully omitting to 
make a true entry of any material fact 
pertaining to the business of such in- 
surer in any book, report or statement of 
such insurer. 

“(6) Stock Operations and Advisory 
Board Contracts. Issuing or delivering 
or permitting agents, officers, or em- 
ployes to issue or deliver, agency com- 
pany stock or other capital stock, or 
benefit certificates or shares in any com- 
mon-law corporation, or securities or any 
special or advisory board contracts or 
other contracts of any kind promising 
returns and profits as an inducement to 
insurance. 

“(7) Unfair Discrimination. (a) Making 
or permitting any unfair discrimination 
between individuals of the same. class 
and equal expectation of life in the rates 
charged for any contract of life isur- 
ance or of life annuity or in the dividends 
or other benefits payable thereon, or in 
any other of the terms and conditions 
of such contract, provided that, in de- 
termining the class, consideration may 
be given to the nature of the risk, plan 
of insurance, the actual or expected ex- 
pense of conducting the business or any 
other relevant factor. 

“(b) *Making or permitting any unfair 
discrimination between individuals of the 
same class involving essentially the same 
hazards in the amount of premium, pol- 
icy fees, or rates charged for any policv 
or contract of accident or health insur- 
ance or in the benefits payable there- 
under, or in any of the terms or con- 
ditions of such contract, or in any other 
manner whatever, provided that, in de- 
termining the class, consideration may 
be given to the nature of the risk, plan 
of insurance, the actual or expected ex- 
pense of conducting the business or any 
other relevant factor. 

“In the event that unfair discrimina- 
tion in connection with accident and 
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health coverage is treated in other 
statutes the above section should be 
omitted. 


Rebates 

“(8) Rebates. (a) Except as otherwise 
expressly provided by law, knowingly per- 
mitting or offering to make or making 
any contract of life insurance, life an- 
nuity or accident and health insurance, 
or agreement as to such contract other 
than as plainly expressed in the contract 
issued thereon, or paying or allowing, 
or giving or offering to pay, allow, or 
give, directly or indirectly, as inducement 
to such insurance, or annuity, any rebate 
or premiums payable on the contract, or 
any special favor or advantage in the 
dividends or other benefits thereon, or 
any valuable consideration or inducement 
whatever not specified in the contract; 
or giving, or selling, or purchasing or 
offering to give, sell, or purchase as in- 
ducement to such insurance or annuity 
or in connection therewith, any stocks, 
bonds, or other securities of any insur- 
ance company or other corporation, asso- 
ciation, or partnership, or any dividends 
or profits accrued thereon, or anything 
of value whatsoever not specified in the 
contract. 

“(b) Nothing in clause (7) or para- 
graph (a) of Clause (8) of this subsection 
shall be construed as including within 
the definition of discrimination or re- 
bates any of the following practices: (i) 
paying bonuses to policyholders or other- 
wise abating their premiums in whole or 
in part out of surplus accumulated from 
non-participating insurance, provided that 
any such bonuses or abatement of pre- 
miums shall be fair and equitable to 
policyholders and for the best interests 
of the company and its policyholders: 
(ii) in the case of life insurance policies 
issued on the industrial debit plan, mak- 
ing allowance to pol'cyholders who have 
continuously for a specified period made 
premium payments directly to an office 
of the insurer in an amount which fairly 
represents the saving in collection ex 
pense; (iii) readjustment of the rate of 
premium for a group insurance policy 
based on the loss or expense experience 
thereunder, at the end of the first year 
or of any subsequent year of insurance 
thereunder, which may be made retro- 
active only for such policy year. 


Coercion on Loans 


“(9) Requiring as a condition precedent 
to loaning money upon the security of a 
mortgage upon real property, that the 
owner of the property to whom the 
money is to be loaned, negotiate any 
policy of insurance covering such real 
property through a particular insurance 
agent or broker or brokers, provided, 
however, that this provision shall not 
prevent the exercise by any lender of its 
right to approve or disapprove of the 
insurance company selected by the bor- 
rower to underwrite the insurance. 

“(Note: Each state may add such ad- 
ditional definitive acts as may be con- 
sidered necessary or desirable.) 

“(10) Any violation of any one of 
Sections. (Insert section numbers of any 
other sections of the Insurance Law 
which it is deemed desirable or necessary 
to include as an unfair trade practice.) 

“(b) The enumeration in this act of 
specific unfair methods of competition 
and unfair or deceptive acts and prac- 
tices in the business of insurance is not 
exclusive or restrictive or intended to 
limit the powers of the (commissioner) 
or any court of review under the pro- 
visions of Section 11 of this act.” 
Changes Explained by NAIC Committee 

Changes which the committee on rates 
and rating organizations of the National 
Association of Insurance Commissioners 
made in the bill, as submitted to it by 
the All-Industry Committee, are ex- 
plained as follows: 

“Section 2(a). The words ‘including 
agents, brokers and adjusters’ are new. 
The All-Industry Committee suggested 
adding agents and brokers and your 
committee proposed that adjusters be in- 
cluded in the definitions. 

“Section 4(a) (1). The words ‘or the 
dividends or share of the surplus to be 


(Continued on Page 28) 
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Presents Fundamentals 
Of Licensing Statutes 


ARKANSAS AGENTS HEAR WOLFF 
No Attempt Should Be Made to Keep 
Anyone Out of Business Who Has 
Passed Standards of Competency 

In an analysis of agents licensing laws, 
Herman C. Wolff, Indianapolis, chair- 
man of the agents qualification commit- 
tee of the National Association of Insur- 
ince Agents told the Arkansas Associa- 
tion last week that there are four fun- 
damental basic principles that should 
precede any discussion of the details of 
agents licensing legislation. 

Mr. Wolff said that “the most impor- 
tant of this quartet is that an agents 
licensing law is in the public interest. 
The states of our Union have for many 
years been very much committed to the 
principle of securing well-trained and 
competent personnel to guard the health 
and legal rights of their citizens. 1 his, 
they have said, and properly so, 1s in 
the public interest, 

Public Interest Upperr:ost_ 

“Why then is it not equally in the 
public interest for the state to insist on 
properly educated and trained personnel 
to protect the economic security of its 
citizens. Insurance with its function of 
making certain the uncertain stands be- 
tween many an individual, many a busi- 
ness and bankruptcy. Are then the 
vuardians of the economic security ot 
our citizens of less importance than the 
vuardians of their health or legal rights? 

“The next fundamental is that you can- 
not legislate people in or out of the in- 
surance business. No such attempt 1s 
contemplated in a licensing law. Cer- 
tain standards of competency must be 
set in a complicated business that has 
kept pace and place in an expanding and 
exacting economy. To secure fair and 
impartial applications of such standards 
laws must be passed and enforced. 

“Such laws are of equal effect on all 
citizens. They are not designed to keep 
any one out of the bus‘ness of insurance. 
Rather they guarantee to a citizen who 
has complied with them a standing in a 
business that is fast attaining the dig- 
nity of a profession. For such the re- 
ward in money and prestige is certain. 

“Another truism is that no law is any 
better than its administration. In the 
vast majority of our states supervising 
insurance officials are political ap- 
pointees. It is heartening that even with 
such political appointment and too often 
a modest salary we have now and have 
had in years past men of outstanding 
ability as our insurance officials, 

“T have talked with many of them who 
have frankly stated that they would wel- 
come specific and rather detailed l.cense 
laws. They feel, I am sure, that they 
would thus be divorced from some pol'ti- 
cal pressures that are burdensome. As 
an example it would perhaps be better 
to assign the examination of first time 
applicants, with any ramifications of 
such examination, to a board selected 
from the industry itself. This practice 
is nOW in vogue in many states as re- 
gards both the legal and medical pro- 
tessions. 

Any Law Better Than None 

“And the last principle is by no means 
the least—that any licensing law is bet- 
ter than none. There are many back- 


aches, headaches and heartaches in pass- 


ing any legislation. It is by no means 
a bed of roses. Opposition stems from 
the most unexpected quarters. Be fore- 
warned and forearmed. Don’t be stiff 
necked about a proposed law. Don’t for- 
get the word compromise. Get a start— 
the best law you can. History is pretty 
categorical about Rome not having been 
built in a day. In subsequent legislative 
sessions a law once on the statute books 
can be strengthened by amendment. It 
is infinitely easier to amend a law once 
passed and in force than to pass a new 
law.” 

Mr. Wolff then noted that most li- 
censing laws have in general three major 
divisions, namely (a) provisions and de- 
tails in regard to examination of first 
time applicants, (b) limitations and con- 
ditions applicable to so-called “controlled 
business” and (c) stipulations in regard 
to countersignature and the licensing of 
outstate agents and brokers. 

Although the speaker strongly advo- 
cated educational pre-requisites, he 
sounded a warning that “until and when 
facilities for education can be provided 
in a manner that make them easily 
available for all citizens stay well away 
from an educational requirement.” 

On the subject of controlled business, 
Mr. Wolff asserted that the best cure- 
all for this situation was developed in 
Massachusetts which limits, under law, 
controlled business to 10% of premium 
volume of both agents and brokers. He 
explained that this is the lowest per- 
centage for agents in the country and 
that nation wide the average is probably 
50%. 

Countersignature Fees 

Touching upon the controversial sub- 
ject of non-resident licensing and coun- 
tersignature fees, Mr. Wolff outlined the 
abuses, pitfalls, and confusion that pre- 
vail today as a result of the lack of 
uniformity existing throughout the 
states. 

Expressing his personal beliefs, Mr. 
Wolff observed that on countersignature 
fees no percentage is named in the vast 
majority of states which implies that the 
percentage of commissions become a 
matter of private contract between the 
non-resident producer and the resident 
agent. 

Continuing, the speaker said, “It is a 
little difficult to see why any other ar- 
rangement should be set up—particularly 
by legislative action. Does it not create 
a precedent whereby a legislature might 
set the commission to be paid an agent 
by the company or companies he repre- 
sents? 

“I have my own idea of what a proper 
private contract for countersignature 
should be. Without service requirement 


ADOLPH REUTLINGER DIES 


Prominent Louisville Agent Was 56 
Years Old; Liberty Agency Handles 
Much Whiskey Coverage 

Adolph Reutlinger, 56 years old, head 
of the Liberty Fire Insurance Agency, 
Inc., of Louisville, Ky., died December 8, 
following an illness of about six months. 
Mr. Reutlinger, born and raised in Ken- 
tucky, returned to Louisville from Cor- 
nell University, to join the agency of 
his late father, Albert Reutlinger, in the 
firm of Reutlinger & Miller, in which 
Edward J. Miller, of the Edward J. 
Miller Agency, Louisville, was then a 
partner. 

Later this agency was dissolved, with 
Edward J. Miller establishing his own 
agency, while Mr. Reutlinger formed an 
agency known as Reutlinger & Stith, 
which about 1916 became Reutlinger & 
Co. About 1930 Mr. Reutlinger consoli- 
dated his agency with the Liberty Fire, 
a company doing mostly an agency busi- 
ness, and which was affiliated with the 
Liberty Bank & Trust Co., now the Lib- 
erty National Bank & Trust Co. They 
were both outgrowths of the old Ger- 
man Insurance Bank, and German In- 
surance Agency, which during World 
War I, adopted the name Liberty. 

Since 1940 Mr. Reutlinger operated as 
an agent only. The agency represents 
fourteen fire companies and four cas- 
ualty and surety companies, and handles 
a tremendous volume of whiskey under- 
writing. 

Mr. Reutlinger is survived by his 
widow, Mary Fox Reutlinger, sister of 
Fontaine Fox, noted cartoonist of New 
York; two sons, Albert Reutlinger, at- 
torney of Louisville, and Kenneth Reut- 
linger, secretary of the Liberty Insur- 
ance Agency; his mother, Mrs. Carrie 
Reutlinger, and three grandchildren. 


Hale Addresses Agents 


Clayton G. Hale of Cleveland, promi- 
nent in Ohio insurance circles, addressed 
the Trumbull County Insurance Board, 
discussing the question of establishing 
proper values for insurance purposes. 
Insurance men from Warren, Niles, New- 
ton Falls, Hubbard, Girard and Cortland 
attended. James L. Byrnes of Paige & 
Byrnes, Warren, president of the asso- 
ciation, presided. 

Proper values, Mr. Hale said, are of 
great concern to the insurance agent 
and the public as well, as the better ap- 
praisal companies differ as to methods 
of arriving at values, particularly as to 
“bonus” costs, now involved in the build- 
ing industry. 











Independent Brokers Meet 

The Independent Brokers Association 
of Brooklyn met Tuesday evening at the 
Cosmopolitan Club House in Brooklyn. 
Newly elected officers were installed by 
Assemblyman Max Turshin. Alex Gold- 
berger spoke on problems affecting 
brokers’ interests. The annual dinner 
will be held on January 28 at the Liv- 
ingston. 





on the risk, I would charge 5% with a 
minimum fee of $1 and a maximum fee 
of $50 subject to no return commission 
except for pro rata rewriting. With a 
service requirement the percentage of 
retained commission would depend on 
the nature and extent of the required 
service.” 
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N. J. Agents to Vote on 
Jan. 30 on New Dues Plan 


The New Jersey Association of In- 
surance Agents will hold a special meet- 
ing on Thursday morning, January 30, 
at the Essex House in Newark to vote 
on a revised dues schedule which will 
increase dues so as to help finance an 
expanded program of operations. This 
includes establishment of a central office 
with a paid executive secretary in charge. 
The new plan, contained in a report by 
Charles Zimmerman presented to the 
annual convention at Atlantic City in 
October, was approved by those attend- 
ing that meeting. However the by-laws 
cannot be amended without thirty days’ 
notice‘and the Atlantic City action was 
only on the recommendations as con- 
tained in the committee report. 





Vermont Would Strengthen 


Producers’ License Laws 


Revision and strengthening of insur- 
ance laws in Vermont governing licens- 
ing of agents, brokers and adjusters is 
recommended by a special state commis- 
sion on insurance law revision of which 
Deputy Commissioner Albert D. Pingree 
is chairman. The proposed license law 
calls for written examinations of all 
new applicants for licenses, except for 
limited travel insurance agents’ licenses. 
Agents who have already been licensed 
for five years in Vermont may be ex- 
empted from the examination require- 
ment, but the bill gives the Commis- 
sioner discretionary authority to require 
examinations for renewal of licenses. 

A departure from present practice in 
Vermont under the proposed law will be 
issuance of one license annually to each 
agent, instead of issuing every agent a 
separate license for each company repre- 
sented. The single license will authorize 
the agent to represent any company de- 
siring to appoint him, provided that his 
license is broad enough to cover the kind 
of insurance written by the appointing 
company. 


Howe New England Field 
Supervisor Pacific Nat’! 


The Pacific National Fire has appoint- 
ed Ralph Samuel Howe, Jr., New Eng- 
land field supervisor. Mr. Howe is a 
native of New England. After attending 
Rollins College he entered insurance as 
an employe of the Great American, later 
joining the Employers Fire as a fieldman 
and serving in that capacity for the past 
eight years, less time spent in the Navy. 

Mr. Howe will make headquarters at 
New Haven, Conn. 








387 IN VA. AGENTS’ ASSN. 


The membership of the Virginia As- 
sociation of Insurance Agents now to- 
tals 387, highest in the history of the 
organization. Four new members were 
added last week. 





pieeaainaetnishamnmeaemaamuminnmmanatencnn oot tee 






































RE RPE TK RCRA 











December 20, 1946 








THE EASTERN , 


























» 








HEN Augustus Saint-Gaudens, 

America’s outstanding sculptor, 
bought and remodelled the old tavern 
known as “Huggin’s Folly” at Cornish, 
New Hampshire, he changed the name of 
his newly-acquired home to “Aspet” in re- 
membrance of his ancestors who came from 
the village of that name in France. On the 
grounds of this estate, which was later to 
become a sanctuary for struggling artists, 
was an old barn which the sculptor used as 


One of the sculptor’s two studios on the grounds of ‘‘Aspet.”’ 


his studio and where his famous statue of 
General Sherman, which is considered one 
of the few great modern equestrian monu- 
ments, was completed. Now occupying a 
prominent place in New York’s 
Central Park, this masterpiece 
won the sculptor the highest hon- 
ors at the Paris exposition in 1900 
and established him as the leader 
in his field. 

Saint-Gaudens’ extraordinary 
but all too brief career is a per- 
fect example of the application of 
ambition and industry coupled 
with the opportunities that 
abound in this great nation. Born 
in Dublin of an Irish mother and 
a French father, who practiced 
the trade of a shoemaker, Au- 
gustus and his family sailed for 
Boston when the boy was only 
six months old. Soon after the 
family reached these shores, they 
were settled in New York and the 


Model for the “Standing Lincoln’’ 
statue in Lincoln Park, Chicago. 
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elder Saint-Gaudens re- 
sumed his former trade. 
At the age of thirteen, 
Augustus, who had 
shown his inclination 
toward art by making 
pen drawings of the 
men in his father’s 
workroom was withdrawn from school and 
apprenticed to Avet, a stone-cameo cutter. 
Later, he worked with Jules Le Brethou, a 
distinguished shell-cameo cutter. While he 
was thus learning the 
fundamental steps of 
his future work as a 
sculptor, he attended 
night school at Cooper 
Union and was an art 
student at the National 
Academy of Design 
where he specialized in 
portraiture. He pro- 
gressed so rapidly in 
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Saint-Gaudens’ home overlooking the beautiful New Hampshire bills. 
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his work that at the age of nineteen he 
went to Paris to study under the masters 
and to attend the Ecole des Beaux-Arts 
while supporting himself as a cameo-cutter. 

At the outbreak of the Franco-Prussian 
War, Saint-Gaudens went to Rome where 
he began the model of his marble statue of 
Hiawatha. This seems to have been the 
turning point of his career for he was 
thrown into contact with several influential 
people who were instrumental in securing 
contracts for him. In spite of these alliances, 
the pinnacle to which the sculptor aspired 
and eventually achieved, was beset with 
many disappointments and hardships. It 
has been written of him that there was 
never a more industrious artist, and cer- 
tainly the list of his works would substanti- 
ate that remark. 

The Home, through its agents and brok- 
ers, is America’s leading insurance protector 
of American Homes and the Homes of 
American industry. 


« THE HOME * 
SPrsurance 


NEW YORK 


Company 


MARINE INSURANCE 


Page 23 





Page 24 





6 LCE PODD TE Mi hie DEE AER 




















December 20, 19:4 














Fire-Inland Marine ees of 
Guiding Principles Is Explained 


Interpretations of the various sections 
of the fire-inland marine agreement of 
guiding principles adopted about a year 
ago, were given last week by Ward Cun- 
ningham who was one of those con- 
nected with preparation of the princi- 
ples. Mr. Cunningham, who is assistant 
manager of the marine and fire loss de- 
partment of Chubb & Son, knows what 
meanings the principles were intended to 
convey and in a talk before the Inland 
Marine Claims Association in New York 
presented his views. These were lis- 
tened to with keen interest by the large 
group of inland marine loss men present. 

There are three agreements of guiding 
principles, all designed to assure prompt 
loss settlements to assureds and to 
avoid controversies between insurance 
companies as to ultimate responsibility 
for assumption of liability. The other 
two agreements are the inland-inland 
agreement and the casualty-inland ma- 
rine agreement. The fire-inland marine 
agreement, entered into January 1, 1946, 
between members of the National Board 
of Fire Underwriters and_ signatory 
members of the Inland Marine Under- 
writers Association, involves fire policies 
and inland marine floaters. 

In presenting extracts from Mr. Cun- 
ningham’s address certain principles and 
conditions are omitted because their 
meanings are self-explanatory. The prin- 
ciples which follow are those that Mr. 
Cunningham believes require some ex- 
planation for guidance of adjusters and 
producers. 


Principle IV 


Two or more insurances specific as to loca- 
tion shall contribute, except as provided in 
Principle V. 

“Except as specifically provided in Principle 
V, two or more insurances, on property not 
in the custody of a bailee, specifically covering 
at the named address or location at which a loss 
occurs shall contribute as provided in General 
Condition 3, 


“This is simply an extension of Prin- 
ciple ‘III to two or more similar insur- 
ances, providing for contribution in ac- 
cordance with General Condition No. 3. 
The exception is specifically provided for 


deducting. 

1. The total amount of any unexpired insur- 
ance covering at the location at which the loss 
occurs, as disclosed in the pick-up or credit 
endorsement(s) attached to and forming part of 
the “personal property floater” insurance, and 

2. The total amount of any undisclosed in- 
surance covering at the location at which the 
loss occurs, but where stated limits of liability 
operate in any policy on certain articles or 
property, the value and loss on such property 
shall be deleted from the adjustment, and con- 
tribution shall be as provided in General Con- 
dition 3, on thé property subject to such limit(s) 
of liability. . 

At all other locations, off-premises, or in 
all other situations covered by the policies, con- 
tribution shall be as provided in General Con- 
dition 3. ‘ f 

“The explanatory review points out 
that the personal property floater indi- 

cates that specific form of inland floater 
and not personalty in general. Two bases 
of contribution are provided: 

“A, Loss at the location named in 
both policies; and B. at all unnamed lo- 


cations. 

“With respects to A, consideration 
must be given to the requirement that 
the personal property floater contem- 
plates insurance to value. The unex- 
pired fire insurance for which a credit 
has been allowed reduces the personal 
property floater insurance. 


EXAMPLE: 
Personal property floater insurance..... $10,000 
Unexpired fire insurance............... 5,000 


Otherwise uninsured than under per- 

ponal pronerty Goseel... ioc... cvcseves $ 5,000 
Apportionment : 
Personal property floater 


MN cn pweauns eaueeee en $5,000/10,000 
Pte GONG ssadangaicsasds 5,000/10,000 
Co-insurance 


“This example is all right if there is 
no co-insurance clause in the fire policy. 
However, there usually is in the New 
York City and suburban form and as- 
suming the usual 80% clause, the result 
would be as follows: 


OO ECO EE EEE TCO $ 2,400 
OL WEED creck. so geen ans es2s see 10,000 
oo OEE En er a En PEER 8,000 
PWG MMEEBOE. cides sale seis secre v econ 5,000 
Fire policy therefore pays % x 2400 = 1,500 
Apportionment : 


Personal property floater having no co- 
insurance clause would pay whole loss $2,400 





: eet - P : Pile PCy NE. e-c.c echoes on 50.65. 65-006 1,500 
in Principle V. The example set forth in — ay 
the explanatory review is as follows :” DOOM nck ota reseetcedinesastenee $3,900 
Owner carries: 
A—Specific fire insurance at contractor’s premises...........ccceeeeeceeccececeees $ 5,000.00 
(Subject to 100% co-insurance) 
B—Inland garment floater for $10,000 naming contractor’s premises for an amount of 5,000.00 
(Subject to 100% co-insurance at all locations) 
Sound value at contractor's premises $12,500; loss. <...cccccccccesccsnecseseseces 5,000.00 


Sound value at all locations 
Limits of Liability: 
Fire policy 
Inland garment floater ................ 
Total insurance available 
Apportionment: 
Fire policy pays 
Inland garment floater 


Principle V 


Personal property floaters and household con- 
tents insurance shall contribute. 

Insurance on property covered by the ‘“‘per- 
sonal property floater’? and the household con- 
tents policy shall contribute to loss or damage. 

J At the residence or location named in 
the policies, in the proportion that the amount 
of each blanket insurance bears to the sum of 
all blanket insurance, except that as respects 
the “‘personal property floater,” the amount of 
insurance contributing shall be determined by 
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PAMOUS SYMBOLS 


Mayan culture used simple decorative symbols. The "butterfly" 
visualizes “Everlasting Life", courage, the Will to Perpetuate 
Good Deeds. €@The Northern Assurance seal for more than 100 
years has symbolized SOUND INSURANCE PROTECTION. 


THE NORTHERN ASSURANCE CO. Ltd. 


15,000.00 


see siclex- cater 5,000 /12,500 x 5,000 = 2,000.00 





Cre rescence eee 10,000 /15,000 x 5,000 = 3,333.33 
Sh346660S Ess Ode ARG ONES S Hoban etas poe $ 5,333.33 
SiGiewid Baw bie bio Sine SD 3 = 5,000 
remahescbeeus see 3,333 /5,333 x 5,000 





Personal property floater pays 
24 
— x 2400 = $1,476.15 
39 
1 
— x 2400 =$ 923.08 
seb bone on sacalahe Ra Gta hated «kd ee $2,400.00 
Meaning of “Deleted” 


“But where stated limits of liability 
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operate in any policy on certain articles 
or property, the value and loss on such 
property shall be deleted from the ad- 
justment and contribution shall be as 
provided in General Condition No. 3, on 
the property subject to such limit(s) of 
liability. 

“The word ‘deleted’ may cause some 
confusion. What is intended is that you 
shall first determine the limits of liability 
under the policies, on the property sub- 
ject thereto, apportion the loss on that 
property in accordance therewith and 
then forget about it with respects to the 
balance of the claim. I will use the illus- 
tration in the explanatory review for 
further clarity: 


Loss on general contents............... $2,000 

Loss on jewelry 

Limit .of liability on jewelry under PPF 250 

No limit on jewelry under fire policy 
which would pay full amount. 


“Therefore the PPF would pay 250 
750 X 500 or $166.67 and the fire policy 
would pay 500+ 750 X 500 or $333.33. 

“Having determined the liability for 
the jewelry loss under both policies, you 
delete this portion of the loss from the 
adjustment or in other words you pro- 
ceed with the apportionment of the gen- 
eral contents loss without giving fur- 
ther consideration to the. jewelry loss. 
There is no deduction involved. Thus 
the general contents loss being $2,000, 
the PPF $10,000 pays on the basis of 
$5,000 or one-half, $1,000, and the fire 
policy $5,000 pays one-half, $1,000. 

“With respects to B, at all other loca- 
tions, off-premises or in all other situa- 
tions covered by the policies, contribu- 
tion shall be as provided in General Con- 
dition No. 3 or, in other words, the limit 
of liability rule shall apply.” 


(To be continued) 





Hamilton With Fire Ass’n 


The Fire Association Group announces 
appointment of R. J. C. Hamilton to the 
position of marine underwriter in the 
Pacific Coast department. Mr. Hamilton 
reported to Secretary-Manager Houston 
in San Francisco, about mid-December, 
having spent the last two months ac- 
quainting himself with company prac- 
tice at the head office in Philadelphia. 
Mr. Hamilton recently completed mili- 
tary service with the Canadian Army 
where he reached the rank of major, 
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AIU PURCHASES BUILDING 





Buys Insurance Center Building in San 
Francisco; Will Occupy Substantial 
Portion of It 
The Insurance Center Building, 206 
Sansome Street, San Francisco, has been 
purchased by American International 
Underwriters, Inc., California affiliate of 
American International Underwriters 
Corporation, 111 John Street, New York, 
according to an announcement by C. J. 
Smith, president of the California cor- 
poration. The building is a modern 
sixteen-story fire and earthquake proof 
structure and occupies a plot forty-four 
feet by eighty-five feet at the corner of 
Sansome and Pine Streets in the heart 
of the insurance and financial district of 

San Francisco. 

The’ building is fully rented and, ac- 
cording to Frank G. Sterritte, secretary 
and general counsel of the New York 
corporation who flew to San Francisco 
to handle the legal details in connection 
with the transaction, it is planned that 
the company’s affiliates will occupy a 
substantial portion of the building. 

Buckbee, Thorne & Co. of San Fran- 
cisco were the brokers for the transac- 
tion and the Gibraltar Securities Cor- 
poration were the sellers. 





Appleton & Cox Opens 
Branch at Charlotte, N. C. 


Appleton & Cox, Inc., of New 7. 
has opened a branch office at 117 East 
Third Street, Charlotte, N. C., to serve 
the states of North and South’ Carolina. 
This office will be in charge of John D. 
Simpson, state agent, whose duties will 
include ocean and inland marine under- 
writing and assistance to the agent in 
the settlement of claims. 

Mr. Simpson attended Emery Univer- 
sity in Atlanta and the University of the 
South in Sewanee, Tenn. He has been 
in the fire and marine insurance business 
for approximately eleven years, traveling 
in several southern states. He joined 
Appleton & Cox on December 1, 1945 
in the Atlanta office and has been travel- 
ing the Carolinas from there. The open- 
ing of the Charlotte office will provide 
increased service to agents in that terri 
tory. 
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Coming up... 1947 / 


All of us . . . individuals and industry alike . . . are training our 
sights on new horizons—horizons which may be more clearly 


defined and understood in 1947. 


Industry is still going through a series of changes—changes em- 


bodying new thoughts, new methods and new activities. 


With conditions as they are and as we all know them, the stability 
of any company, and the security it guarantees policyholders is of 
an importance far beyond any other consideration. As confidence 
in our ability to provide future security is built on unquestioned 
past performance, we feel justified in pledging our organization to 


a continuing high standard of 


service, security and co-operation 


With every good wish for a 
MERRY CHRISTMAS and 
A PROSPEROUS NEW YEAR 





COMPANY, LTD 
ANY, LTD QUEEN INSt 


I \N TI ? 
+ FEDERAL UNION SURANGC ae) NY - ROYAIL NSU RANC COMPAN D + THE SEABOARD 1 RANG 


NEN INNS Ne 





























Page 26 





FLT 
*THE EASTERN 
UNDERWRITER 











December 20, 1946 








AIU Policies Cover 
Occupation Personnel 


IN EUROPE AND THE FAR EAST 





W. E. Logan in Cheves of Germany 
With Office in Frankfurt; J. V. 
Rough Now Located in Tokyo 


American insurance policies covering 
the person and property of U. S. 
and civilian personnel and occupa- 
and the Far East 
American In- 
Corporation, 
A, G. Man- 


mili- 
tary 
tion duty in Europe 
and now being issued by 
ternational Underwriters 
New York, according to FE. 
ton, president. 

The company, which serves as foreign 
managers for a group of leading Ameri- 
can insurance companies, has established 
branches in Frankfurt, Germany, and 
Tokyo, Japan, and additional” service 
offices are to be opened in both of those 
countries and in Korea. 

Coverages now available include per- 
sonal property floaters, automobile, fire, 
and personal accident insurance, and life 
as the usual marine coverages 
on property enroute overseas. 

Automobile insurance, Mr. Manton 
states, is mandatory for third party lia- 
bility in Germany and since many offi- 
cers and civilians as well as a large 
number of enlisted personnel, under the 
Army's morale program, own automo- 
biles, adequate coverage is essential. 


as well 


Vacation Travel Expands 


He points out that vacation travel by 
occupation pe rsonnel throughout Europe 
is increasing steadily. To meet this con- 
dition, coverage under the company’s au- 
tomobile policy extends throughout most 
of Europe and the British Isles. 

Prior to the war, according to Mr. 
Manton, AIUC did an extensive business 
on all forms of personal covers for 
American tourists and business represen- 
tatives throughout the world. Its present 
program of providing similar service and 
coverage for occupational personnel 
represents an extension of its normal 
peace time facilities. 

The company’s operations in Germany 
are under the management of Welby E. 
Logan who until joining the AIU on 
July 15, 1946, served as a major in the 
U. S. Army and received the Army com- 
mendation award for designing and plan- 
ning a comprehensive insurance plan for 


Army post exchange throughout the 
world. Prior to the war, Mr. Logan was 
with the Equitable Life as a_ special 


agent for four years and owner-manager 
of his own general agency for five years 
in St. Paul, Minnesota. 

Assisting Mr. Logan, in the capacity 
of claims manager, is Alexander M. 
Rothe who was formerly connected 
with the claim department of the Em- 
ployers Liability in New York City and 
the Glens Falls Indemnity where he 
served as claims manager of the Pough- 
keepsie office. 

The Tokyo branch has its headquar- 
ters in the Taiwan Ginko Building, 
Tokyo, and was opened early in October 
by John V. Rough, who flew there from 
Manila. 


Pearl- hanasicen ‘Changes 
In Cook County Operations 


The Pearl-American Group has an- 
nounced that effective December 1, it 
has discontinued operation of its counter 
business for Chicago and Cook County, 
Ill. In addition as of January 1, the 
underwriting and accounting work pres- 
ently being performed in Chicago will 
be transferred to the New York office. 
Agencies outside Cook County which 
have heretofore reported to the Chicago 
office will also report to New York. 

This change in the Chicago oneration is 
being made in the interest of economy 
of operation and was decided upon after 
a detailed and extensive cost analysis. 
Agency se rvice will be continued under 
the supervision of Cook County Man- 
aver J. J. Sevick, with a competent staff 
of assistants in all departments. 


Proper Underwriting of Farm Risks 
Necessary to Hold Down High Losses 


Insurance agents and brokers who 
write farm insurance should keep in 
mind that farm buildings and personal 
property are subject to total loss to a 
greater extent than any other class of 
fire insurance business, A. B. Potts, 
special agent of the Hartford Fire, de- 
clared in his address on “Farm Under- 
writing and Servicing” at the annual 
meeting of the Missouri Association of 
Insurance Agents at Kansas City. 

“Proper underwriting of farm  busi- 
ness is done mostly by the experienced 


agent but agter all the experienced 
agent was a beginner not so very long 
ago,” said Mr. Potts, “To the beginner 
I recommend learning to talk to the 
farmer about farming. I do not mean 
merely asking questions but to spend 
some time thinking about the business 


of farming, including the handling of 
livestock. This information will help in 
underwriting the business. I sometimes 
think the local agent is prone to over- 
look his own interest. After all, the 
principal reason he is in business is the 
profit which may be derived from his 
business. 

“Therefore, I believe correct under- 
writing will decidedly improve his finan- 
cial condition. One of the principal 
things to keep in mind is that most 
farmers recognize when their insurance 
business is correctly handled and_ it 
should be a principal point of the so- 
licitor to sell the prospect to his ideas 
nd not just merely take an order for 


the things the farmer thinks for the 
moment is his greatest need. The 
farmer, who is satisfied his agent has 
intelligently and correctly handled his 
insurance business, develops into more 
or less a walking advertisement, To say 
the least, he tells his neighbor and 
through this action a momentum is 
built up.” 

The farmer has a right to demand 
that intelligent recommendations are 
made by the agent soliciting his insur- 
ance business, Mr. Potts brought out, 
adding that the agent should have a 
fair picture of the insurance set-up in 
mind when he calls on the prospect. He 
should know the size of the farm, some- 
thing of the farming methods used 01 
it, whether the farmer specialized in 
one certain business, such as dairying, 
beef cattle, sheep or hog raising, or 
poultry farming. Also whether the 
farmer produces his crops for the mar- 
ket and does not feed. If he hasn’t 
these facts, the solicitor should make 
a survey of all buildings in order that 
the proper amounts of insurance may be 
recommended for each building, and, of 
course, also on the personal property. 

Touching on the servicing of a farm 
risk, Mr. Potts said that is generally 
accepted as a program which follows 
the writing of the application, but a 
large part of the servicing can be done 
through a mutual meeting of minds with 
the farmer at the time that the applica- 
tion is written. 


Parting With Auto to Prospective 
Buyer Held Not Theft Under Policy 


In an action on an insurance policy 
for damages for the wrongful taking of 
an automobile from the plaintiff, the 
Nebraska Supreme Court, Boyd v. Trav- 
elers Fire Ins. Co., 22 N. W. 29 700, 
reversed a judgment for the plaintiff, 
with directions to dismiss the case, on 
the ground that the plaintiff had no cov- 
erage under the policy sued on for the 
loss sustained, 

The Policy was a “Dealers’ Open 
Policy,” covering, among other things, 
theft, larceny, robbery and_pilferage. 
There was, however, an exception in 
this policy. It was therein provided 
that the policy did not cover “loss suf- 
fered by the insured in case he volun- 
tarily parts with title to or possession 
of any automobile or risk hereunder, 
whether or not induced so to do by any 
fraudulent scheme, trick, device or false 
pretense or otherwise.” 

Meaning of “Possession” in Exception 

One Harris came to plaintiff's place of 
business and, under the pretense that he 
was a staff sergeant named Dale, agreed 
to buv a car for $1,050 but asked and got 
permission to take it out to show it to 
his wife, who worked at some distance, 
before completing the purchase. He left 
a deposit of five dollars, departed with 
the car, and did not return. 

Some time later it was found in In- 
diana. The insured sued the insurance 
company for the expense of $250 for 
repairing it and returning it to Omaha. 
The case turned on the meaning of the 
word “possession” in the exception. 

The Nebraska court held that, under 
the circumstances of this case, the term 
“possession” should be given its ordi- 
nary significance and meaning. “In or- 
dinary understanding, the term means 
that a person has possession when he 
has physical control of property.” In 
this light the exception was held clear 
and unambiguous as meaning that “iF 
physical control of an automobile is vol- 
untarily surrendered, possession thereof 
passes to the recipient, and with such 
passage of possession coverage under 
the policy is lost.” 

This is the first time this policy ex- 


ception has come before the Nebraska 
court. It cited a Texas case supporting 
the defendant insurance company’s view 
and a Kansas case, Tripp. v. United 
States Fire, 141 Kan. 897, 44 P. 2d. 236, 
where a prospective purchaser was per- 
mitted to take and “try” an automobile. 
He drove away and was later appre- 
hended in a neighboring state. The Kan- 
sas court decided for the assured on the 


ground that there was no voluntary 
parting with possession. 
A Vermont case, Allen v. Berkshire 


Mut. Fire Ins. Co., 168 Atl. 698, 105 Vt. 
471. favors the insurance company’s 
point of view rather than the insured’s. 


Here, after demanding the purchase 
price or the automobile, the plaintiff 
took back the transmission keys. It 


was held that he had constructive pos- 
session of the automobile at the time of 
its loss and had not parted with posses- 
sion within the meaning of the policy. 





Transportation Rating 
Bureau of Mutual Cos. 


At the annual meetings of the Mutual 
Marine Conference and the Mutual Air-. 
craft Conference held in Buffalo, N. Y., 
the functions of the Mutual Aircraft 
Conference were merged into those of 
the Mutual Marine and the 
tame of the combined organization was 
changed to Transportation Insurance 
Rating Bureau. The change in name 
was made that it may reflect 
accurately the functions which are per- 


Conference 


in order 


formed by the organization for its mem- 
ber and subscriber companies. 

The Transportation Insurance Rating 
Bureau is located at number A-453 of 
the Insurance Exchange Building, 175 
West Jackson Boulevard, Chicago. Wil- 
liam H. Rodda, who has been secretary 
of the Mutual Marine Conference and 
the Mutual Aircraft Conference for sev- 
eral years, will continue as secretary- 
treasurer of the bureau, 


Steele Chief Auditor 
Royal-Liverpool Grou) 


TO SUCCEED T. D. RICHARDSO 


Latter, Chief Auditor for 22 Years, 
Retire December 31; Steele Joined 
the Group in 1921 


In making known the retirement as «| 
December 31 of Thomas D. Richardso: 
chief auditor of the Royal- oo 
Group for the past twenty-two years 
H. C. Conick, United States manage; 
also announces the appointment of 7 
Corwin Steele to succeed Mr. Richard 
son. 

Mr. Richardson began his career wit! 
the Liverpool & London & Globe in 189] 
as a junior clerk in the New York met 
ropolitan office. In 1898 he went with 
R. C. Rathbone & Son and in 1900 wit! 
the New York office of the British- 
American of Toronto. In 1912 he was 
made chief accountant of the Newark 
Fire and in 1913 was elected treasurer. 
In 1924 he was promoted to chief auditor 
and chief accountant of the Royal and 
in 1932 was advanced to auditor of the 
entire group. 

Mr. Steele became associated with the 
Royal-Liverpool Group in 1921 in the 
underwriting department of the Newark 
Fire and the following year was ap- 
pointed assistant internal auditor. After 
serving from 1924 to 1926 as internal 
auditor he was transferred to the Royal 
in New York as assistant auditor and 
six years later was transferred to the 
investment department and became as- 
sistant chief accountant and assistant 
secretary of the 150 William Street Cor- 
poration. 

In 1942 he was transferred to the 
Royal-Liverpool Group’s casualty com- 
panies as executive assistant to ne 
O'Neill, then president of the Eagle and 
Royal Indemnity Companies, and Ken- 
neth Spencer, then president of the 
Globe. Since April of this year he has 
exercised executive supervision of vari- 
ous departments in the group. 


Bushnell Vice President 
Of Holyoke Mutual Fire 


The Holyoke Mutual Fire, Salem, 
Mass., announces election of Robert I. 
Bushnell of Glen Cove, N. Y., as second 
vice president. Mr. Bushnell goes to 
the Holyoke with experience gained 
through long connection with the insur- 
ance business. He graduated from 
Northwestern University and after a 
brief period with the Northern Trust 
Co. of Chicago, started his insurance 
career with Johnson & Higgins of IIli- 
nois. 

In 1934 he moved to New York as 
assistant secretary and assistant trea- 
surer of the Glen Cove Mutual in charge 
of the corporate office, and served as a 
member of the board of directors. 








Opening Atlanta Branch 


Opening of a new Atlanta factory 
branch and warehouse of the General 
Detroit Corp., manufacturers of fire ex- 
tinguishers, motorized fire apparatus, 
and _ allied equipment, is announced by 
E. A. Warren, vice president in charge 
of sales. The new office is located at 
285 Spring Street N. W., Atlanta, Ga. 
J. H. Gaines has been appointed south- 
eastern regional sales manager in charge. 

General’s other regional sales man- 
agers are New York, C. W. Abele, 
eastern regional sales manager; Phila- 
delphia, E. A. Marquardt, Atlantic re- 
gional sales manager; Chicago, G. M. 
Rutledge, midwestern regional sales 
manager; Dallas, S. M. Luce, southwest- 
ern regional sales manager; Detroit, R. 
H. Morrison, central regional sales man- 
ager. 





AUTOMOBILE DIVIDENDS 


The Automobile of Hartford has de- 
clared a dividend of twenty-five cents a 
share, plus an extra dividend of forty 
cents a share, both payable January 2 
to stockholders of record December 11. 
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Seller of Water. Heater Liable for 
Explosion Damage to Home of Buyer 


in an action for damages for the 
de:truction of plaintiff's home and _ its 
contents as the result of an alleged fire 
frm the explosion of a water heater 
sod by the defendant to the plaintiff 
ari installed by defendant in an airtight 
closet in defendant’s home, the plaintiff 
so ght and recovered $2,600 damages to 
the home and $3,000 to his furniture, 
m de up as follows: He sued for $4,000 
de nage to his home and $4,000 damage 
to his furniture. subject to credit of 
$2.00 on the damage to the home and 
$1,000 on the furniture damages. 

it appeared that defendant not only 
installed the heater but he also serviced 
ir as well as the other gas appliances in 
tle home, and so was held to be “par- 
ticularly charged with the duties to use 
that degree of care which is commen- 
siirate with the danger.” 

\fter the heater was installed the de- 
fendant told the plaintiff to keep the 
door of the closet open. The explosion 
appeared to have occurred after plain- 
tiffs wife closed the closet door to get 
into another closet adjacent and then 
opened the door again. The only outlet 
from the closet was a vent pipe with an 
outlet close to the eaves of the house. 
This the court held insufficient and held 
defendant guilty of negligence in not 


cutting holes in the floor or the door of 


the closet. The court found that the 
oxygen in the closet was soon exhausted 
when the closet door was closed, thereby 
causing an accumulation of unburned 
gas which exploded and caused the fire. 

The court quoted a provisions of Pam- 
phlet No. 54 of the National Board of 
Fire Underwriters, section 38, p. 15, 
D-6 as follows: “(a) Water heaters shall 
not be installed in bathrooms, bed- 
rooms, or in any occupied rooms nor- 
mally kept closed.” 

On the inside cover of the pamphlet 
is provided: “In these regulations those 
provisions which are considered essen- 
tial for adequate protection of life and 
property from fire are indicated by the 


words‘shall’ and ‘must.’” 
This pamphlet, in effect when the 
heater was installed, was not only a 


prohibition against such an installation 
in rooms kept closed, as to the neces- 
sitv for the prohibition. 

No negligence of the plaintiff was 
found although he had this closet spe- 
citlly built for the heater which had 
formerly been installed on his porch; 
because before he did so he had been 
informed by the defendant that it would 


be safe to install the heater in such 
a closet. Tones v. Blossman. Louisiana 
Supreme Court, 35 So. 2d 85 





Missouri Attorneys Denied 
Applications for Fees 
The Missouri Supreme Court at Jeffer- 
con City has denied four applications for 
writs of mandamus to compel reopening 
of the old 10% fire insurance excess 
premium restitution case and payment of 
$412586 in fees allowed by the Cole 
County Circuit Court in 1936 to attorneys 
who acted as special counsel for the 
Missouri Insurance Department in that 
litigation. The writs had been sought 


by Glen C. Weatherby, former Attorney 
General John T. Barker, Floyd E. Jacobs 
and the estate of Mitchell J. Henderson. 
The mandamus suits had sought to 
compel Insurance Superintendent Owen 
G. Jackson to assess 143 stock fire 
carriers for the fees. 





Housman Advanced by 
American of Newark 


Charles S. Housman has been appoint- 
cd manager of the Rocky Mountain de- 
partment of the American of Newark, 
effective January 1, to succeed John L. 
Keams, who will retire under the com- 
pany’s pension plan. Following gradua- 
tion from Denver University in 1930 
Mr. Housman joined the American’s 
Rocky Mountain department in Denver, 
just three months after it was estab- 

shed. 

In 1937 he became 
department where he 
came assistant manager on 


a fieldman for the 
served until he be- 
January 1, 


1943 
H. F. McCormack to Retire 
H. F. McCormack, assistant secretary 


’ the marine department of the Com- 
ercial Union Group, is retiring Decem- 
‘er 31 after thirty-three years of service. 
week ago he was guest of honor at 
luncheon given him by associates in 
e€ group. 


N. J. SQUARE CLUB DINNER 
Thirty-six members of the Insurance 
quare Club of New Jersey attended a 
inquet at Rocco’s Villa Sunset, Susque- 
inna Lake, on December 9. Most of 
‘em came from Newark. Albert B. 
raig, prominent local agent of Blairs- 
wn, N. J., and a trustee of the club, 
rranged the affair, 








Korsan Secretary of 


Fire Association Group 

The directors of the Fire Association 
of Philadelphia and its affiliate 
panies, Reliance, Lumbermen’s and Phil- 
adelphia National, on December 13 elect- 
ed Peter J. Korsan secretary of the 
companies. 

Mr. Korsan started his business career 
with the Chicago Title & Trust Co. 
1934. At the same time he was study- 
ing law at John Marshall Law School 
in Chicago from which school he grad- 
uated in 1939 with a degree of LLB. In 
1941 he became associated with Fire 
Association of Philadelphia in its Chi- 
cago office as claims examiner and in 
the fall of 1941 joined the head office 
legal department staff. In 1945 he was 
appointed assistant counsel and he con- 
tinues in this capacity along with the 
assumption of his newly added duties. 


com- 





RICHMOND ASS’N CHANGE 
Charter of the Insurance Exchange of 


Richmond, Va. has been amended 
changing its name to the Richmond 
Association of Insurance Agents. 


Fire Mutuals Willing to 
Work on Risk Definition 


Chase M. Smith of Chicago, speaking 
for the fire mutual companies before a 
hearing of the fire and marine committee 
of the National Association of Insurance 
Commissioners at the Hotel Commodore 


in New York last week, declared the 
mutuals are willing to participate in an 
undertaking to arrive at better defini- 
tions and classfications of fire, marine 
and casualty risks. 


Chairman J. Austin Carroll, Rhode 
Island Commissioner, had previously 
heard spokesmen for the stock com- 


panies report that efforts are proceeding 
by a committee of eighteen fire, marine 
and casualty executives to arrive at sat- 
isfactory definitions so that risks can 
be more easily placed in their proper 
classifications for rating and underwrit- 
ing purposes. 

The mutuals are not satisfied with 
the present classification system, Mr. 
Chase said; nor are the stock compan‘es. 
The mutuals have not engaged in th’s 
undertaking as yet, Mr. Smith conceded, 
because they have been busy with rating 
legislation and other problems for some- 
time. 





Ronayne to Succeed Bean 


With Commercial Union 
United States Manager F. W. Koeck- 


ert of the Commercial Union Groun an- 
nounces retirement of Special Agent 
Bennett B. Bean of Lexington, Ky., well 
known in the insurace fraternity for 
many years. He will, under the com- 
pany’s retirement plan, discontinue his 
field activities as of February 28, 1947. 

Mr. Bean will be succeeded by J. J. 
Ronayne who served as special agent in 
Indiana for a number of years before 
the war and again since his return from 
service in the European area. The com- 
panies under Mr. Ronayne’s supervision 


will be the Commercial Union Assur- 
ance, American Central, Commerc‘al 
Union Fire, Palatine and British Gen- 
eral. 

The two other fire and marine com- 
panies of the group continue as here- 


tofore, the California under jurisdiction 
of General Agent W. E. Kingsley of 
Lexington, and the Union Assurance 
under the general agency of Bradshaw 
& Weil of Louisville. 


PACIFIC DEPARTMENT MOVES 


The American Insurance Groun of 
Newark announces removal of its Pacific 
department to new quarters at 256 
Montgomery Street, San _ Francisco. 
Manager William B. Miller negotiated 
the change due to increased business and 
an expanding staff. The enlarged spoce 
includes the entire second and _ third 
floors at the new location. 


Assured Gets Unearned Premium 
Which Was Paid by Finance Company 


In an action by an owner of trucks 
to recover alleged unearned premiums 
on cancellation by the defendant insur- 
ance company of an insurance policy, 


the insurance company’s pleading ad- 
mitted that it issued its policy naming 


Tony Infantino (who traded as In- 
fantino Transfer Co.) as the insured, 
covering loss by fire, theft, collision, 


etc., as to specifically enumerated motor 
trucks. It also admitted that one Mc- 
Fadden was its duly authorized agent, 
and that he delivered the policy to a 
finance company, which paid to Mc- 
Fadden part of the premium; and that 
the company subsequently canceled the 
policy. 

Payment to McFadden, the Pennsyl- 
vania Superior Court holds, was pay- 
ment to the defendant insurance com- 
pany, “and it having, in the eyes of 
the law, received the premium, was 





bound, when it canceled the policy, to 
pay back the unearned premium to 
Tony Infantino or his assigns.” In- 
fantino v. Quaker City Fire & Marine, 
48 A. 2d 77. 

It was held immaterial whether the 
policy, as the company alleged, was is- 


sued without the knowledge and con- 
sent of Infantino. “The defendant 
pleaded that the assignment (of the 
policy to the finance company) was 
forged. If true, the finance company was 
a volunteer in its payment to defendant, 
but while this would prevent the finance 
company from recovering in its own 
name, it could not defeat recovery by 
the legal plaintiff Infantino. * * * De- 
fendant owed the return premium to 
either Infantino or the finance company. 
Tt has paid neither though it admits 


that the premium was paid it.” Judg- 
ment for the plaintiff was therefore 
affirmed. 


Craft to Retire From 
Phoenix-London Group 


IS PACIFIC COAST MANAGER 


Munro English ona - Ss. Sheppard Will 
Be Manager and Associate Manager 
Respectively; Hickman Ass’t Mer. 


Craft, Pacific Coast man- 
Phoenix Assurance and vice 


Charles A. 
ager of the 


president of the Phoenix Indemnity, Co- 
lumb‘a of New York, Imperial Assurance 
and United Firemen’s, will retire De- 


according to an 


cember 31, announce- 





CHARLES A. CRAFT 

ment by J. M. Haines, general attorney 
of the Phoenix-London Group. He will 
be succeeded by Munro English and J. 
S. Sheppard who will assume the titles 
of manager and associate manager re- 
spectively, R. Allen Hickman becoming 
assistant manager. 

A native of the State of Washington, 
Mr. Craft joined the Phoenix-London 
Group in 1916 as special agent for Wash 
ington, advanced through the positions 
of agency superintendent and assistant 
manager of the Pacific Coast department 
until in 1925 he was transferred to New 
York as general agent in charge of the 
Western department. Two years later 
he returned to San Francisco as Pacific 
Coast manager and in 1943 was elected 
vice president of the American compa 
nies of the group. 

He served on important committees of 
the Board of Fire Underwriters of the 
Pacific Coast and was president of that 
body in 1940-1941. He is also a member 


of the laws committee of the National 
Board of Fire Underwriters, and a di- 
rector and treasurer of the National 


is widely known 
subjects and 
addresses be- 


Automobile Club. He 
as a speaker on insurance 
in recent years delivered 


fore national insurance organizations at 
White Sulphur Springs and Atlanta. 
Career of Mr. English 


Mr. English entered insurance in 1898 
He joined the group in 1901, and 
through various positions to the post of 
assistant manager of the fire companies 
in 1916. In 1943 he was made also as- 
sistant manager of the Phoenix Indem 
nity. He is well and favorably known 
throughout the Pacific Coast territory, 
and highly regarded as an underwriter. 

Jack Sheppard has spent his entire 
insurance career with the Phoenix-Lon- 
don Group, starting as insurance agent 
in central California. He was later made 
manager of the Oakland, Calif., branch 
and in 1932 was appointed manager for 
northern California. In 1943 he was 
made assistant manager of the fire 
panies of the group. 

Mr. Hickman, who has been with the 
group since 1926, served first as special 
agent in south Texas and later as man- 
ager of the Houston service office until 
his appointment as superintendent of 
agencies of the Pacific Coast department 


in 1945, 


rose 


also 
com 
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J ochen Vice President 
American of Newark 


SUCCEEDING FRED W. DOREMUS 








Has Been Sanciger of Western Depart- 
ment Four Years; Previously With 
Eagle Star, North America 


The American of Newark 
appointment of Bert A. Jochen as vice 
president to succeed Frederick W. Do- 
remus, who has resigned to become man- 
ager of the Eastern Underwriters Asso- 
Jochen has been manager 


announces 


ciation. Mr. 





BERT A. 


JOCHEN 


of the Western department of the 
American Group’s fire companies for the 
past four years. He take up his 
new duties January 1. 

\ graduate of Ohio State University 
in engineering in 1921, he served with 
the Ohio Inspection Bureau until 1924 
when he joined the Western department 
of the Insurance Company of North 
America at Chicago as production en- 
gineer. 

He was transferred to Omaha in 1930 
and became secretary of the National 
Security and field superintendent of the 
other North America Companies there. 

In 1935 he joined the Eagle Star as 
assistant United States manager, a posi- 


will 


tion he held until he went with the 
American in December, 1941. 
oJ 
NAIC Bill 
(Continued from Page 21) 
received thereon, or making any false 


or misleading statement as to the divi- 
dends or share of surplus previously paid 
on similar policies, or making any mis- 
leading representation or any misrepre- 
sentation as to the financial condition 
of any insurer, or as to the legal re- 
serve system upon which any life insurer 
operates’ have been added by your com- 
mittee. 

“Section 4(a) (2). The words ‘or plac- 
ing before the public, or causing,’ have 
been added by your committee. 

“Section 4(a) (3). The words ‘of or 
derogatory to the financial condition of 
an insurer, have been added by your 
committee. 

Change Opposed by Agents 

“Section 4(a) (4). The words ‘or indi- 
vidually’ have been added by your com- 
mittee. 

“Section 4(a) (5). In place of the 
words ‘any financial statement or an 
insurer which does not accurately state 
its true financial condition,’ contained in 
the All-Industry revision of December 
3, your committee has proposed the 
words ‘any false statement of financial 
condition of an insurer with intent to 
deceive. The entire second paragraph 


concerning the making of false entries 
in books, etc., has been proposed by your 
committee 

“Section 4(a) (7) (a). The words ‘in- 
volving essentially the same hazards, ex- 
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Hutson, National Board, Tells How 
Hotel Fire Hazards Can Be Reduced 


. 

A. C. Hutson, assistant chief engineer 
of the National Board of Fire Under- 
writers, holds that the open interior 
stairway of the Winecoff Hotel in At- 
lanta, Ga., was the main cause of the 
rapid spread of the fire which destroyed 
the building, at a cost of 119 lives, re- 
cently. Mr. Hutson, who returned to 
New York last Saturday from Atlanta, 


made public a report which he and two 
other investigators made to the Mayor 
of that city. He does not believe that 
as disastrous a fire could occur in a 
modern hotel, but stated that most 
hotels more than twenty-five years old 
would not be classed as modern. 


Rapid Fire Fighting Action Needed 


The report which Mr, Hutson helped 
to prepare contained the following con- 
clusions: 

“Even though a building may be of 
non-combustible construction, the con- 
tents, decorative material and furnish- 
ings may produce a fire of serious 
magnitude as to flame and which will 
quickly fill the hallways with toxic gases 
of combustion. 

“Where a modern, trained fire depart- 
ment exists, quick action may be ex- 
pected in extinguishing a fire, if early 
notification is obtained. This was proven 
by a fire in this same building in 1942. 

“The most serious conditions in this 
fire, and in others which have occurred 
in occupancy of this kind, are the up- 
ward spread of the fire from floor to 
floor and the access of fire to the rooms 
through transoms and through doors not 
of suitable quality to withstand fire.” 

These conditions, the report continued, 
were inherited from the past, “when 
building regulations had not been de- 
veloped fully upon the present condition 
of large numbers of people being housed 
in high buildings.” 

Hysteria which results in panic and 
blind jumping from windows, the report 





pense elements’ contained in the All- 
Industry revision of December 3 have 
been omitted and the words ‘provided 
that, in determining the class, considera- 
tion may be given to the nature of the 
risk, plan of insurance, the actual or 
expected expense of conducting the busi- 
ness or any other relevant factor’ have 
been proposed by the All-Industry Com- 
mittee. 
Expense Elements 


“Section 4(a) (7) (b). The words ‘and 
expense elements’ contained in the All- 
Industry revision of December 3 have 
been omitted. The All-Industry Commit- 
tee proposed the words ‘or in any other 
manner whatever, provided that, in de- 
termining the class, consideration may 
be given to the nature of the risk, plan 
of insurance, the actual or expected ex- 
pense of conducting the business or any 
other relevant factor.’ 

“Section 4(a) (8) (a). The words 
‘knowingly permitting or offering to 
make or’ and ‘or paying or allowing, or 
giving or offering to pay, allow, or give, 
directly or indirectly,’ have been pro- 
posed by your committee. 

“Section 4(a) (8) (b). The words ‘pro- 
vided that any such bonuses or abate- 
ment of premiums shall be fair and 
equitable to policyholders and for the 
best interests of the company and its 
policyholders; in the case of life insur- 
ance policies issued on the industrial 
debit plan,’ have been proposed by your 
committee. 

“Section 4(a) (9). This entire subsec- 
tion was proposed by your committee. 

“Section 4(a) (10). This is a revision 
of Section 4(a) (9) of the All-Industry 
revision of December 3. The words 
which have been deleted represent a 
purely editorial change.” 


went on, can be overcome “only through 
the early adoption by the hotel interests 
of the nation” of the following recom- 
mendations: 

“The first and most important and 
which may require legislative action is 
the enclosure of all openings between 
floors, including stairways, elevators, 
dumwaiters and pipe shafts, so that fire 
on one floor cannot extend to any other 
floor. The second is the use of corridor- 
type fire doors or heavy solid wooden 
doors to all rooms with no transoms. 

“There may be some buildings where 
total enclosure of vertical openings can- 
not be carried out. The installation of 
automatic sprinklers may prove satis- 
factory, and with modern fireproof build- 
ings, conditions would be improved even 
though only stairways, corridors and 
hallways were sprinklered. 

“The installation of fire escapes on 
the exterior of a building would not 
alone provide fire safety to the oc- 
cupants, as fire escapes would be avail- 
able only through the use of corridors, 
which were themselves a death trap. In 
this connection it should be noted that 
all authorities recognize that fire-safe 
interior stairways, enclosed throughout, 
are preferable to exterior fire escapes. 

Automatic Fire Alarm 

“The installation of an automatic fire 
alarm system, transmitting an alarm to 
the Fire Department, preferably through 
a central supervising company, should 
prove of value. Without this, there 
should be a_ well-established rule in 
hotels and apartment houses to notify 
immediately the Fire Department upon 
any indication of smoke or fire. 

“Suitable air-conditioning or installa- 
tion of room fans should be mandatory, 
if necessary to prevent the present 
practice of obtaining air circulation 
through doorways and open doors on 
stair enclosures.” 

If hotels:are going to be made safe 
Mr. Hutson added, “they’re going to 
have to spend a large sum of money.” 

The State Joint Legislative Committee 
on Housing and Multiple Dwellings is 
preparing additional fire protection laws 
to introduce at the next session of the 
legislature. 





Inland Marine 
(Continued from Page 1) 


fore. Companies today report that 
policyholders are coming voluntarily to 
their agents and brokers to increase 
their fire insurance to meet higher 
values; they are buying automobile in- 
surance readily and they are buying 
other broad cover policies far more will- 
ingly than heretofore. 

Transit insurance, jewelry covers and 
fur policies are producing more income 
this year than in 1945, reflecting wide 
sales and shipments as well as higher 
values per insurable article. Furriers’ 
and bailees’ customers are other lines 
showing gains. Many companies are try- 
ing to hold down their income from long 
haul truck cargo business until more 
improvements can be made in under- 
writing and rating those hazardous 
risks. Few major inland marine lines 
are showing any sharp cuts in income 
this year. 

Losses Are Higher 

Losses are tending to increase at a 
rate somewhat faster than the expansion 
in income and underwriters fear loss 
ratios, on the average, will be above 
those of 1945. For several years the 
profit margin on inland business has 
been steadily reduced but the business 
still remains profitable for the majority 
of companies. Fire and automobile in- 
surance are now yjelding underwriting 
losses, something which inland marine 
executives hope to avoid. 

Personal property floater experience 


Damage Suits Follow 

. Winecoff Hotel Fire 
SAFETY FAILURE IS CHARGED 
One Suit Names Several Defendants |... 


cluding Insurance Company Which 
Holds $170,000 Mortgage 








Several damage suits totaling $780,0\:\), 
one naming an insurance company as a 
defendant, were filed in Fulton, Ga, 
County Superior Court (Atlanta) Satur- 
day, the first legal aftermaths of tiie 


Winecoff Hotel holocaust which snuffed 
out 119 lives. O. B. Torbert of Thomias- 
ton, Ga., seeking $60,000 for the death 0 of 
his daughter, Sarah Virginia, 16, peii- 
tioned the court to appoint a receiver to 
administer the assets of the fire-gutted 
hotel. 

Torbert’s petition asked other persons 
seeking claims against the hotel to be- 
come parties to the action. The suit 
charged that the Arlington Corp., which 
bought the burned-out hotel four days 
after the blaze, was a creation of Mrs, 
Annie Lee Irwin, the hotel’s former 
owner, and ‘ ‘exists solely to hinder, de- 
fraud, and delay creditors and for the 
purpose of hiding assets... .” 

Relatives of forty-five persons killed 
or injured in the blaze have filed six- 
teen suits asking damages. 

Superior Judge Virlyn B. Moore signed 
an order temporarily enjoining the dis- 
posal of any of the hotel’s property 
pending a hearing January 10. 


Two Other Suits 


Mrs. C. C. Whitten and Mrs. E, R. 
Mauldin, daughters of Mrs. Laura Belle 
Miranda of Daytona Beach, Fla., an- 
other fire victim, filed suit for $50,000. 

In another suit, Mrs. Susan Justice 
asked $40,000 for the death of her daugh- 
ter, Irene Dolores Justice. The petition 
alleges failure to provide adequate safety 
devices and names as defendants Mrs. Ir- 
win, W. H. Irwin, Arthur F. Geele, Sr., 
Arthur F. Geele, Jr., R. E. O’Connell and 
the Winecoff Hotel Co. 

The Geeles and O’Connell were op- 
erating the hotel under lease from Mrs. 
Irwin at the time of the blaze. 

The Torbert suit, charging negligence 
on the part of the hotel, named as de- 
fendants Mrs. Irwin, the Arlington Corp., 
the Geeles, O’Connell, the Life & Cas- 
ualty Insurance (Co;, of Tennesse, which 
holds a $170,000 first loan on the prop- 
erty, the Winecoff Hotel Co., Inc., of 
Wilmington, Del. and the "Winecoff 
Hotel Company, a ‘partnership reportedly 
composed of Mrs. Irwin, the Geeles, and 
O’Connell. 

The newly-formed Arlington Corp. 
assumed ownership of the tragically 
emptied hotel last Wednesday. Transfer 
of the property for an estimated $570,- 
000 consideration from Mrs. Irwin to 
the corporation was contained in a deed 
filed in Fulton Superior Court. 

G. W. Creel and T. W. Fox were listed 
as incorporators of the firm. Creel said 
Mrs. Irwin was a stockholder in the new 
corporation. 

Meanwhile, the Atlanta Journal said 
other damage suits that may reach more 
than $1,000,000 were being prepared by 
attorneys for persons related to the dead 
in the disaster. Other observers esti- 
mated that damage st:its could amount to 
a possible $6,000,000. 





is unprofitable for many companies. The 
coverage is practically all risk and 
claims have come in with greater fre- 
quency than expected. A big factor 
also, in boosting loss experience is the 
high cost of repairs and replacement:. 
During these last twelve months costs 
have risen so sharply that adjustments 
for even the normal number of clain: 
take far more money than was expecte! 
And so throughout the entire inlan: 
marine field. Premium rates are pred 
cated upon an average number of clain's 
costing a predetermined amount pcr 
claim. But nearly every loss settleme: t 
today costs’ far more than was conten - 
plated when present rates were esta! - 
lished. 
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Safety Features of 


Large Liners, 


American and Foreign, are Analysed 


Analyses of safety features of United States and foreign passenger 
liners, together with recommendations for lessening fire hazards and those 
sociated with navigation of these large ships, have been prepared by James 
L. Bates and Ivan J. Wanless and were presented at the recent meeting in 
New York City of The Society of Naval Architects and Marine Engineers. 
Mr. Bates is director of the Technical Division, United States Maritime 
Commission at Washington, and Mr. Wanless is chief, Preliminary Design 
Division, of the same commission. Wide interest is being shown in insur- 
ance and shipping circles in the post-war safety features of high-valued ves- 
sels especially as many passenger-carrying ships are now either being con- 


structed or reconverted from war use. 


Assisting in the preparation of data for the article were Messrs. W. C. 
McKay, A. W. Wood, S. B. Furstenau, V. L. Russo and C. G. Kurz of 
the U. S. Maritime Commission, H. H. Dierkson of the Walter Kidde Co. 
and Gibbs & Cox, Inc., of New York City. 

In view of the importance of the observations and recommendations oi 
Messrs. Bates and Wanless, lengthy extracts from their paper are presented 


herewith: 


Large vessels for passenger carriage 
have interested designers and travelers 
now for many years. Their complexity 
and size have increased gradually until 
they have reached their present dimen- 
sions with their fabulous first cost and 
subsequent operating costs. However, 
many and serious disasters through the 
years have forced the adoption of a 
multitude of international and national 
regulations in the interest of safety of 
life and property. This trend is to in- 
crease the extent and the complexity 
of design, as well as cost. The end is 
not yet apparent. 

When at the close of World War II, 
detailed information regarding impor- 
tant ships of several nations had be- 
come available it appeared desirable to 
study them in comparative form, The 
results of these studies are believed 
sufficiently informative to be of. gen- 
eral as well as technical interest. More- 
over, it is felt that they not only 
justify the interpretations and_regula- 
tions adopted in this country but also 
go far toward disproving the assertion, 
made in the past, of being responsible 
for disproportionate increases in con- 
struction costs. 


U. S. and Foreign Liners Compared 


The foreign vessels to which refer- 
ence is to be made are: 

The German passenger ship Europa. 
The French passenger ship Nor- 
mandie. 

The Italian passenger ships Rex and 
Conte di Savoia. 

These are compared generally with 
the two American designed and built 
hips Manhattan and America as they 
vere at the time of their construction 
and with a projected vessel denoted 
erein as design DA. 

All these vessels fall roughly in the 
ame time period, viz., 1928 to 1940, 
vith the DA design presenting post- 
var American trends as interpreted by 
he Maritime Commission. 

One significant difference in practice 
; that in all three of the American ves- 
els circulating water for the main con- 
lenser is supplied from scoops, whereas 
ll of the European vessels use inde- 
endent pumps. The reason for the dif- 
erence in choice is not apparent. There 
ire sound arguments for both methods. 
From a safety standpoint there are 
several features to consider: pumping 
rrangements for fire and_ flooding, 
\rrangement of machinery to minimize 
‘looding damage and provision of emer- 
sency power for lighting, launching 
boats, etc. These features were all con- 
sidered on the European vessels and 





the provisions in all cases are adequate 
and in some respects superior to those 
furnished by or required of American 
vessels by regulations. 

The matter of machinery arrangement 
has long been a subject of argument 
between designers and operating per- 
sonnel. The post-war design DA is the 
only vessel which has machinery so 
arranged as to maintain operation un- 
der conditions of damage comparable to 
its criterion of subdivision. All of the 
foreign vessels have machinery segre- 
gated into numerous compartments, but 
an inspection will indicate that should 
damage occur to adjacent compartments 
containing items of main propelling 
machinery the vessel will be rendered 
inoperable. 

This feature is true also of the Wash- 
ington and America in that their main 
propelling units are contained within a 
single compartment. It is believed that 
this trend to segregation of main ma- 
chinery and the allied auxiliaries will be 
a feature of post-war design. It is only 
just to note that the foreign designs 
considered are quadruple-screw vessels, 
so that the problem of engine room 
segregation and isolation becomes more 


difficult, but the safety factors and 
other considerations involved would 
seem to dictate this trend in future 


large passenger vessel design. 
Pumping Capacity 


The pumping capacity of the foreign 
vessels can be noted as exceeding in 
general the requirements of present 
statutes. This is accomplished by using 
a larger size pump than normally is 
used in American practice and an over- 
all review indicates a general deficiency 
regarding submersible bilge pumps. 
There is some belief that in addition to 
the general pumping capacity provided 
directly to the principal auxiliary lines, 
the circulating pumps on foreign vessels 
are arranged to serve such emergency 
services as may be required. Should 
this be correct, they would exceed by a 
considerable amount any capacity we 
would be required to fit by existing 
requirements. 

In the question of fire service again 
we find the foreign vessels have more 
than adequate capacity, although the 
number of pumps is sometimes less than 
U. S. regulations would require. The 
exact determination is somewhat diffi- 
cult as the interconnection of the pump- 
ing systems has not been ascertained 
fully from the data available. It appears, 
however, that this extra pumping capac- 
ity, which might be reflected in the 
terms of fire prevention, probably was 





installed to alleviate the dangers of cer- 
tain constructional features regarding 
fireproofing, etc., which are discussed 
later in this paper. 

From a machinery operating stand- 
point it is apparent that the foreign 
vessels are well designed from the 
standpoint of efficiency in operation and 
provide for more than adequate emer- 
gency service, provided multiple dam- 
age to machinery compartments, as pre- 
viously discussed, does not occur. 


Structure 


In comparing the scantlings of ships 
built in the various countries we find 
that for those individual members of 
the structure which lend themselves to 
fairly direct engineering calculations, 
such as deck beams and girders, bulk- 
head stiffeners, pillars, framing, etc., 
substantial agreement exists. 

However, in the matter of longitudinal 
strength of the main hull girder for 
very large vessels, such as we are dis- 
cussing, there are many factors in- 
volved and therefore considerable room 
for differences of opinion. The result 
achieved is a product of the judgment 
of the designer and of the classification 
society involved. 

The usual practice of the American 
designer is to calculate the bending 
moments resulting from placing the ship 
on the standard wave in various loading 
conditions and then to develop the 
structure to withstand these moments 
with a maximum stress in the neighbor- 
hood of nine tons per square inch for 
ships of this size, although the criterion 
of stress proportionate to the cube root 
of the length is frequently accepted. 

The methods used by the American 
classification society involve an approx- 
imate bending moment formula which 
is usually in fair agreement with de- 
tailed calculations. It is believed that 
the principles used by foreign designers 
are generally similar but, since loading 
conditions and size of wave assumed are 


not always comparable, the results 
achieved can be quite different. 
The Europa 


Information obtained direct from Ger- 
man sources revealed some interesting 
facts about the history of the design 
of the Europa and her service record 
that would account partly for these 
surprising figures. There were three de- 
signs made for the ship—the original, 
a smaller ship of 23 knots speed and an 
intermediate design for a larger vessel 
of 27-knot service speed which was the 
final design. 

The original design contemplated a 
ship of about 23 knots and a length of 
about 820 feet. Thereafter, during the 
negotiation, the owners suggested a ves- 
sel of much higher speed (i.e., 27 knots) 
and therefore the original plans of the 
smaller vessel were expanded to include 
all of the original facilities and proper 
over-all dimensions as estimated for the 
27-knot ship. On account of pressure by 
the owner, this work had to be done 
in a limited time. The length arrived at 
for the intermediate design was about 
869 feet. On further study and investi- 
gation the builders decided that the 
ship would have to be increased further 
in length to 888 feet. It is understood 
that, when the length was changed, dis- 
placement was increased substantially. 
The builder had made the conventional 
longitudinal strength calculation for 
only one of the designs, the 869-foot 
intermediate ship. As the builders ex- 
pected to build the 869-foot ship, ma- 
terial had been ordered for this ship 
and such material was used in the 
larger vessel. 

After the vessel had been in service 
for about three years, serious cracks 
developed in the sheer strake in the 
midship region in’ way of airports. Some 
of these cracks extended the full width 
of the sheer strake. The repair con- 
sisted in veeing out the cracks and re- 
welding, and the addition of a sheer 
strake doubler in the region of the 
cracks. 

In the spring of 1939, five years later, 
the same type of cracks again developed 
in substantially the same _ locations. 
Some of the cracks extended the full 
width of the sheer strake, including the 














Since 1925 
INLAND and OCEAN MARINE 
AUTOMOBILE — FIRE 


Executive Offices: 
11 COMMERCE ST., NEWARK, N. J. 
Phone: Mitchell 2-7080 
New York City — 107 William Street 
Phone: WHitehall 3-5217 
BRANCHES 
Trenton, N. J. 
Asbury Park, WN. J. 
Atlantic City, N. J. 








Baltimore, Md. 
Philadelphia, Pa. 
Miami, Fia. 











doubler previously added, and then ex- 
tended on into the stringer plates. This 
time the midship portion of the sheer 


strake was removed together with the 
outside doubling applied in 1933 and 
also a short length of the promenade 
deck stringer where cracks had ap- 


peared. Corner plates in way of uptake 
openings also were cracked and required 
renewal. In replacing the cracked plates, 
heavier material was used and additionai 
doublers added to the sheer strake and 
stringers. Even after this second major 
failure the repairs made would be con- 
sidered inadequate as the deck doublers 
added extended only for a length of 
about 95 feet and the sheer strake 
doubler for about 196 feet. 

All of the foregoing evidence points 
to the conclusion that the vessel was 
structurally far below American stand- 
ards and was continued in the North 
Atlantic service, even after the weak- 
nesses became apparent, without taking 
sufficient remedial measures to insure 
her safety; the operators placed reli- 
ance on careful operation and seaman- 
ship. 


Subdivision 


Survival of a ship subject to damage 
involving flooding can be assured if ade- 
quate subdivision is provided in the de- 
sign and if adequate transverse stability 
is Maintained in operation. 

The responsibility for adequate sub- 
division of passenger vessels has been 
accepted by all leading maritime nations 
who have ratified the “International 
Convention for Promoting Safety of 
Life at Sea of 1929.” 

The International Convention places 
with each administration the responsi- 
bility for compliance with the standards 
and criteria set forth in the rules, thus 
insuring that subdivision of all passen- 
ger vessels shall be appraised under 
uniform criteria and equal requirements. 

The ships considered here comply 
with the requirements of the Interna- 
tional Convention except the Europa. 
This vessel was designed and built be- 
fore the promulgation of the convention 
and consequently was not required to 
comply with the 1929 rules. A study of 
subdivision for this vessel indicates that, 
had the rules been effective, compliance 
with the convention could have been 
obtained using the same number of 
major bulkheads but varying the spac- 
ing of these bulkheads slightly. The 
subdivision of this vessel is a_ typical 
example of complete subordination of 
compartmentation to space layouts pre- 
viously mentioned. 

The subject of subdivision and _ per- 
tinent standards and criteria have been 
elaborated upon further in this country; 
the preliminary recommendations re- 
sulting from these studies were in- 
cluded in Senate Report No. 184. As 
stated in the introduction to the re- 
port, the requirements set forth therein 
followed closely the convention of 1929 
but were purposely more stringent in 
order to obtain a greater degree of 
safety, which practice and experience 
dictated. 


(To Be Continued) 
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Everette Hunt Outlines 
State Fund Program 


TO BE GIVEN TO LEGISLATURE 


Secretary-Counsel wy N. Y. Fedcration 
Sent to Bed by Physician After 
Attending Annual Meeting 


Hunt, secretary and coun- 
Federation of New York, 
Gustave R. 


Everette H. 
sel, Insurance 
received the plaudits of 
Michelsen, 
man of the org 
and luncheon at the 


chair- 
anization, at the annual 
Commo- 


executive committee 


ineeting 


dore Hotel, N. Y., December 11. Soon 
after he returned to his home in AIl- 
bany, word was received that he had 


suddenly been taken ill and, upon advice 
would be confined to 


This news was 


of his phyhician, 
his bed for six weeks. 


received with much concern by Mr. 


and his fellow of- 
seemed 


friends 
ficers in the Federation. He 
in the best of health when in New York 
last week and planned on attending the 
annual meeting reception of the 
New York Board of Trade which was 
held Wednesday in this city. 

It was indicated in Mr. Hunt’s report, 
read at the Federation’s annual meeting, 
that plans have been made to submit 
to the forthcoming New York legislative 
session a four-point program for State 
Fund legislation in 1947, Two meetings 
have been held this fall, the first at- 
tended by representatives of the Feder- 
ation, the New York State local agents 
association and the Association of Casu- 
alty & Surety Executives. A second 
meeting, held November 14, also includ- 
ed representatives from the mutual 
agents’ association, the mutual casualty 
company association, all the metropoli- 
tan brokers associations and the insur- 
ance section of the New York Board of 
Trade. The legislation agreed upon to 
date is as follows: 


Hunt’s many 


and 


Premium Tax Requirement 


1. Amend sub-division 6 of section 
187 of the tax law and make premiums 
collected by the State Insurance Fund 
subject to the same premium tax as is 
imposed on premiums paid to private 
carriers. 

Amend the insurance law and work- 
men’s compensation law to make the 
State Insurance Fund subject to the 
rating provisions of the insurance law 
and permit both the State Fund and 
private carriers to charge adequate rates 
for extra hazardous risks. 

3. Repeal section 53 of the workmen’s 
compensation law which now grants re- 
lief from liability to employers insuring 
with the State Fund; or 

Provide that employers insured in an 
authorized stock or mutual company 
shall be relieved of liability to the same 
extent as now granted to employers in- 
sured in the State Fund. 

4. Amend new section 63 of the In- 
surance Law to authorize private car- 
riers to set up an assigned risk plan for 
compensation risks, similar to the an- 
signed risk plan for automobile risks. 

Free Enterprise Booklet 

Mr. Hunt also reported that a pam- 
phlet has been prepared entitled “The 
Free Enterprise System or Government 
in Business,” and descrfbed it as “A 
frank discussion of the New York State 
Insurance Fund in competition with free 
enterprise insurance companies.” He 
said further: 

“Copies of this pamphlet are being 
sent to each participating group com- 
prising the joint committee on State 


(Continued on Page 31) 
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Ashley Welcomes 
Club’s Past Presidents 


An ee CHRISTMAS PARTY 





460 Casualty and Surety Men Enjoy 
Holiday Gathering at Roosevelt; 
Bladen Elected President 
Charles S. Ashley, Maryland Casualty, 
in his role of club president, presided 
at the brief welcoming ceremony of 
Monday evening’s Christmas party of 
the Casualty & Surety Club of New 
York and took particular pride in intro- 
ducing some of the past presidents on 
the dias, a few of whom are now re- 
tired from the business. Mr. Ashley’s 
gracious recognition to these executives 
was viewed by many of the 460 diners 
as the highspot of the evening. Oldest 
in point of service among the past presi- 
dents who attended were Charles H. 
Holland, one time president of the In- 
dependence Indemnity, who is now active 
in Wall Street, and William B. Mann, 
retired superintendent of agents, Ocean 
Accident. Mr. Holland headed the club 

in 1919 and Mr. Mann in 1920. 

The banqueteers gave them a big hand, 
and were also glad to see the familiar 
faces on the dais of Alonzo Gore Oakley 
and William H. Estwick, who retired a 
few years ago from the United States 
F. & G.; and the following past presi- 
dents who are still active along William 


Street: M. L. Jenks, American Surety; 
Floyd N. Dull, Continental Casualty, 
James R. Garrett, National Casualty, 


John Robert English, Great American 
Indemnity; Wallace J. Falvey, Massa- 
chusetts Bonding: A. L. Carr, National 
Surety Corp., and Richard V. Goodwin, 
Fireman’s Fund Indemnity. Superin- 
tendent of Insurance Robert E. Dineen 
also attended. 


Tribute to Departed Members 


A solemn moment in the post-prandial 
proceedings came when President Ashley 
called for a silent standing tribute to 
these departed club members during 
1946; C. W. French, Seaboard Surety 
president; Elmer J. Hopper, New York 
agency head; James B. May, American 
Surety attorney; John A. Marden, plate 
glass bureau manager, National Bureau 
of Casualty & Surety Underwriters; 
Kenneth Spencer, president, Globe, Royal 
and Eagle Indemnity Cos., and Thos. 
Tice, cashier, Aetna Life Affiliated Cos., 
New York office. 


Election of Officers Held 


John Robert English, chairman of the 
nominating committee, reported on the 
1947 slate of officers and it was unani- 
mously acted upon. Ashby E. Bladen, 
Century Indemnity, was elected presi- 
dent of the club; Robert L. Greene, 
Employers’ Liability, the first vice presi- 
dent; G, W. Crist, Fidelity & Deposit, 
the second vice president, and Vincent 

Johnson, Century Indemnity, secre- 
tary-treasurer. The following were 
elected to the executive committee: Rob- 
ert H. Nicholls, Fidelity & Casualty; 
William Bernhard, General Accident; 
Franklin Vanderbilt, Indemnity Co. of 
North America; George W. McCagg. 
Eagle-Globe-Royal Indemnity Cos., and 
Harry F. Legg, Manufacturers Casualty. 

No speech making is a tradition with 
the club so Mr. Bladen took just enough 
time at the microphone to thank the 
members for the honor accorded him 
and to say: “It is a great thrill to follow 
in succession to the distinguished list 
of casualty-surety men who have been 
presidents of this club.” 

Well deserved recognition was given 
to Herbert J. Just, Maryland Casualty, 
secretary of the club, and W. H. Ullrich, 
Century Indemnity, for their diligent 


Dual Honors Accorded to 
Bladen by C. & S. Groups 


Dual honors came this week to Ashby 
FE. Bladen, secretary and manager in 
New York of the Century Indemnity, 
Standard Surety & Casualty and the 
Aetna Fire, when he was elected presi- 
dent of the Casualty & Surety Club of 





Bachrach 


ASHBY E. BLADEN 


New York and chairman of the Casualty 
Managers Association of New York. 

A well known figure in New York’s 
insurance district, Mr. Bladen was born 
July 2, 1898, at Alexandria, Va. He 
received an LL.B. degree at George 
Washington University in 1922. He 
practiced law at Washington, D. C., and 
in Virginia, specializing in bonds. In 
1924, he served as an attorney of the 
Aetna Fire Group, and in 1926, when 
the Century Indemnity started opera- 
tions he became associated with it. In 
1927, he was elected an assistant secre- 
tary. 

He remained at the Hartford office 
until 1942, when the late Joseph W. Rus- 
sell, vice president in charge of the 
New York department of the group, re- 
tired from active service, and Harold J. 
Kiefer, who had been a home office gen- 
eral agent and Mr. Blaven took over 
the office as heads, with Mr. Bladen in 
charge of casualty and surety opera- 
tions, 

At the annual meetings of the Cas- 
ualty & Surety Club of New York and 
of the Casualty Managers Association 
of New York in December, a year ago, 
Mr. Bladen, who had been a vice presi- 
dent of the former, was elected first vice 
president, and also was chosen vice 
chairman of the latter organization. 





Annual Press Party of 
C. & S. Ass’n Enjoyable 


Members of the working insurance 
press were the guests of the Associa- 
tion of Casualty & Surety Executives 
at its annual Christmas party which was 
held Tuesday afternoon, Dec. 17 at the 
Drug & Chemical Club, New York. Past 
presidents, the staff department heads 
and present officers of the association 
attended and, in an atmosphere of good 
fellowship, paid their respects t6 the 
press. A buffet supper was served in- 
stead of holding a luncheon as has been 
the custom in previous years. About 
75 attended. 





work in handling respectively the ar- 
rangements and entertainment details. 
The party broke up earlier than usual 
after enjoying a stage show. 
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N. Y. Casualty Mgrs. 
Hold Annual Meeting 

ELECT OFFICERS FOR NEW YEAR 

Extend Welcome to A. G. Oakley; Bid 


Farewell to M. L. Jenks Retiring; 
Discuss A-1 Auto Risks 


J 











Ashby E. Bladen, Century Indemnity’s 
secretary and manager of its New York 
office, was elected chairman of the Cas- 
ualty Managers Association of New 
York at its annual meeting Monday in 
the Drug & Chemical Club. Mr. Bladen 


succeeds Robert N. Nicholls, secretary, 
Fidelity & Casualty. 
Clarence A. Borst, vice president, 


United States Casualty, was elected vice 
chairman of the association, and his 
place on the executive committee was 
filled by Harry F. Legg, vice president 
of the Manufacturers’ Casualty. Philip 
P. Freud, vice president, Bankers Indem- 
nity, was reelected to that committee. 

The casualty managers gave a holiday 
welcome at this gathering to Alonzo 
Gore Oakley, retired vice president, 
United States F. & G., who during his 
active years was a constructive force in 
William Street casualty-surety affairs. 

Recognition was also given to M. L. 
Jenks, vice president, American Surety, 
who after forty years of service to his 
company, will retire from business on 
December 31. He is sixty-six years old 
and looks forward to well earned re- 
laxation and pleasure in his retirement 
days ahead. Another guest was Jolin 

O'Loughlin, now executive vice 
president of the Globe, Royal, Eagle In 
demnity Cos. in charge of metropolitan 
New York operations, who is a past 
chairman of the Casualty Managers As 
sociation, 

On the agenda for this meeting were 
new committee appointments for 1947 
and the changes made are as follows: 
To the contact committee: F. H. Char! 
ton, Glens Falls Indemnity, and Frank 
lin Vanderbilt, Indemnity Co. of North 
America; to the Casualty Committee o 
New York: Herbert F. Rascher, Ocea: 
Accident; A. F. Connolly, Massachusett 
Bonding, and’ William E. Ehrmanntraut 
American Surety. 

To the Central 
Joseph H. Norton, 


Bureau committee: 
resident vice presi 


dent, Continental Casualty, and Edwin 
J. Sutcliffe, manager, New York branch, 
Employers’ Liability. 

A discussion of problems in connec- 
tion with A-1 risks under the automobile 
classification plan featured the meeting. 
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Results of Study of Multiple Injury 
Accidents in Pa. by G. B. Elliott 


George B. Elliott, compensation actuary, Pennsylvania Insurance Department, re- 
cently completed a study of multiple injury accidents occurring under the Pennsylvania 
workmen’s compensation act, based on an anaylsis made by the state’s Compensation 
Rating and Inspection Bureau, and presented his findings to the Casualty Actuarial 
Society at its recent annual meeting in New York. His stated purpose was to furnish 
4 statistical approach to the problem of determining pure premiums for excess work- 
men’s compensation insurance. Mr. Elliott’s conclusion is that rates for excess work- 
men’s compensation on a per-accident basis, which are based on a percentage of the 
manual rate, are not calculated on a sound actuarial basis. The following gives a 


summary of his paper: 


Experience for the fifteen policy years, 
1928 to 1942, for insured risks other 
than coal mining, formed the basis for 
the study, and was supplemented by 
coal mining experience for the fifteen 
calendar years 1930 to 1944. For risks 
other than coal mining, the experience 
of “Large Risks” and “Small Risks” was 
tabulated separately. The term “Large 
Risks” is defined to include all risks 
having a premium of approximately 
$10,000 or more at manual rates; the 
term “Small Risks” is defined to in- 
clude all other risks with the exception 
of minimum premium risks. Pennsyl- 
vania manual rates are based on the ex- 
perience of the latter group. 

Separate tabulations were made be- 
cause both the Insurance Department 
and the rating bureau questioned the 
validity of the rate-making theory in 
use in some states, which expresses the 
rates for excess insurance contracts 1s- 
sued to self-insurers (usually very large 
risks) as a percentage of manual rates, 
which in Pennsylvania are developed 
from the experience of the smaller risks, 
and in other states from the experience 
of all risks, both large and small. 

The material presented in this paper 
was developed for losses in excess of 
$10,000 per accident under a relatively 
low scale of benefits. However, the 
method used is equally applicable to ex- 
perience under other benefit levels and 
with the same or higher retentions. 

The experience, including coal mining, 


of the fifteen years included in the 
study developed a_ payroll exposure 
(translated to 1946 wage levels) of 


$55,607,373,000, total incurred losses of 





FORUM HEARS WINSHIP PAPER 
Discusses Surety Co. Services; Kirsch- 
enbaum Will Conduct N. Y. 
Forum’s January Meeting 
Frank T. Winship of the U. S., Fidelity 
& Guaranty Co. and a member of the 
Insurance Forum of New York, pre- 
pared a paper which was read to the 
members of the forum at the meeting 
held December 11. The subject of the 
article was “Surety Company’s Service— 
a Benefit to Employe, the Employer and 
Community.” Mr. Winship pointed out 
that loss prevention surveys now made 
by surety companies, enhance the morale 
of employes and lessen temptation, mini- 
mize losses of employers and strengthen 
the management control and they also 
benefit the community by reducing the 
number of court cases, both criminal and 

civil. 

Walter L. Flynn, chairman of the 
forum, stated that loss prevention is a 
vital and timely subject now and that 
an experienced claim man is the one 
best qualified to supervise loss preven- 
tion because of his knowledge of the 
manner in which losses occur. 

Because of the holiday season the next 
meeting of the forum has been put 
ahead to January 29. Leon Kirschen- 
baum of the New Amsterdam Casualty 
Co. will preside at that meeting and will 
address the members on a subject to be 
announced later, 


PLANS TO ENTER MARYLAND 
Massachusetts Plate Glass Insurance 
Co. has filed papers for admission to 
the state of Maryland but has not as 
yet made a definite commitment for 
agency appointment. 








$235,815,200 (1946 basis), and excess 
losses over $10,000 per accident of $2,- 
118,340 (1946 basis). There were 2,546 
single accident cases involving cost in 
excess of $10,000, and 380 multiple injury 
cases involving injury to two or more 
persons. 
Multiple Injury Accidents 


All multiple injury accidents occurring 
during the fifteen year period were re- 
viewed, and were tabulated by manual 
classification and by type of accident. 
The cost of each case was computed 
and if it exceeded $10,000 the excess 
loss above that amount was entered in 
the tabulation. The excess cost for single 
cases of permanent total disability was 
added to that for the multiple injury 
cases in order to determine the total 
excess cost for each classification and 
industry group. Pure premiums were 
then calculated for excess losses and for 
total losses, and were tabulated, along 
with the ratios of excess losses to total 
losses, according to industry group. 

In view of the well-defined differences 
between “large” and “small” risks found 
in the study, it was the author’s con- 
clusion that rates for excess workmen’s 
compensation insurance on a_per-acci- 
dent basis, which are based on a per- 
centage of the manual rate, are not 
calculated on a sound actuarial basis. 





POLICIES ISSUED ON 
COMMERCIAL, MONTHLY, 
GROUP and WEEKLY PLAN 


\ 





“Insurance for the Masses" 
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Flatbush Boys’ Club Is 
Martin Lewis’ Pet Hobby 


For the past dozen years Martin W. 
Lewis, president of Towner Rating Bu- 
reau, Inc., has devoted most of his spare 
time to the Flatbush Boys’ Club of 
Brooklyn, of which he has been the 
first vice president since 1941. This 
club is doing such an outstanding job 
in character building and physical de- 
velopment that the New York World- 
Telegram in its November 22, 1946 edi- 
tion devoted a full page to its activities. 
Featured on this page was the swim- 
ming technique successfully used by 
Flatbush Boys’ Club instructors. De- 





It was his suggestion that the rate-mdk- 
ing procedure be given further study, 
and an effort made to develop a method 
which will produce rates based on the 
experience of risks which are similar 
to those to which the rates will be 
applied. 
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signed to give self-reliance in the water, 
the instruction starts with practice of 
swimming strokes on the gym floor. 

Mr. Lewis, who will forget about the 
surety. bond business (at least for a 
few minutes) to talk about his boys’ 
club, points with pride to good work 
being done. Graduates of the swim- 
ming course, for example, have learned 
the “little motions” so well that they’re 
college swimming stars now. Alexan- 
der Greendale, the instructor, was a 
famous swimmer and water polo player 
in the ’20’s and is now a noted play- 
wright. 

Mr. Lewis has been entrusted with 
the financial affairs of the Flatbush 
Boys’ Club for the past seven years. He 
is proud of the clubhouse, appraised at 


$300,000, which is now free and clear 
or mortgages. 
Engaging his attention now is the 


1947 campaign of the club to raise $40,- 
000 which will make possible a program 
of enlarged activities and projects. It 
is an ambitious program, but Mr. 
Lewis is certain the goal will be 
reached. 

Working closely with Mr. Lewis, who 
is finance committee chairman, is A. L. 
Carr, vice president, National Surety 
Corp., a member of the board of direc- 
tors, and William Cairns, also a board 
member, who runs a credit insurance 
agency for the London Guarantee & 
Accident. 





THOMAS P. WELCH DIES 
Thomas P. Welch, who retired a few 
months ago as general agent of the 
North American Accident Insurance Co. 
at Philadelphia, passed away recently at 
the age of 75. He had been with the 
company for fifteen years. 





State Fund Legislation 
(Continued from Page 30) 


Fund legislation, as well as to each 
member of the legislature at his home. 
Copies will also be sent to all agents in 
this state and will be delivered to the 
Brokers Associations for distribution by 
them to their members. At the meeting 
on November 14 Federation Vice Presi- 
dents Stott and Deisseroth discussed 
their conference at Albany during the 
summer regarding the program, and we 
are optimistic of its success this year.” 

In closing Mr. Hunt said: “It is un- 
derstood that a new bill to amend sec- 
tion 442-A of the penal law providing 
that a lender of money on _ personal 
property may not direct with whom the 
insurance be placed will be introduced 
early in the session and that if passed, 
it will very likely be approved. 

“I appreciate the generosity and help 
extended to me by all of the officers and 
members of the executive committee 
and I wish to express our appreciation 
to Senator Walter J. Mahoney and As- 
semblyman William H. MacKenzie, 
chairmen of the insurance committees, 
for the time they give us in permitting 
us to present our views on pending leg- 
islation.” 
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‘na esse Rental Host at 
Dinner to Lloyd’s Chief 


SIR EUSTACE oR. PULBROOK 


Expresses Gratitude to American Cos. 
for Their Faith in British Insurance 
Organizations During War 


Sir Eustace R. Pulbrook, chairman of 
Lloyd's of London, was tendered a spe- 
cial dinner when he visited Hartford sev- 

ral days ago by Jesse W. Randall, presi- 
dent of the Travelers. Sir Eustace took 
the occasion to express his own personal 
appreciation and the gratitude of the 
British insurance business for the faith 
which American insurance executives 
and their companies had exhibited during 
the war in the British organizations, The 
dinner was attended by top-rankjng 1n- 
executives of Hartford. 
second term as 

position he. has 


surance 
Now finishing his 

chairman of Lloyd’s, a 

held longer than anyone else in the hs- 

of that organization, Sir Eustace 

is making a vood will tour of the United 

His in Hartford was 


States appearance 
rranved through George B. Foster of 
\ontreal, a director of the Travelers in 
Canada. Mr. Foster accompanied Sir 
Kustace to Hartford from New York 
Citv and introduced him at the dinner. 


Mr. Randall welcomed Sir Eustace to 
Hartford and paid him tribute as one of 
he outstanding figures in the insurance 


orld. He credited him with many of 
the yvreat advances that Lloyd’s has 
made 
Knighted by the King 

In recounting Sir Eustace’s career, 
Mr. Foster noted that he had _ been 
knighted by the King for his outstand- 
ine services to the Empire. He said 
that the integrity and business acumen 


of Lloyd’s were typified in the chairman. 
\n informal discussion of the general 
international insurance situation  fol- 
lowed Sir Eustace’s tribute to the Amer- 
insurance business. 
at the dinner were the follow- 
ing: W McCain, president, Aetna 
Insurance Co.; Morgan B. Brainard, 
president and C. B. Morcom, vice presi- 
dent, Aetna Life; J. K. Hooker, vice 
president, the Automobile; Henry K. 
Carter, chairman, Caledonian; James L. 
Loomis, chairman and Peter M. Fraser, 
president, Connecticut Mutual Life; Paul 
Rutherford, president, Hartford Accident 


ican 
Present 
Ross 


& Indemnity; Charles S. Kremer, presi- 
dent, Hartford Fire; George G. Nichols, 
president, Guy Carpenter & Co., Inc.; 
Frank D. Layton, president and i. B. 
Collamore, executive vice president, Na- 

nal Fire; George C. Long, president, 
and Perrin C. Cothran, vice president, 
Phoenix Insurance Co.; Arthur M. Col- 
lens, president and Howard Goodwin, 
vice president, Phoenix Mutual Life; 
Frazar B. Wilde, president, Connecticut 


chairman, Es- 


L. J. Kempf, 


F. W. Cole, 


vice president, 


(seneral Life; 
mond Ewing, 


vice president, C. P. Jervey, vice presi- 
dent and J. Dovle DeWitt, assistant to 
the president, the Travelers Insurance 
Cos.; Gilbert Kingan, United States 
manager, the London & Lancashire; and 
W. W. Smith, vice president, London & 


Lancashire Indemnity Co. 


Policyholder Dividends of 


General Transportation 
General Transportation Casualty & 
Surety of New York, a stock company, 
has announced its current policyholders’ 
dividend as follows: On automobiles 
121%4%; garage liability 124%%; all other 
liability 20% and compensation 15%. 
The company also reports a substan- 
tial growth in volume of business for the 
year. 


N. A. FILES ; OWN RATES 


The Indemnity Insurance Co. of 
North America has made independent 
workmen’s compensation filings in the 
states of Connecticut, Florida and 


Kansas. In many other states, its filings 
are made by the National Council on 
Compensation Insurance. 


F. & D. ELECTS TWO 


Edwin Warfield, Jr. Goes on Executive 
Committee; B. H. Mercer Elected 
to the Board 


Edwin Warfield, Jr., son of the found- 
er of Fidelity & Deposit, the late Gov- 
Edwin Warfield of Maryland, has been 
elected to the executive committee of 
the company, and Beverly H. Mercer, 








Pach Bros., N. Y. 
BEVERLY H, MERCER 
named to 
the board of directors on Dec. 11. 


second vice president, was 

Mr. Warfield, who is president and 
director of the Daily Record Co. of 
Baltimore, has been a director of the 
F. & D. since September, 1913. He is 
also a director of the Arundel Corp. and 
the Arundel-Brooks Corp., also of Bal- 
timore. 

Mr. Mercer has been a member of the 
F. & D.’s home office organization since 
1911. From March, 1929, to October, 
1941, he served successively as manager 
and vice-president in charge of the ju- 
dicial department. He then was trans- 
ferred to F. & D. executive staff as an 
assistant to President Frank A. Bach, 
and at the same time was made a mem- 
ber of the underwriting committee. He 
was elected second vice president in 
February, 1944. 


Drewry’s Successor in 


Manufacturers Expected Soon 


W. Shepherd Drewry, vice president 
and general counsel of Manufacturers 
Casualty and Manufacturers Fire, has 
resigned effective Dec. 31, 1946, to re- 
sume the practice of law at Richmond, 
Va. His successor and other promo- 
tions within the Manufacturers organ- 
ization are expected to be announced 
soon, according to W. Stanley Kite, 
president of these companies. 

Mr. Drewry, native of Princess Anne 
County, Virginia, will become a member 
of the old established law firm of Wal- 
lerstein, Goode, Drewry & Adamson in 
Richmond. Before joining the Manu- 
facturers Cos. as general counsel in 
1943, he was prominent for twelve years 
in the legal profession in Virginia, and 
represented many leading insurance com- 
panies. 

With the Manufacturers he has com- 
pletely reorganized the claim depart- 
ment and directed its activity as well as 
serving as one of the senior officers in 
the management of these companies. 





GENERAL RE. DIVIDEND 


Directors of General Reinsurance 
Corp. declared a dividend of thirty cents 
a share on the capital stock of the com- 
pany, payable December 30, 1946, to 
stockholders of record December 20, 
1946 


N. Y. Safety Council 
Holds Annual Meeting 


RE-ELECT JONES PRESIDENT 





His Report Shows Auto Fatality Drop 
in N. Y. City of 1.4% for Ten Months 


Despite Nationwide Increase 





Life in New York is getting safer 
while the nationwide accident rate is go- 
ing up, Frank L. Jones, president of the 
Greater New York Safety Council, re- 


ported at the council’s recent annual 
meeting. 
Mr. Jones, former vice president of 


the Equitable Life was elected to his 
ninth term as council president. James 
Tanham, vice president, Texas Co., was 
elected chairman of the Safety Council's 
executive committee, succeeding Clifford 
E. Paige. Mr. Paige, president of the 
Brooklyn Union Gas Co., becomes one 
of the council vice presidents, Thirteen 
new members were elected to the coun- 
cil’s board of directors, which numbers 
forty-six. All other officers were re- 
elected for one year. 

In his annual report, Mr. Jones de- 
scribed New York City’s safety record 
so far this year as follows: 

“New York City’s accident fatalities 
from all causes for the first ten months 
of this year were 2,997 against 3,081 in 
the same period last year, a reduction of 
2.7% against a nationwide increase of 
5.0% during the first nine months. De- 
spite an increase throughout the country 
of 25% in automobile fatalities during 
the frst ten months this year, New York 
City showed as of November 30 a de- 
crease of 1.4%. 

Describing the increase in council ac- 
tivities during 1946, Mr. Jones reported 
that a full-time director of home safety 
had been added to the staff and a full- 
time position as traffic safety director 
had been approved by the board of 
directors. The council is now seeking a 
qualified man for the job. Mr. Jones 
reported that 985,000 home safety 
questionnaires had been distributed last 
month in the annual home safety inspec- 
tion conducted by the Council in coop- 
eration with the Police Department and 
the public and parochial schools. He 
said that this year the inspection had 
been extended to Jewish sectarian schools 
and to the adult education classes of 
the Board of Education. 


Inter-Plant Accident Reduction Contest 


Mr. Jones reported that the 1946 inter- 
plant accident reduction contest had 487 
plants participating, an increase of 34.9% 
over last year; the commercial vehicle 
contest, with 348 fleets entered, had 
23.8% greater participation than last 
year; and the safety course for super- 
visors and foremen was attended by 
more than 600 employes of 150 business 
and industrial concerns, an_ all-time 
record, 

The annual report stated that 10,000 
copies had been distributed through the 
school system of the treatise “Safety 
Education in the Schools,” containing 
findings and recommendations resulting 
from a joint project financed by the 

Safety Council, the American Museum’ 
of Safety, and the New York University 
Center for Safety Education, in coop- 
eration with the Board of Education. 
Instructional material for safety courses 
in the elementary and junior high 
schools, also based on the survey, is 
now being printed, the report stated. A 
further study, which will result in 
material for the senior high schools, is 
expected to be completed next June 30, 
Mr. Jones said. 


New Board Members 


The new members of the council’s 
board of directors are E. M. Douglas, 
vice president, International Business 
Machines Corporation; J. M. Fitzgerald, 
vice chairman, Eastern Railroads Presi- 
dents Conference: Clifford J. Fletcher, 
New York State Comrhissioner of Motor 
Vehicles; Charles M. Greene, vice presi- 
dent and general manager, Sperry Gyro- 
scope Co.; Harold Hall, business man- 


ager, The New York Times; Walter CG. 
Legge, president, Walter G. Legge Co.; 
Col. Charles E. Martin, Deputy Com- 
missioner, New York City Board of 
Transportation ; Stanley de J. Osborne, 
vice president, Eastern Airlines, Inc; 
William G. Palmer, vice president ani 
director, J. Walter Thompson Co; 
Theodore E. Tolson, Jr., managing di- 
rector, The Bristol Corp.; Howard P. 
Wall, regional sales manager, Americar 
Optical Co.; Dr. Israel Weinstein, Ney 
York City Health Commissioner; ani 
L. Holland Whitney, M. D., director of 
employes health and safety, American 
Home Products Corp. 

The following were reelected as Coun- 
cil vice presidents: Dr. Donald B. Arm- 
strong, second vice president, Metropoli- 
tan Life; Howard Coonley, a director of 
the Walworth Company; and David C. 
Fenner, vice president of International 
Motor Truck Corp. 

J. Edward Johnson, vice president, 
Central Hanover Bank & Trust Co., 
was reelected Council treasurer. Re- 
elected as secretary was Cyril Ainsworth, 
assistant secretary of the American 
Standards Association. Thomas J. Wat- 
son, president, International Business 
Machines Corp., was reelected chairman 
of the Council’s board of sponsors. 





T. T. Morris Correction 


In The Eastern Underwriter last week 
the statement was made that T. T. 
Morris of Liverpool, casualty manager 
of Royal-Liverpool Group, had helped 
draft the new Workmen’s Compensation 
tariff for Indiana some years ago. The 
correct locale is India. 





FALVEY REELECTED PRESIDENT 





Heads American Museum of Safety of 
Which J. H. Harvey Is Sec.-Treas.; 
1947 Projects Discussed 

Wallace J. Falvey, executive vice 
president, Massachusetts Bonding, was 
reelected president of the American Mu- 
seum of Safety at its annual meeting, 
December 12, in New York. New trus- 
tees elected at this meeting include Po- 
lice Commissioner Arthur W. Wallan- 
der, A. M. Hill, president, National As- 
sociation of Motor Bus Operators, and 
W. A. Irvin, a director of U. S. Steel 
Corp. Julien H. Harvey, managing di- 
rector, National Conservation Bureau, 
was reelected secretary-treasurer. 

Frank L. Jones, an insurance execu- 
tive of long standing, who is president 
of Greater New York Safety Council, 
reported at this meeting as a director 
on several projects. Specifically, he said 
that data had been assembled on ground 
safety in aviation during the last several 
months and was now being put into form 
for publication as survey findings. The 
Museum is also sponsoring the research 
project, through the award of fellow- 
ships, in cooperation with. the New 
York University Center for Safety Edu- 
cation. 





Four on Pacific Coast 


Win CPCU Designation 


The Pacific Chapter of The Society 
of Chartered Property & Casualty Un- 
derwriters recently awarded the pro- 
derwriters recently awarded the pro- 
to four successful candidates: Bart 
Brown, insurance broker, T. Parker 
Lowe, vice president of the Anchor 
Casualty Co., Charles McMillan, special 
agent, Victor Montgomery general agen- 
cy, all of Los Angeles, and E. W. New- 
ton of Seattle, Washington. 

The diplomas were awarded by Walter 
Bennett, CPCU, national director of the 
Society. Robert McWilliams, CPCU, pre- 
sided. Members of the Los Angeles 
Insurance Forum and _ representatives 
of the entire insurance fraternity of the 
city were present. The principal speaker 
was Walter .C. Gorey, Pacific Coast 
manager of Geyer & Co., Inc. His sub- 
ject was “The Present. Position and 
Outlook for Insurance Stocks.” 
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Bagdad-On-Subway: Al: You look 
very much like my wife, all but the mus- 
tache. Hal: But, I have no mustache. 
Al: That’s right, but my wife has. 

* * x 

Someone writes in to say that Joe 
Lock is a locksmith in Philadelphia. Im- 
wine our surprise, upon walking along 
Nassau Street, New York, when we saw 
that A. Organist runs a barber shop near 
Spruce Street, and we thought he was a 
musician right along. 

* * * 

John (New Amsterdam Casualty) 
Scheuing reports that after two portions 
of fudge cake and two portions of fruit 
cake, he found he had a stomach cake. 
(Take your time; we'll explain next 
week). as 


Street Seen. (The department devoted 
to telling who was seen around William 
Street, New York, among the higher 
uppers). Arthur W. (Fidelity Mutual) 
Sullivan breezing merrily along with 
that rate-book hip-bulge. Robert W. 
(Union Central) Whiteacre doing a sell- 
ing job on a street corner, believe it aw 
nuts. Sam A. (McDaniel & Company) 
Mehorter, who walked for about a block 
with us on Maiden Lane, and said hello 
to more people per front foot than any 
chap we have observed in years. James 
A (president, Guardian Life) McLain, 
lunching at his favorite restaurant a few 
blocks south of his office. Percy A. 
(Manhattan Life) Peyser, giving the an- 
swer to someone who was “asking Pey- 

” 

Sef. ‘ r * 

Quoted from “Mistuh Robinson’s col- 
umn” in “Rough Notes,” as poetry in 
prose: “I hate the guys who criticize 
and minimize the other guys whose en- 
terprise has made them rise above the 
guys who criticize.” 

e £ % 

Pardon us if we wax serious for a 
moment, but we are getting a bit fed up 
with the current practice among cas- 
ualty companies, of mailing out bulle- 
tins to brokers when policy changes or 
new rates or new rulings are announced. 
Each company sends out its own an- 
nouncement. A broker who doesn’t get 
twenty or thirty of these at one_fell 
swoop, just isn’t on the proper mailing 
lists. If you figure what a waste of 
time is involved simply in the folding, 
sealing and stamping of the material, not 
to mention the cost of printing the stuff 
—and multiply that by the number. of 
companies whose bulletins you receive, 
you arrive at but one conclusion. If all 
this stuff were laid end to end, it would 
certainly give the street cleaners a ter- 
rific amount of work. (P. S. We move, 
Mr, Chairman, that in future one an- 
nouncement be sent out by all companies 
or by the National Bureau of Casualty 
& Surety Underwriting and thus save 
the additional wear and tear on insur- 
ance waste baskets). 

x ok x 


Don J. (Washington National of Chi- 
cago) Wellenkamp, who writes the 
bright “Back Chat” for his company’s 
monthly magazine, tells the story of the 
excited chap on vacation who sent a 
postcard to his best girl saying: “Scen- 
ery is here, wish you were beautiful.” 

* * * 

Speaking of Don, he’s a guy after our 
own heart. He doesn’t seem to under- 
stand why it is that when stocks go 
down “the pontifices of the financial 
pages,” as he calls ’em, refer to the 
large volume of sales, and why when 
stock values rise, they refer to the rush 
of buying. He adds: “Whether the mar- 
ket goes up or down the buyers must be 
buying from someone else who is selling 
and vice versa.” He asks for an ex- 
planation, 

* * * 

Well. Don, knowing nothing about it 
at all, we feel well qualified to answer. 
We have many friends in Wall Street 





which doesn’t add to our knowledge. 
And to top it off, every time we have 
bought any stock—and that goes back 
twenty years—we have always lost. 
Anyway, the answer is just this. If 
you sell at a loss, someone else makes a 
profit. If you sell and make a profit, 
someone else is headed for a loss. That 
may not make sense to people like you, 
Don, but it is the only answer on tap 
right now. 
* * ok 

We recently credited a pat bit of 
nonsense to Artie (dontmentionmycom- 
pany) See of Tulsa, Okla. The pub- 
licity has gone to his head, for he has 
sent us three (count ’em) gags which 
must have been printed on asbestos— 
and should never have been sent through 
the mails, anyway. We can’t even clean 
the things up. Then he sent us another 
which read: “If six cats eat six rats in 
six minutes, how many cats v ill it teke 
to eat 96 rats in 96 minutes.” The an- 
swer was pasted down on a piece of 
paper which could not be separated. 
Possibly, Artie 


(dontmentionmycom- 





pany) See will send us the answer! We 
wonder, 


* * * 


Then there’s the story of the lady who 
bought a can opener and said: “Well, 
I must hurry home and get my dinner 
opened.” 

* * x 

Beauty Department: Wife: “My hus- 
band talked in his sleep last night.” 
Office Girl: “Well, what does that make 
me?” Wife: “That makes you his ex- 
stenographer.” 

‘ * x 

And speaking of Beauty. who was it 
once said: “Beauty is a very handy 
thing to have, especially for a woman 
who ain’t handsome.” 

* + 2 

In 1743, Poor Richard said: 
ance hath he doubly sure, 
God is kept secure.” 

—MERVIN L. LANE 


NEW ADJUSTERS’ ASSN. 

G. B. Elliott has been elected first 
president of the new Nova Scotia In- 
surance Adjusters’ Association. Vice 
president is L. B. Stevenson, secretary- 
treasurer M. D. Fitzgerald, and on 
the executive committee are H. C. Lewis 
and J. C. Harris. Offices will be in 
Halifax. 


“Assur- 
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Garage liability . . 
All other liability. . . . . 
Compensation. .... . 





Wickham Ass’t Counsel 
For Standard Accident 


William A. Wickham is the newly 
appointed assistant counsel for the 
Standard Accident and other companies 
in the Standard of Detroit Group. In 
this capacity he will continue to serve 
under Judge Paul E, Laymon, vice presi- 
dent and general counsel of Standard 
Accident, on whose staff he has been 
serving as attorney. 

Mr. Wickman, a graduate of the De- 
troit College of Law, began his in- 
Surance career with the Employers’ 
Liability in its Detroit office. He came 
to the Standard in 1937 and in 1941] was 
Promoted to the post of attorney in 
the legal department under the com- 
pany’s general counsel. 

He enlisted in the U. S. Coast Guard 
as apprentice seaman in 1942, became a 
boatswain’s mate, Ist class, in 1942 and 
was discharged the same years to ac- 
cept an. appointment as ensign in the 
U S. Coast Guard Reserve. Promoted 
to lieutenant (s.g.), he served in the 
Southwest Pacific, India and Ceylon. He 
had considerable legal experience while 
serving in the Coast Guard. At Columbo, 
Ceylon, he was officer-in-charge of the 
Merchant Marine Hearing Unit. 












a TO 
S 
TET Y HOLDER 


GENERAL TRANSPORTATION 
CASUALTY & SURETY COMPANY 


A STOCK COMPANY 


Policyholders’ Dividends Current Rates: 


Automobile. .. . 


Economy ... Safety... Service 


Home Office 





1790 BROADWAY, NEW YORK 19, N. Y. 








Branch Offices 





Newark 


Raymond Commerce Bldg., 1180 Raymond Blvd. 


Newark 2, N. J. 



















. 12'2% 
. 122% 
. 20% 
. 15% 









































Philadelphia 
Public Ledger Building 
Philadelphia 6, Pa. 
























































December 20, 1946 








W. J. THOMPSON HONORED 
Clobe Indemnity V. P. Guest of Casualty 
Underwriters Forum of N. Y.; 

H. F. Legg Toastmaster 

William J. Thompson, vice president, 
(lobe Indemnity in charge of its metro- 
politan New York office, was in the spot- 
light Wednesday evening as the guest 
of honor at the tenth annual Christmas 





Greystone-Stoller Corp. 
THOMPSON 


WILLIAM J. 


party of the Casualty Underwriters 
Forum of New York. The gathering, 
well attended by both underwriters and 
executives from company offices along 
William Street, was marked by an at- 
mosphere of good fellowship and_holi- 
day spirit. Business cares were torgot- 
ten 

Harry F. Legg, vice 
Manufacturers Casualty, 
form as. toastmaster. 
called to the fact that the Casualty 
Forum, whose activities were tempo- 
rarily suspended during _ War, is now 
staging a revival. It will again function 
ane new officers and camangabit com- 
mitteemen as an active factor in improv- 
ing underwriting procedure and practices 
in the casualty insurance field. 

\s one of the founders of the organi- 
vation, “Bill” Thompson deservedly was 
paid tribute by many friends and a 
mirers during the a \ proteg 
of the late Thomas J. Gr rahame, vice 
president, Globe Indemnity, he has given 
many years of useful service to the cas- 
ualty-surety bustness and to his com- 
pany Among the high offices he has 
occupied, Mr Thompson isa past presi- 
dent of the ¢ ‘asualty & Surety Club of 
New York and past chairman of the 
Casualty Managers Association of New 
York. And he is slated to head the 
Surety Managers Association of New 
York next year. 

Prior to the Christmas party the Cas- 
ualty Forum held its annual business 
meeting and election of officers for 1947. 


president of 
was in his best 
Attention was 


Capital and Surplus Raised 
By New England Casualty 


The New England Casualty of the 
Sprinefieid Groun of Insurance Com- 
panies, Springfield, Mass., because of 
its rapidly growing volume of business, 
has increased its cash capital from $750.- 
000 to $1,000,000 and added $1,250,000 
to its surplus by the issuance of 25,000 
new shares at $60 per share. This action 
was approved by the stockholders at 
their recent meeting. 

The New England Casualty was_ in- 
corporated under the laws of Massa- 
chusetts and licensed December 18, 1939, 
with capital and surplus of $750,000 each 


AETNA C. & S. DIVIDENDS 
The Aetna Casualty’ & Surety is pay 
ing a dividend of 62! cents a share plus 
an extra dividend of fifty cents a share 
on January 2, 1947, to stockholders of 

record December 11. 


Mr. Agent, 


take a bow! 











“The business of insurance in the United States 
has much of which it justly can be proud. It has 
done constructive work in the prevention of 
hazards, but it has done more than this. It has 
brought to the attention of individuals and of 
organizations the fact that hazards exist and 
that their impact can be cushioned by insurance. 
Through you, the agents of the companies, the 
gospel of insurance has been preached up and 
down and across the United States. It may be 
said to the credit of the agents that there are 
few in the United States to whom the benefits of 
insurance have not been made available.” 

From “Insurance Faces the Crossroads,” 

an address by Manuel M. Gorman, 


Special Assistant to the Attorney General 
of the United States 





























American communities enjoy the 
best insurance service and protec- 
tion through the efficient operation 


of the American Agency System. 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, President 


"No Business Direct” 


CHOATE LEAVES N. Y. POST 





Vice President, American-Associated 
Cos., to Be Resident Vice Presi- 
dent at Hartford Branch 

Raymond S. Choate, vice president «/ 
the American-Associated Insurance Cos, 
announced this week that he is retirine 
from his executive post at the Ne 
York branch office and will, after the 





Blank & Stoller 
CHOATE 


RAYMOND S. 


first of the year, assume the position of 
resident vice president at the companies’ 
Hartford branch. 

In explaining his request to be re- 
lieved of New York executive duties, 
Mr. Choate referred to his enforced 
absence from his office during several 
months of this year for reasons of 
health. While his recovery has been 
complete, he deems it inadvisable to 
continue the more extensive duties of the 
New York executive position. 

Mr. Choate organized the New York 
branch of, the American Automobile in 
1928, when the company first entered 
the state. He was elected vice president 
of American Auto in 1937 and became 
vice president of the Associated Insur- 
ance Cos. when the American-Associated 
Group was formed in 1943, 


HEYER RETIRING FROM DUTY 








Leaves as Vice President of Casualty 
Cos. in Loyalty Group After 
Long Term of Service 
James C. Heyer will retire as vice 
president of the Metropolitan and Com- 
mercial Casualty Cos., of the Loyalty 
Group, as of January 1, after having 
been with the organization since 19235. 
He is considered an authority on acci- 
dent and health insurance, in which he 
has specialized almost since he entered 

the insurance business in 1906. 

Mr. Heyer was born and educated at 
Hartford. His first insurance experi- 
ence was with the Scottish Union & Na- 
tional and Standard Fire Insurance Co. 
of Hartford, from 1906 to 1916, when he 
joined the Aetna Life Insurance Co., 
for which he was accident and health 
superintendent first at Albany, N. Y., 
and then at Newark. 

Mr. Heyer joined the Un‘ted States 
Fidelity & Guaranty Co. in 1922 an man- 
ager of its accident and health depart- 
ment in metropolitan New York and 
northern New Jersey territory. In 1925 
he became Newark branch manager of 
the Metropolitan Casualty. In 1926 he 
was elected vice president of the Met- 
ropolitan Casualty and in 1930, vice 
president of the Commercial Casualty. 

When the two companies were ac- 
quired by the Loyalty Group, Mr. Heye: 
continued to serve as vice president of 
both the companies. His activities have 
been widened to include both accident 
and health and casualty and surety in- 
surance, and he is a well-known figure 
in the business. On his retirement, he 


expects to divide him time between New 
Jersey and Florida. 
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Voluntary Pre-Payment 
Plans of Medical Care 


ADDRESS OF T. V. McDAVITT 
Sees Imperative Need for Responsible 
Insurance Companies to Enter 
This Field 





Voluntary pre-payment medical care 
plans were discussed by T. V. Mc- 
Davitt of the American Medical Asso- 
ciation at the Insurance Law Section, 
\merican Bar Association, during its 
recent annual meeting. ; 

By far the majority of existing medi- 
cal service plans are operated by special 
non-profit corporations. A few, notably 
in Washington, Oregon and the state 
medical society plan in Ohio, are oper- 
ated by special insurance companies 
formed under the applicable insurance 
codes of the states in question. Even 
in such states, however, the operations 
in effect are non-profit in character, 
since the stock is held solely by mem- 
bers of the medical profession in trust 
for specified purposes. 


Discusses Insurance Companies 


“The operations of such non-profit 
corporations need not preempt the field, 
as there is an imperative need for re- 
sponsible insurance companies to enter 
the field also,” said Mr. McDavitt. 
“Certainly, the insurance companies can 
be assured of the wholehearted support 
of the local medical profession in the 
states in which they will operate. In 
some states the future pattern definitely 
indicates that the underwriting will be 
done by commercial carriers in accord- 
ance with an over-all plan agreed on 
between the medical society and the 
participating underwriters. Such an 
agreement has been made in Wisconsin 
between the state medical society and 
some twenty-six insurance carriers, and 
recent developments indicate that that 
ultimately will be the sole device used 
in the state for the medical service plan. 
To date an estimated 50,000 benefici- 
aries are covered under these arrange- 
ments in Wisconsin. The State Medical 
Society of Illinois has entered into a 
somewhat similar agreement with one 
carrier, but it is hoped that ultimately 
more carriers will participate in the 
underwriting. So far, no contracts have 
been written. Plans in the process of 
formation in Minnesota, Connecticut, 
Arkansas and Tennessee may utilize 
commercial carriers exclusively.” 


What Plans Provide 


_ Much detail could be given concern- 
ing the coverage of these plans and a 
general statement with respect to all of 
them is difficult to frame adequately. As 
a rule, however, the plans provide a 
combination of service and cash indem- 
nity, providing complete payment di- 
rectly to the physician for general sur- 
gical and obstetrical services and lim- 
ited diagnostic x-ray and anesthesia for 
a contract holder and his dependents up 
to a certain income limit—varying in 
amount according to the plan, but gen- 
crally from $2,000 to $3,000. The par- 
licipating physicians agree with respect 
to patients in the indicated income 
category to accept payment from the 
plan as payment in full for their serv- 
ices. With respect to a contract holder 
\ith an income in excess of the upper 
limit the amount paid by the plan is 
to apply on the total bill charged by 
the physician. Again, it is difficult to 
State the monthly premium charged— 
some plans are as low as 60 cents per 
month for a subscriber and $1.65 per 
month for a family. As an average, 
lowever, the monthly premium would 
seem to be about 80 cents for a sub- 
scriber and $2 for a family. A few of 
the plans also provide a medical rider 
for a limited amount of so-called medi- 


GALA A. & H. CHRISTMAS PARTY 


New York Club’s Dinner Attended by 
275 Including Burglary Men; Casey 
Arrangements Chairman 

Members of the Accident & Health 
Club of New York together with their 
invited guests, the burglary and plate 
glass underwriters along William Street, 
who recently revived their organization, 
enjoyed a gala Christmas celebration De- 
cember 10 at the Henry Hudson Hotel, 
New York. A total of 275 attended and 
honor guests included Charles S. Ashley, 
Maryland Casualty, who attended as 
president of the Casualty & Surety Club 
of New York, and Herbert Siddons, 
Service Review, Inc., who is president of 
the Newark Association of A. & H. Un- 
derwriters. They were introduced by 
Frank T. Curran, Loyalty Group, retiring 
president of the club. 

After a delicious turkey dinner the 
crowd was entertained by a_ two-hour 
stage show consisting of seven acts. In 
addition a surprise rendition of “Old 
Man River” was given by Richard W. 
Fairbanks, general agent, United States 
Life, who also demonstrated his skill as 
an accordion player. 

William F. Casey, production manager, 
A, & H. lines, Accident & Casualty, did 
an outstanding job as arrangements 
chairman, assisted by Kenneth Thomp- 
son, Century Indemnity, and William 
O’Donnell, United States F. & G. Un- 
fortunately Mr. Casey had to take a field 
trip to Minnesota and could not attend 
the party but he wired from Minne- 
apolis his best wishes for a successful 
evening. Mr. Casey spent ten days with 
the newly-appointed state agents of Ac- 
cident & Casualty in Minnesota—G. D. 
Van Wagenen Co., and traveled the 
state in company of Wallace G. Drawert, 
casualty-surety manager of that agency. 








cal coverage—that is for medical serv- 
ices for hospital illnesses. This gen- 
erally adds about 10 cents to the monthly 
premium for a subscriber and about 
$1 for a family. 

On the whole, the plans contemplate 
only surgical, obstetrical and related 
services which may be referred to as 
common catastrophic occurrences. 

The speaker continued: “The great 
problem of a complete medical coverage 
still awaits solution and its solution is 
complicated by two factors: (1) The 
apparent unwillingness of the average 
American to pay the premium that 
would seem to be indicated for a com- 
plete coverage, which from incomplete 
studies would seem to be from $80 to 
$100 annually per family; and (2) por- 
tions of medical care, on analysis, may 
not be insurable hazards, due to the 
presence of the element of control on 
the part of the insured. Surgical bene- 
fits and even maternity benefits may be 
properly regarded as benefits that ac- 
crue on the happening of an insurable 
contingency. General medical care may 
or may not be so categorized. Possibly, 








It’s Profitable and Easy to Sell 


Many fieldmen are finding it PROFITABLE to 
sell our new, liberal individual and Family Group 
Inquire today. 


EMPIRE STATE MUTUAL LIFE 
INSURANCE COMPANY 


JAMESTOWN, N. Y. 
NEW YORK OFFICE: 60 East 42nd Street 
P. E. Tumblety, First Vice-President 
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DR. ROREM’S NEW DUTIES 





Blue Cross Director Since 1937 To Be 
Executive Director of Hospital Coun- 
cil of Phila., Starting First of Year 
Dr. C. Rufus Rorem, organizer and 

since 1937 director of the Blue Cross 

Commission of the American Hospi- 

tal Association, national coordinating 

agency for the Blue Cross Plans of the 

United States and Canada, will assume 

other duties the first of the year, de- 

voting only part of his time to Blue 

Cross activities. 

Dr. Rorem will become executive di- 
rector of the recently formed Hospital 
Council of Philadelphia on January 1, 
1947. A certified public accountant and 
doctor of philosophy, he has been iden- 
tified with studies in the fields of medi- 
cal economics and public health since 
1629. One time assistant dean of the 
school of business at University of 
Chicago, he is the author of a univer- 
sity textbook on accounting and was 
chairman of the committee which, in 
1935, established a uniform system of 
accounting for hospitals. 

Dr. Rorem is well known to A. & H. 
insurance company executives having 
been a speaker at their conventions and 
in consultation with A. & H. interests 
on numerous occasions. 





BLUE CROSS RATES RISE 


Hospitalization insurance rates for ap- 
proximately 750,000 members of Group 
Hospital Service, Inc. (Blue Cross Plan) 
in St. Louis and other sections of Mis- 
souri and in southern Ill'nois were 
increased 25 to 75 cents a month ef- 
fective on December 1. The increase 
in rates is the first made in Missouri 
and southern Illinois since the plan was 
started in 1936. and is the result of 
higher charges being made for hospital 
service. 


it may be so regarded if some deductible 
features, or variants thereof, are in- 
volved so that the occurrence of the 
contingency insured against is put out 
of the personal control of the insured. 
In any event, the problem, while hard 
to meet, cannot and will not be laid 
to one side. The medical profession and 
the insurance companies must solve it. 
Some plans, as already indicated, are 
already experimenting on medical cover- 
age and assuredly the experiments will 
expand.” 

















Personal Property Floater 
Policy Now Available 


TO BETTER SERVE OUR AGENTS AND INSUREDS 
WE ANNOUNCE THE PERSONAL 
PROPERTY FLOATER 
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ARTHUR L. J. SMITH DIES 
Former Head of Spectator Co. Passes 
Away at 86; Was Vigorous and 
Colorful Personality 

Arthur L. J. 
head of the insurance 
publishers, and long kiuown as an able 
and vigorous publications executive, died 
December 16 in the Methodist Hospital] 
of Brooklyn after a brief illness. He 
\.as 86 years old and resided at the 
Montauk Club in Brooklyn. He leaves 
a sister, Mrs. Charles M. Phinny of 
Brooklyn. A son, Loughton T. Smith, 
who was in insurance many years, ded 
some time ago, 

Born in Charleston, S. C. Mr. Smith 
attended school in Astoria, N. Y.. and 
at age 17 became a court reporter for 
the old New York World. In 1879 he 
began a fifty-year association here with 
the Spectator Company, publishers of 
isurance publications. He did various 
types of work for the firm and, in 1888, 
purchased a proprietary interest in it, 
becoming business manager and editor 
of The Spectator, a trade journal it 
published and which has been succeeded 
by two trade journals, one devoted to 
life insurance and the other to fire in- 
surance. He was president of the com- 
pany from 1908 to 1929. 

In addition to publishing The Spec- 
tator, the company also published forty 
annuals each year for use as texts, 
Statistical guides and sales aids by in- 
surance companies and agents. It also 
maintained the-Spectator Library and 
Insurance Service. In 1929 he sold his 
controlling interest to the United Busi- 
ness Publishers, of which he was for a 
trme a director and which was later 
reorganized into the present Chilton 
Company. 


Smith, for many 
Spectator Co., 


years 


George E. Sharpe, Winnipeg, presi- 
dent of Sharpe’s Ltd., has been ap- 
pointed policyholders’ director of the 
Monarch Life, Winnipeg. 


Ashley Heads Ins. Section 
New York Board of Trade 


Charles S. Ashley, resident vice presi- 
dent, Maryland Casualty, was elected 
chairman of the Insurance Section, New 
York Board of Trade. Inc., at its annual 
meeting December 18 in the Drug & 
Chemical Club. He succeeds G. W. 
Crist, Jr., Fidelity & Deposit vice presi- 
dent. Floyd N. Dull, Continental Casu 
alty vice president, is the newly elected 
vice chairman, and Mortimer E. Sprague, 
vice president of the Home of New 
York, was designated as the representa- 
tive on the directorate, succeeding H. 
W. Schaefer, New York City agency 
head. G. A. Buckingham was reelected 
secretary-treasurer. 

The following were newly elected to 
the executive committee: John P, Cof- 
fay, Ir.. American Automobile, succeed- 
ing Ray S. Choate, same company; Mr. 
Crist, retiring president; Robert H. 
Nicholls, Fidelity & Casualty; Walter 
D. Owens, U. S. Casualty; Dean M. 
Parker. Travelers; George H. Reaney, 
U. S. Guarantee; J. R. Rooney, Indem- 
nity of N. A; W. Schaefer; W. J. 
Thompson, Globe Indemnity, and Thos. 
Watters, Ir., attorney. 

Arthur Snyder, A, M. Best & Co., was 
chairman of the nominating committee. 
Following the annual meeting a recep- 
tion was held for members and guests. 
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Says Contract Agents 
Oust Judicial Control 


HERON ADDRESSES ATTORNEYS 





Declares Government Representatives 
Have Authority to Determine Dis- 
putes Over Contracts 


Speaking on the subject, “Government 
Contracts—the Ousting of Judicial Con- 
trol by Contracting Agencies,” Alexan- 
der H. Heron, Hinton & Heron, legal 
firm of Washington, D. C., addressed 
the round table on fidelity and surety 
insurance law at the meeting of the 
Section on Insurance Law of the Amer- 
held recently in 





ican Bar Association, 
Atlantic City. 

“The principal volume of construction 
of all kinds in the United States has 
been carried on for the last decade by 
the Federal there is 
no assurance that any immediate change 


Government and 


is likely in this regard,” he said. 

“Under the requirements of the Miller 
Act,” said Mr. Heron, “all construction 
contracts are required to be secured as 
to performance by a bond with good 
and sufficient surety and the surety 1s 
liable under the terms of its bond for 
the contractor’s default. 


Bond Terms Broad 


“The terms of the bond are so broad 
that, as a practical matter, the measure 
of its liability is to be found in the 
contract,” he said. “Not only is this 
true, but under the contract provisions, 
the contracting agencies have reserve 
to themselves the power to make sub- 
stantially all of the determinations as 
to the extent of the contractor’s liabil- 
ity, and consequently that of the surety. 
These provisions have been sustained 
in the courts so that now the almost 
exclusive forum for the determination 
of practically all of the controversies 
between Government agencies and con- 
tractors under Government contracts is 
in the agency which made the contract. 

“Provisions which authorize determi- 
nation by the architect of a wide variety 
of questions or the determination by 
engineers and surveyors of measure- 
ments and quantities are of common 
usage in construction contracts,” he 
said. “They have had the support of 
judicial interpretation and enforcement 
for a long time past. Similarly, the au- 
thority of arbitrators which is some- 
what broader, has been established as 
well as limited by judicial decision, es- 
pecially with respect to its encroach- 
ment on the functions of the courts. 
From this origin come those provisions 
in Government contracts which author- 
ize determination of disputes by the 
Government officers designated in the 
contract.” 

The provision under which a_repre- 
sentative of the Government was given 
power to make conclusive determination 
of disputes arising under a Government 
contract by the contracting agency 
seems to have made its first appearance 
in a judicial form in Kihlberg’s case, 
97 U. S. 398 in 1878, Mr. Heron said. 
Kihlberg had a contract with the War 
Department for carrying stores and 
supplies in the Indian territory, the 
contract providing that payment was to 
be made on the basis of weight and of 
distance and that the distance should 
be ascertained and fixed by the Chief 
Quartermaster of the District of New 
Mexico. Kihlberg instituted a suit chal- 
lenging the correctness of the Chief 
Ouartermaster’s determination but the 
decision was upheld by the court that 
in the absence of fraud or gross mis- 
take, the distances fixed by the Chief 
Quartermaster must stand. 


Describes Many Decisions 


A number of decisions stemming from 
this original decision were described by 
Mr. Heron. One of them, where the de- 
cision was clearly one of fact and law 
together, represents “a definite invasion 
of the notion that courts alone could 


J. P. Gibson N. Y. Chairman 
Beloit College 1947 Drive 


Joseph P. Gibson, Jr., vice president 
ang general manager, Excess Insurance 
Co. of America, who was graduated 
from Beloit College of Beloit, Wis., in 
1917, has accepted the chairmanship of 
the Alumni section, New York area, in 
this college’s development fund cam- 
paign to raise $3,400,000. Beloit, which 
is celebrating its centennial, has set its 
goal for $1,500,000 of the total in the 
months immediately ahead. Mr. Gib- 
son’s area includes New York, Connecti- 
cut and New Jersey—one of the most 
important in the country. 


Set April 9-10 as Dates for 


Society’s 1947 Examinations 


Casualty Actuarial Society will hold 
its annual examinations on April 9-10, 
1947, and application blanks for this 
purpose may be obtained from Richard 
Fondiller, secretary-treasurer of the so- 
ciety. 

Associates of the society who desire 
to take associateship part V and the 
fellowship examinations must so specify 
in a letter to Mr. Fondiller, accompanied 
by the examination fee, which must be 
received prior to January 15, 1947. The 
examinations can generally be held in 
the city where the candidate resides. 





determine disputes of law,” he declared. 
Another decision involved the building 
of a jetty (Ripley v. United States) 
which had provided that the Govern- 
ment’s engineer should determine when 
the mound had become sufficiently con- 
solidated for stone to be placed over it. 
The contractor brought suit for the re- 
covery of damages occasioned by the 
failure of the Government engineer to 
permit the placing of the stone. In this 
case the court held that the United 
States was liable for damages since the 
Court of Claims had found as a fact 
that the refusal to permit placing of the 
stone was a gross error and an act of 
bad faith. 

“However,” he continued, “as to the 
other actions of the Government engi- 
neer, no such findine was made. They 


were sustained bv the court with the 
statement that the contract did not 
contemplate that the opinion of the 


court should be substituted for that of 
the engineer, and that in the absence 
of fraud or gross mistake implying 
fraud, the decision of the engineer on 
all these matters was, under the terms 
of the contract, conclusive.” 

On the matter of the exclusive char- 
acter of the apneal procedure provided 
in the contract. Mr. Heron said: 

“With the exnansion of the doctrine 
which restricted the decision of dis- 
putes to the administrative officer desic- 
nated in the contract, came also the 
further requirement that contractor ex- 
haust the right of review set up in 
the contract before recourse to the 
courts, if, indeed, any ground of relief 
could be shown for applying to the 
latter.” 

Contract Governs Disputes 

The standard form of Government 
contract as now used contains about 
five articles governing disputes between 
the contractor and the Government, said 
Mr. Heron, the “disputes article” pro- 
vidine that except where otherwise 
specified, all disputes concerning ques- 
tions of facts arising under the contract 
should be decided by the contracting 
agent, subject to written appeal by the 
contractor within thirty davs to the 
head of the Department. and that the 
decision of the latter should be final 
and conclusive on the parties. 

“This provision is so broad that it 
undoubtedly includes every possible 
controversy of fact which might arise 
between the parties,” he said. He cited 
one case in which the Supreme Court 
commented that its decisions had not 
explicitly drawn anv distinction between 
cases involving decisions of fact, mixed 
law and fact and purelv legal questions. 
“This result,” he said, “should be taken 
as a warning that provisions authorizing 
the contracting agency to determine 
both questions of law and fact may be 
valid. 

“An anomaly found in this field is 
the fact that the officer executing the 
contract on behalf of the United States, 
the contracting officer, is not neces- 
sarily an engineer or an architect. Tn 
the case of Treasury contracts for con- 
struction. the contracting officer was 
usually the Assistant Secretary of the 
Treasury. In other cases he might he 
the head of the department or the chief 
of an office division. It is doubtful that 
the fact of the contracting officer not 
being an engineer or architect would 
be ground for objection to the validity 
of his decision. 

‘Tt is also doubtful that the failure of 


the contracting officer, or the head of 
the department, to have first-hand per- 
sonal knowledge of the disputes could 
be the basis of any objection by the 
contractor.” 

Presents His Conclusions 

Mr. Heron reviewed a number of 
other decisions and presented the fol- 
lowing conclusion: 

“These decisions here reviewed have 
established beyond any question the au- 
thority of the Government’s representa- 
tive to determine between the Govern- 
ment and the contractor all disputes of 
fact and possibly disputes of law as 
well, certainly to the extent of deter- 
mining whether an adjustment is equi- 
table. No review of the contracting 
officer’s decision exists except that of 
the head of the Department involved 
and his decision is final unless it is so 
grossly erroneous or negligent as to im- 
ply bad faith or unless it is in fact 
fraudulent. As a consequence, the con- 
tracting agencies have almost entirely 
ousted the power of the courts to re- 
view their conduct of contract matters 
and what remedy or restraint is at- 
tained in this field must come from 
legislative supervision.” 

The following are digests of three addi- 
tional addresses given at the insurance 
section meeting, American Bar Associaticn, 
during its recent annual meeting. 


Whitfield on Jury Trends 

Allen Whitfield of Des Moines, in his 
paper, said that inflationary factors to- 
day are reflected in increased auto ver- 
dicts and damages which are being 
approved by the courts. Furthermore, he 
believes it is now apparent that juries 
may be permitted greater leeway in 
valuing the intangible elements prop- 
crly a part of the measure of damages 
such as pain and suffering, disfigure- 
ment, scars, etc As to probable future 
trends he said: 

“The precedents found in the decided 
cases of the twenty years preceding 
1941 will operate to slow down the trend 
toward increased verdicts. It is possible 
that a sharp change in the economic 
picture resulting in a deflationary con- 
dition will occur before many of the 
present jury verdicts become matters of 
issue in courts of appeal. If a deflation 
should occur, it is reasonable to suppose 
that the standards for excessive verdicts 
which have been established through 
the years will not be departed from 
too greatly in the final decisions of the 
appellate courts.” 

Detweiler on Pulmonary Tuberculosis 


In his paper on “Pulmonary Tubercu- 
losis as an Occupational Disease or Ac- 
cidental Injury” G. H. Detweiler, Phil- 
adelphia, recommended that attorneys 
handling such cases should insist on 
examination by an expert, with a report 
from him on the possible relationship 
of the disease to the accident, either 
as an aggravating factor or as lighting 
up a theretofore latent condition. He 
further urged that working conditions be 
carefully studied to determine whether 
they were such as to aggravate or to 
cause tuberculosis. 

“This is especially true,” said Mr. 
Detweiler, “in cases where men have 
fallen into cold water and thereafter 
have been exposed to the weather for 
a time, and in ,cases where there is 
alleged to have been an inhalation of 
fumes. In cases of alleged inhalation of 
fumes or irritants, the duration of the 





F. & D. SALES MEETING 


St. Louis Producers Told About 3-p 
Policy by Tom Ternan, Jr. of Prodic. 
tion Staff; Manager Doenges Presid<; 
Tom Ternan, Jr., of Syracuse, N. Y. 
temporarily attached to the Fidelity & 
Deposits’ production department es a 


sales specialist on its comprehensive 3-D 
policy, was the principal speaker at 
St. Louis sales meeting recently. 

Mr. Ternan explained the merits of 
the policy and the rating methods used, 
He told of the many sales ideas that 
have been utilized successfully in other 
cities to sell this coverage in adequate 
amounts. 

Fred H. Doenges, St. Louis manger 
for the F. & D., presided at the meeting, 
which included a luncheon for those in 
attendance. 


NAME BRICK AT LOS ANGELES 


The Surety Underwriters Association 
of Southern California at Los Angeles 
have elected these officers: president— 
O. D. Brick, bonding superintendent of 
the United States Fidelity & Guaranty 
Co.; vice president—W. J. McKinnon, 
manager, Great American Indemnity 
Co.; secretary-treasurer—Robert Hecht, 
assistant manager, Fidelity & Deposit 
Co. of Maryland. 

The subcommittee to study the con- 
tract bond question, along with the Los 
Angeles clause and the rates, made its 
unofficial report, showing that a tenta- 
tive accord has been reached with 
banking institutions and that its formal 
report would be presented at the De- 
cember meeting by the full committee. 











exposure, the intensity of the fumes, 
and the effect upon other’ employes 
should be weighed. Disabilities of the 
men during the prior few years should 
be determined, and their causes learned. 
It is astounding how many men, and 
their families, either ‘forget’ or conceal 
such earlier conditions. Physicians, when 
they learn the conditions, are often re- 
lieved of any uncertainty about causal 
factors.” 

Mr. Detweiler said his observations 
are based on an experience going back 
to the adoption of the workmen’s com- 
pensation act in Pennsylvania in 1915. 


W. L. Shumate’s Analysis 


William L. Shumate, New York, based 
his paper upon the provisions of com- 
prehensive public liability policies as 
currently issued by the companies which 
are members of the National Bureau of 
C. & S. Underwriters and the American 
Mutual Alliance. He gave a_ helpful 
analysis of their main coverage fea- 
tures, noting particularly those features 
which are new or which differ from the 
older policies. 

Among the points stressed by Mr. 
Shumate in his summary were the 
following: 

“The policies are comprehensive in 
comparison to the older policies in the 
sense that they afford coverage for 2 
greater number of hazards and also, to 
some extent, in that they give broader, 
more complete coverage of the hazards 
embraced. 

“The automatic coverage which they 
afford is valuable, particularly to in- 
sureds engaged in far-flung operations 
in that it removes the danger of being 
uninsured with respect to new or (if 
ferent operations undertaken during the 
policy period. 

“Comprehensive liability insurance 
must not, however, be mistaken for all 
risk liability insurance. It is apparent 
from an analysis of the policies that 
loss falling outside the scope of the 
coverage might be sustained. Such 2 
possibility is dependent, in large degree, 
upon the nature of the insured’s opera- 
tions. We believe it can fairly be «aid 
that the insurance is adequate to meet 
the needs of all but a small minority 
of insureds. 

“The policies are constantly being re- 
vised and it is reasonable to assume 
that if any real need for broader cover 
age exists, ways will be devised to sup- 


ply it.” 
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and Casualty, Travelers, United States 


December 20, 1946 








Calif. LagsinComp. _ 
Benefits’ Liberality 


DISCLOSED IN REPORT TO GOV. 





State Industrial Relations Director 
Quotes Fondiller Findings in 10-Year 
Comparative Study 





in what may be the forerunner of 
proposals in the 1947 California Legisla- 
ture for liberalization of the state’s 
\orkmen’s compensation law, Director 
Paul Scharrenberg of the State Depart- 
ment of Industrial Relations has sub- 
mitted to Gov. Earl Warren a report 
disclosing that California, once one of 
the nation’s leaders in workmen’s com- 
peusation insurance legislation, now is 
ficured no better than twenty-eighth in 
liberality of benefits to injured workmen. 

“In California we pride ourselves on be- 
ing in the forefront with respect to pro- 
cressive legislation,” Mr, Scharrenberg 
said. “We once had the right to claim 
that our workmen’s compensation law 
was one of the best in the nation. In 
some respects it still is: The coverage 
is broad. Medical treatment is unlim- 
ited. The maximum weekly compensa- 
tion payment is high, f 

“However, comparative studies of com- 
pensation benefits given under the law 
of the various other states of the Union 
show that California has ceased to be a 


leader.” 
Quotes Fondiller 


Richard Fondiller, consulting actuary 
of New York and secretary-treasurer of 
the Casualty Actuarial Society, was 
quoted by Mr. Scharrenberg as having 
reached this conclusion after a ten-year 
comparison (1936 to 1946) of increases in 
liberality of benefit provisions and re- 
ductions in rates of compensation insur- 
ance, 

Mr. Scharrenberg’s report included the 
following comment by Mr. Fondiller: 

“Increases in benefits have not kept 
pace with changes in wages or in the 
cost of living. No consistent program 
has been followed to amend compensa- 
tion acts in an orderly, reasonable and 
logical manner, to fit either the needs 
of workers or the ability of industry to 
pay the costs. 

“In the last ten years, in the face of 
much social progress along many lines, 
with the exception of a few states, work- 
men’s compensation § benefits have 
steadily lost ground. 

“Instead of an integrated program, 
enabling benefit provisions to be _ in- 
creased without increasing the level of 
insurance rates, reductions in the rates 
for insurance have been made.” 

In Mr. Scharrenberg’s opinion the 
death benefit provision is one feature of 
the program which, perhaps, more than 
any other gives California a lowered 
rank among the states. “In this respect,” 
he pointed out, “thirty-two other juris- 
dictions are more liberal than Califor- 
nia, 

Lauding the California system in 
other respects, however, he cited three 
cases where permanently injured indus- 
trial workmen have recieved benefit pay- 
ments for more than twenty years each. 





Virgina Rating Bureau 
Holds Annual Meeting 


_The Workmen’s Compensation Inspec- 
tion Rating Bureau of Virginia held its 
annual meeting recently, reelecting E. 
‘. Cadmus manager and naming the 
‘ollowing companies members of the 
soverning committee: Aetna Casualty 
and Surety, Travelers, Maryland Casu- 
alty, American Mutual, Liberty Mutual 
and Lumbermens Mutual. Mr. Cadmus 
was also reelected manager of the Vir- 
‘inia Auto Rate Administrative Bureau 
at its annual meeting and L. O. Wren, 
'T, was renamed assistant manager. 
‘hese companies were named members 

the governing committee of the 


bureau: Aetna Casualty and Surety, 


‘merican Fidelity and Casualty, Fidelity 
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F. & G,, Liberty Mutual and Lumber- 
mens Mutual. 

Mr. Cadmus and Mr. Wren were re- 
elected manager and assistant manager 
respectively of the Virginia Automobile 
Assigned Risk Plan at its annual meet- 
ing. The following companies were 
reelected members of its yoverning com- 
mittee: Travelers, representing National 
Bureau of Casualty and Surety Under- 
writers; Lumbermens Mutual Casualty, 
representing Mutual Casualty Insurance 
Rating Bureau; Indemnity of North 
America, representing non-affiliated stock 
insurers; Virginia Auto Mutual, repre- 
senting non-affiliated non-stock insurers. 


LaFayette Locke Assistant 
To Harold K. Philips 


LaFayette Locke, former newspaper- 
man and magazine editor, has joined the 
information and publications division of 
the Association of Casualty & Surety 
Executives, 60 John Street, New York, 
and will act as assistant to the division 
director, Harold K. Philips. He will 
have charge of press and radio publicity. 

Mr. Locke served as managing editor 
of the Australian and Philippine editions 
of Yank Magazine during the war and 
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was awarded the Army’s Commendation 
Medal for his work. Prior to joining the 
staff of Yank, he served in Army Air 
Force Intelligence in Australia and New 
Guinea. 

A writer and cartoonist, Mr. Locke 
has been a sports editor and an oil 
writer in Texas and for a time edited 
Digest and Review Magazine in New 
York City. He attended University of 
Arkansas, where he edited the 1939 year- 
book and was an associate editor and 
columnist for the university newspaper. 
His articles and cartoons have recently 
appeared in several national magazines 
and newspapers. 





























FIDELITY & GUARANTY FIRE CORP., BALTIMORE 
FIDELITY INSURANCE CO. OF CANADA, TORONTO 


Consult your insurance agent or broker ae as you would your doctor or lawyer 


USESG. 
FIFTIETH 





1 89 6 The needs of Ameri- 


can business for corporate suretyship led to 
the formation of United States Fidelity and 
Guaranty Company. 


Today 


safeguard business and the individual by 
writing practically all forms of fidelity and 


surety bonds and casualty insurance policies. 


U.S. F. & G. 


UNITED STATES FIDELITY & GUARANTY CO. 
HOME OFFICE: BALTIMORE 3, MD. 
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General Brokers Elect 
George Sullivan Pres. 


SUCCEEDS S. NICOLL SCHWARTZ 





Previously Held This Post for Eight 
Years; All Other Officers and Com- 
mitteemen Reelected 
The General Brokers’ Association of 
Metropolitan District, Inc., New York, 
at its annual meeting Wednesday, De- 
cember 18, elected George F. Sullivan 
as president and reelected all other offi- 
cers and executive committeemen of 
the organization. Mr. Sullivan, who pre- 
viously held the presidency for eight 
consecutive terms, was the unanimous 
choice of the membership to hold this 
office in 1947. S. Nicoll Schwartz, whom 
he succeeds, goes on the executive com- 

mittee. 

Associated with President Sullivan 
during the coming year are the follow- 
ing reelected officers: First vice presi- 
dent, Andrew H. Boardman; second vice 
president, Samuel Oberman; third vice 
president, Louis Escher; fourth vice 
president, Robert M. Ferguson; secre- 
tary, Leonard Jacobs, and _ treasurer, 
Abraham Prusoff. Nathan Greenbaum, 
perennial chairman of the executive 
committee, continues in this capacity. 
His committeemen besides Mr. Schwartz 
include Mr. Jacobs, Frederick I. Ettlin- 
ger, Jack A. Fink, John Frederick Nubel, 
Paul Simon and Joseph Wank. 

G. F. Sullivan’s Activities 


George F. Sullivan, who returns to the 
presidency of the General Brokers As- 
sociation of the Metropolitan District, 
Inc., N. Y., after two years’ “sabbatical 
leave,” during which time §S. Nicoll 
Schwartz served in the office, had al- 
ready served for eight years. One of 
his major undertakings in the busi- 
ness seven years ago was in the found- 
ing ‘of the Broker Associations Joint 
Council, of which he was first president 
and continues a leading spirit. It is com- 
posed of five of the brokers’ associa- 
tions of Greater New York. The council 
has just approved, in principle, the All- 
Industry rate making bills. 

In addition to his long term of serv- 
ice with the General Brokers Associa- 
tion of Metropolitan District, he is a 
member of the Insurance Brokers Asso- 
ciation of New York, the National As- 
sociation of Insurance Brokers, Insur- 
ance Federation of the State of New 
York and the American Legion. 

Mr. Sullivan celebrated his thirty-fifth 








THREE OCEAN MEN PROMOTED 
Forster and Munsell penn Managers 
at Chicago; Smith Succeeds For- 
mer at Newark 

The Ocean Accident & Guarantee 
Corp. and Columbia Casualty Co. an- 
nounce the following appointments : 

Thomas W. Forster is named assistant 
manager of the central department, Chi- 
cago. In the organization for more than 
ten years, Mr. Forster has been for the 
past five years resident manager of the 
Newark, N. J. office. Included in the 
duties of his new position in Chicago 
will be supervision of the agency depart- 
ment. 

Robert F. Munsell, becomes assistant 
manager in charge of the bonding de- 
partment, central department, Chicago. 
Mr. Munsell came to the organization in 
1927 as assistant superintendent of the 
bonding department. Later he became 
superintendent of the department, which 
position he has held to date. 

John F. Smith, Jr., is appointed resi- 
dent manager of the Newark office. Mr. 
Smith who succeeds Mr. Forster, has 
served in the head office and for the 


past five years has been special agent in 
the Newark office territory. 





GEORGE F. SULLIVAN 


anniversary in the insurance brokerage 
field on February 1 of this year. He 
began his insurance career with Marsh 
& McLennan, joined the Taylor, Alte- 
mus & Sullivan, Inc., New York broker- 
age firm, as secretary, and established 
his own business, George F. Sullivan 
Co., in May, 1943. 
Other Major Activities 


Mr. Sullivan participated in the re- 
vision of the Insurance Code of New 
York, serving on thegcommittee. He 
was also in large part responsible for 
gaining for individual brokers, participa- 
tion in the insurance coverage for the 
New York World’s Faig, in place of the 
master policy plan whit had first been 
contemplated. 

Taking early initiative in the organi- 
zation of the War Damage Corporation, 
Mr. Sullivan helped in persuading Jesse 
Jones, chairman of WDC and Secretary 
of Commerce, to agree that brokers and 
agents might sign applications for WDC 
policies, where agreeable to the as- 
sured, 

Mr. Sullivan’s work in affairs of the 
American Legion has been widespread. 
He has held every office in the Rich- 
mond Post No. 212 from adjutant to 
post commander. He has attended every 
meeting of the American Legion since 
1937. He has been county commissioner 
from Queens County as a member of the 
state legislative committee, as a mem- 
ber of the state unemployment commit- 
tee of the Legion, second district chair- 
man, and resolutions committee chair- 
man and secretary for Queens County. 
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Brokers Joint Council Endorses the 


All-Industry 


The Broker Associations Joint Coun- 
cil, composed of five delegates each from 
the General Brokers’, Brooklyn Brokers, 
Independent Brokers, Queens Brokers 
and Agents and the Bronx Insurance 
Brokers associations, took an important 
step at a special meeting December 16 
when a resolution was passed endorsing 
the principle = the All-Industry model 
rating bills. Each of the five member 
associations of the Joint Council will act 
individually on this resolution. 

Of particular interest is what action 
will be taken by the Brooklyn Insurance 
Brokers Association which is also affili- 
ated with the National Association of 
Insurance Brokers. Thomas J. Clark, 
president of this group and legislative 
chairman in the Joint Council, said on 
Tuesday that vote of the membership 
would be taken at the January meeting, 
and he did not wish to state its position 
at this time. However, the fact that 
every recommendation made by the 
Joint Council in the past seven years 
has been acted favorably upon by the 
brokers’ associations, points to general 
acceptance of this resolution. 

Mortimer L. Nathanson, chairman of 
the Joint Council, who is a delegate from 
Prooklyn Brokers, and Leonard Jacobs, 
secretary, who holds a similar post. with 
the General Brokers Association, signed 
the resolution which read as follows: 


The Resolution 


“Whereas Congress by enacting Pub- 
lic Law 15 has given the industry of in- 
surance a moratorium to enable the vari- 
ous states of the Union to enact regu- 
latory legislation for the industry, and 

“Whereas a committee representing all 
figments of the industry of insurance has 
after long and careful deliberation pre- 
pared model rating bills commonly 
known as the All-Industry bills, and 

“Whereas these model rating bills ful- 
fill the directives contained in Public 
Law 15, and 

“Whereas it is generally conceded that 
present New York law presents adequate 
regulatory legislation as contemplated in 
Public Law 15, and 

“Whereas we believe that if adequate 
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Bills in Principle 


regulatory legislation is not univers: xj 
enacted by the states that Federal leg 
lation will inevitably result, and 

“Whereas we are unanimously in fa- 
vor of regulation of insurance by the 
several states, now therefore be it re- 
solved that 

“We record ourselves in favor of the 
principle enunciated in the model rating 
bills known as the All- Industry bills.” 

Present at this week’s meeting of the 
Brokers Joint Council, in an advisory 
capacity, were Samuel R. Feller, former 
First Deputy Insurance Superintendent 
of New York, who represents the Gen- 
eral Brokers as counsel and Fred Flato\ 
of MacPeak, Flatow and Abrams, coun- 
sel of the Brooklyn Brokers Association. 


Mrs. Rose Has High Mark 
With Maryland Casualty 


Mrs. William J. Rose of Burlington, 
Vt., the first woman to attend the Mary- 
land Casualty Co.’s Insurance School, set 
a high mark for 
future co-eds by 
achieving a grade 
of 98.5% for all 
casualty and 
bonding subjects, 
second highest 
mark in the class 
which was. grad- 
uated on Decem- 
ber 12. Her ac- 
complishment was 
especially notable 
because she had 
no previous in- 
surance experi- 
ence, 

Mrs, Rose plans 
to take charge of 
the inside work of her husband’s agency, 
the William J. Rose Co. of Burlington. 
She says that her training in the Mary- 
land Insurance School will enable her 
to supervise policy writing and all ofiice 
details, leaving her husband free to 
spend his time in production. 

Mr. Rose organized his agency about 
one year ago. 


W. B. Joyce’s Birthday 


William B. Joyce, one of the few re- 
maining pioneers in the surety field who 
now heads an insurance brokerage cvm- 
pany at 115 Broadway, will celebrate 
his 80th birthday on December 28. \Ir. 
Joyce has given more than fifty yé rs’ 
service to corporate suretyship and for 
many years served as president and t/ie" 
chairman of National Surety. 








Mrs. William J. Rose 








PRINTS N. E. TRAFFIC REPORT 


Texts of the recommendations ‘or 
improvement of street and_ highway 
facilities which were presented at ‘he 
Third New England Traffic Enginee: ing 
Conference have been published in 4 
64-page booklet by the National Conser- 
vation Bureau, accident prevention di- 
vision of the Association of Casualty & 
Surety Executives, it is announced by 
Henry K. Evans, traffic engineer for ihe 
association. 
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FINANCIAL STATEMENTS DECEMBER 31, 1945 
VALUATIONS ON BASIS APPROVED BY NATIONAL ASSOCIATION OF INSURANCE COMMISSIONERS 


Companies Capital 


Firemen's Insurance Company of Newark, N. J. $9,397,690. 
Organized 1855 


The Girard Fire & Marine Insurance Company _ 1,000,000. 
« ‘Organized 1853 


National-Ben Franklin Fire Insurance Company 1,000,000. 
Organized 1866 


The Concordia Fire Insurance Co. of Milwaukee 1,000,000. 
Organized 1870 


Milwaukee Mechanics’ Insurance Company 2,000,000. 
Organized 1852 


The Metropolitan Casualty Insurance Co. of N. Y. 1,500,000. 
Organized 1874 


Commercial Casualty Insurance Company 1,000,000. 
Organized 1909 


Royal Plate Glass and General Ins. Co. of Canada 100,000. 


Organized 1906 


Total Admitted 
Assets 

$54,848,473. 
6,412,691. 
5,891,844. 
5,981,590. 
15,712,261. 
16,207,622. 
16,497,745. 


357,392. 


Liabilities Surplus to 
(except capital) Policyholders 


$31,764,718. $23,083,755. 
3,691,439. 2,721,252. 
3,233,665. 2,658,179. 
3,232,950. 2,748,640. 
8,759,027. 6,953,234, 
11,082,112. 5,125,510. 
10,952,765. 5,544.980. 
1,384. 356,008. 


Pittsburgh Underwriters - Keystone Underwriters 


HOME OFFICE 


PACIFIC. DEPARTMENT 10 Park Place 


220 Bush Street Newark I, New Jersey 


San Francisco 6, Calif. e\TAL Sry 


ey ¢ 
2 Y Standare vi: 
SOUTHWESTERN DEPARTMENT PF protection & 


4S 
912 Commerce Street “ANY InS¥* 





Dalles 2, Texas CANADIAN DEPARTMENTS 
465 Bay St., Toronto, Ontario 


535 Homer St., Vancouver, B. C, 


WESTERN DEPARTMENT 
120 So. LaSalle Street 
Chicago 3, Illinois 


FOREIGN DEPARTMENT 
111 John Street 
New York 7, New York 
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WorcestTer Country Trust Co. | 
labor 4, 1946 WORCESTER, Mass. 


RAT THE CHASE Nat Howat BANK 
€ CITY OF NEW YORK, I-74 


$5,000.00 





KILROY WAS HERE 


It’s a good thing he was. At that, he didn’t arrive a bit too soon. And if he 
hadn’t been one of those guys that won’t take no for an answer, the protection never 
would have been put in force. Kilroy was here all right, and a guy with a strong 


purpose and a stout heart he was. 


Now—years later, the footsteps of Kilroy are clear. How sharply they are etched 
in the minds of a widow whose only income is from the insurance funds her husband 
left... how impressionable is the image of Kilroy on the minds of children who, except 
for his convincing manner, would be forced to give up the advantages of going to college 

. how deeply conscious is the surviving partner who now can continue the business 
without liquidating or reorganizing ... how truly grateful are the elderly couple who, 
thanks to Kilroy, can spend their retiring years in leisure and peace. 


There are hundreds of Kilroys in the life insurance business. State Mutual is 
thankful that it has its share of them... the advance guards that prepare the way for 
economic security... who “go in” ahead in true Kilroy tradition, and make easier the 


way for those to follow. 


Yes, the Kilroys are the field force who, sensing a vital need, just won’t take no 
for an answer until an economic beach head has been established. And because of them, 
over $23,000,000 was paid out last year to beneficiaries of policyholders in America, 
whose life insurance had been in force less than one year. ‘To them especially will the 


memory of Kilroy live long. 


To our own State Mutual Kilroys and to all the Kilroys in the business, 
a salute from State Mutual. 


May your famous chalk-mark, ‘‘Kilroy Was Here,’’ be inscribed in areas 
yet uncaptured. 


STATE MUPUAL LIFE 


A SULAIUCE 


OF WORCESTER, MASSACHUSETTS 
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